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FEED MIXING 


atadine 


FOR QUALITY MIXING 


Meal 


0. 
‘a 


Competition in today’s livestock and poultry markets makes lower 
costs in feed mixing of ever increasing importance. But successful 
feed mixers know that quality must go hand-in-hand with economy 
for profitable results. That’s why feeds mixed with Vitadine have 
gained such widespread popularity with feed mixers and farmers 
alike. 

Mixers know that Vitadine fortifies feeds properly with vitamins, 
proteins and minerals. Farmers know that results show up on the 


BLATCHFORD'S 
NUTRI-TABS 


mixers have relied on Vitadine to economically and efficiently build a ine henge 
quality branded feeds. Ask your distributor today or write us. day of birth! Made according to 


Univ. of Wisconsin formula, Nutri- 
Tabs help prevent and control nu- 
tritional calf scours. You profit by 
its sale . . . your customers profit 
by its use. 


feed lot in thrifty, profitable livestock and poultry. For over 15 years 


FREE! Attractive New Brochure "13 Fea- 
tures of Vitadine." A valuable guide for feed 
mixers, it paves the way to better mixing 
and greater profits. Address Dept. A 


‘WAUKEGAN 
“Good to the last 


‘ 
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RIGHT RIGHT 


In Construction In Performance 


RIGHT 
Value 
STRONG-SCOTT 


Feeder, Scalper 
and Magnetic Separator. 


Is more than a feeder. It keeps trouble 
and danger out of the grinding chamber. 
Assures an even and steady flow to the grind- 


ing chamber, thus improving grinder operation. 
Over 700 in use. Get full details. 


STRONG-SCOTT 
Triple Action Dry Feed Mixer 


This complete one-man unit mixes perfectly 
and economically. Built to last. Requires only 
5 h.p. to run a one ton mixer. Its efficiency 
is becoming a by-word in the industry. Profit 
by the experience of others. Get particulars 
before you buy any mixer. 


STRONG-SCOTT 


Les speeds 


| Pivoted Motor Base Head Drive 


changing 


mani sheave Over 3500 in use. Delivers the greatest 

Pivoted possible percentage of power from motor to 
headshaft. Arrowed illustration shows a few 
anand tension on of the many desirable features. Send for com- 


plete details and you will make your next head 
drive a Strong-Scott. 


Representatives Everything Jor Every Mill, Elevator 
FRED H. CHASE, OSHKOSH, WIS. 
Box 126, Telephone 698 and eed 
J. H. HARDERS, WINONA, MINN. Jhe Strong- 
411 E. Howard St., Telephone 2549 Branch Office: Great Fall, Root 
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VIRGINIA-CAROLINA CHEMICAL CORPORATION 


“| started handling V-C Fertilizers 
the year you were born” 


O this young soldier, happy to be back once 

more with his family and friends, the V-C 
trademark is a symbol of home. Ever since he 
can remember, his father has been selling V-C 
Fertilizers and more and more good farmers in 
his neighborhood have been buying and using 
V-C Fertilizers. 


For generations, in many communities in 
many states, Virginia-Carolina Chemical Cor- 
poration has been making and holding friends 
... agents and dealers, like John Smith & Son 
. . . and thousands of good farmers who try 
V-C Fertilizers and then keep on buying and 
using V-C Fertilizers. 

Such long-established loyalty among so 
many fine folks is a mighty sound endorsement 
for V-C Fertilizers. It means that year after 
year V-C scientific research, V-C practical 
farm experience and V-C manufacturing skill 
continue to provide better and better V-C 
Fertilizers for every crop on every soil on every 
farm. 

It also means that when you buy V-C 
Fertilizers, you are getting an honest and de- 
pendable product manufactured and sold by 
people who value your friendship and your 
confidence. 


VIRGINIA-CAROLINA CHEMICAL CORPORATION 


Richmond, Va.e E. St. Louis, [ll. Cincinnati, 0. Carteret, N. Baltimore, Md. 
lowa Distributors: Waterloo Mills Company, Waterloo, ‘owa 
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Here Why 
Thriftier ‘ 


O child’s plaything is this, but a graphic 
presentation of salt as a chemist would 


show it . . . made up of ions of sodium and 
chloride, both highly essential to the digestion 
and assimilation of feed. 


Without salt to supply chloride, the essential in- 
gredient of hydrochloric acid, there would be 
considerable waste of protein, the most expen- 
sive, and one of the most important nutrients 
in feed. 


Protein forms by far the greater part of muscles, 
internal organs, cartilages, and connective tissue. 
The solid matter of milk is about one-third pro- 
tein. Wool, hair, and feathers are practically 
pure protein, 


Obviously, no animal can make rapid, economi- 
cal, healthy growth unless it can utilize the pro- 
tein it receives in its feed. 


At the same time, unless there is sodium for the 


Makes Livestock 


More Profitable 


bile, also supplied by salt, there cannot be effi- 
cient digestion and assimilation of fats. 


Of course, every farmer feeds salt to some ex- 
tent. But few realize how important it is that 
livestock get all they want. 


To make your farmer customers more friendly 
to you and to the feed you sell, recommend that 
they feed plenty of salt, that they feed salt FREE 
CHOICE, Then each animal will get the amount 
it needs. Your customers will do a better, more 
profitable job of feeding. They'll fatten more 
animals on the same amount of feed. And .. . 
you get credit for selling more nutritious, more 
economical feed. 
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SALY SAVES PROTEIN 
| 
On. 
| MORTON SALT COMPANY 
CHICAGO 4, ILLINOIS £ 


THE WAR IS OVER, BUT 


Yes, the shooting war is over. Complete and total victory over the enemy is ours. 
But that is not the end. 


Important now is the war we must fight against starvation, breeder of trouble and 
discontent. 


To keep our own people well fed, as well as supply food to deserving Allies, is a big 
job for all of us. 


Fortunately, both farmer and feed manufacturer know from experience that it takes 
quality to produce quantity. 


‘ 


For many years Atkins & Durbrow has supplied feed manufacturers with a line of 

vitamin products. The companies listed below are known for their dependable quality 

standards. All are represented by Atkins & Durbrow. 

Why not make Atkins & Durbrow your headquarters for vitamin products? We are 

prepared to render efficient service in every way. Our service representatives operate 

from eleven centrally located cities. We maintain warehouse stocks in twelve cities. - 


See the Atkins & Durbrow service representative next time he calls. He has a story 
that will interest you. 


ATKINS x DURBROW, wc. 


165 JOHN STREET, NEW YORK 7,-N. Y. 
CHICAGO MINNEAPOLIS KANSAS CITY OMAHA DETROIT BOSTON 


Representing 


Pane E. R. Squibb & Sons 
California Packing Corp. 


FORTIFIED SARDINE OILS 
SPECIAL: 400 D, 1000 A units 
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BREWERS DRIED YEAST 


BIOTOL Pabst Brewing Co. EXADOL-M 


400 Vitamin D and 1000 Vitamin A 
units stabilized in molasses 
VITAMIN A&D FEEDING OIL 
400 Vitamin D and 1000 Vitamin A 


EXTRA: 400 D, 2000 A units “ane 
SUPER: 400 D, 3000 A units j The Barrett Division Vio Bin Corporation 900,000 D units a Ib. in dry powder 
: : Allied Chemical & Dye Corp. REX WHEAT GERM OIL form 
Also Available in NIACIN A cold processed extracted DICOCE 
800/2000 and 9800/4000 oils (Nicotinic Acid) oil rich in Vitamin E An aid in oF ae of 
coccidiosis 
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You can’t foresee the mileage in a new tire 
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You depend on its maker for value 


More and more Feed Manufacturers and Dealers 
are depending on Farallone for uniform 
quality and quick service 


Farallone Vitamin A and D Feeding Oil and 
Farallone Dry D are immediately available 
through any of the following distributors. 


DISTRIBUTORS: 


BRADLEY & BAKER, 155 East 44th Street, New York 17, N. Y. 
Norfolk, Va. + St. Louis, Mo. * Baltimore, Md. « Jacksonville, Fla. 
ELSINGH & LUGTIGHEID WAYNE FISH & COMPANY 


Grand Rapids, Mich. Minneapolis, Minn. 
Cleveland, Ohio 


TAYLOR- WALCOTT COMPANY 
236 Ritch Street 

SNOW & COMPANY San Francisco 7, Calif. 

Los Angeles, Calif. 


FARALLONE PACKING COMPANY 


Division of The Borden Company 


4635 East 12th St. Oakland 1, California 


EASTERN SALES OFFICE 


* 350 MADISON AVENUE * NEW YORK CITY 
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HOW 


WHEN YOU REGISTER YOUR ‘46 FEEDS! 


FORMULAS... 


TIME TO REGISTER MY FEEDS AGAIN! 

WONDER IF | CAN’T IMPROVE MY 

HOW ABOUT VITAMINS, 
FOR INSTANCE? 


' SURE...WE PUT IN SOME VITAMINS NOW, BUT WE 
CERTAINLY AREN’T VITAMIN EXPERTS. MY BETTER 
JUDGMENT TELLS ME THE RIGHT VITAMIN JOB RE- 
QUIRES A LABORATORY AND A STAFF OF EXPERTS. 


| = 
| Er 
| 
A= 


WHAT'S THIS! JUST WHAT 
I'VE BEEN LOOKING FOR.. 
ONE FORTIFIER CONTAINING 

* EXTRA AMOUNTS OF ALL 
NEEDED VITAMINS.. 


TEAMED” INGREDIENTS...ALL 
SPECIALLY BLENDED IN THE FAMOUS 
PIONEER LABORATORIES OF THE LEADING 
FEED VITAMIN SPECIALISTS. ALL PULL- 
ING TOGETHER TO MAKE FEEDS 
“TOPS” IN QUALITY! 


“LL BUY 
THAT 
TEAM!” 


WITH FLAVONNE RIBO-D.. WE'LL 
REALLY BE FORTIFIED FOR 


FORTY-SIX! 


WORLD'S OLDEST AND 
LARGEST SPECIALISTS 
IN VITAMIN PRODUCTS = 

FOR FEEDS 
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BEFORE YOU REG 
SEE WHAT | © 


VITAMINS CAN be the most important 
factor in sales — and feeding results — of your 
feeds in 1946. But making the best use of vita- 
mins is not as simple as often supposed. The 
ratios between the different vitamins . . . the way 
they help, or hinder one another .. . the essen- 
tial but often overlooked special factors needed 
for proper vitamin action... all must be thor- 
oughly understood and utilized. ? 

FLAVONNE RIBO-D contains 33 ‘labo- 
ratory-teamed””’ ingredients. Each one is part of 


TRADE MARK REG. 


ISTER YOUR FEEDS... 


the “team.” Each has a job to do—and does it. 
You are assured of this by DAWE’S long, 
successful experience in combining vitamins 
for maximum efficiency in feed formulas. 
Find out what FLAVONNE RIBO-D has 
done for other feed manufacturers. Act NOW 
.. before you register your formulas for 1946! 


DAWE’S PRODUCTS COMPANY 
Dept. FB.1 
4800 South Richmond Street, Chicago 32, Ill. 


| 
| 
|| 
OFFERS! | 
| 
Sy 
[2A 
lia / ¢ | 
LABORATORY-TEAMED VITAMINS | | 
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@ When a Hubbard dealer sets up his own 
brand of feeds made The HUBBARD 
SUNSHINE Way, he lays the foundation for a 
solid, sound, safe business. 


His customers—the farmers and feeders — 
know they get good results with his feeds and 
make a profit by feeding them. And there’s 


satisfaction and security for the dealer because no 
one else sells his brand — it’s his alone. 


That’s just one of the many advantages enjoyed 
by dealers who adopt The HUBBARD SUN- 
SHINE Way. You are invited to write for full 
information. 


EASTERN BRANCH 


Milling Co. 


MANKATO, MINN. 


410 ELEVENTH STREET, AMBRIDGE, PAs 
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She'll Remember The 
Brand That Isn’t There: 


(THANKS TO BEMIS WASHOUT INKS) 


Once a housewife discovers 
that the colorful brand printed 
on your feed bag in Bemis 
Washout Inks really washes out 
easily and quickly, you can be 
sure she'll be a repeat customer. 
Because Bemis Washout Inks 
leave no tell-tale blemishes, 
each bag gives her a valuable 
bonus of cloth. 


Since Bemis Washout Inks 
were introduced, hundreds of 
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’ women have written to Bemis 


to tell how much they appreci- 
ate the ease with which bag 
cloth can be converted to prac- 
tical home use. Many report 
that not even a washboard rub- 
bing is necessary to remove all 
traces of ink. 


Give your feed bags the 
plus value of Bemis Washout 
Inks. Ask your Bemis repre- 
sentative. 


BEMIS BRO. BAG CO. 


Offices: Baltimore + Boston + Brooklyn + Buffalo + Charlotte 
Chicago * Denver + Detroit + East Pepperell + Houston * Indian- 
apolis Kansas * Los Angeles Louisville Memphis 
Minneapolis + Mobile » New Orleans + New York City 
Norfolk * Oklahoma City * Omaha » Orlando * Peoria 
. Helens, Ore. + St. Louis * Salina * Salt Lake Ci 
San Francisco * Seattle * Wichita » Wilmington, Calif. 


BETTER BAGS SINCE 1858 
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FRANKE GRAIN CO. 


ESTABLISHED 1892 


Jobbers of... 
Wheat Gran 
Wheat Middlings 
Rye Middlings 
Malt Sprouta 
Gnewens Grains 
Linseed Meat 
Soybean Meal 


LOW BACK PRESSURE 


is one of the important features of the 


DAY DUAL-CLONE 
DUST COLLECTOR 


The patented continuous 
cyclonic air flow and the in- 
ternal skimmer arrangement 
in the outlet stack produces 
2-stage separation and elimi- 
nates eddy currents. 


Design 1 units, with single 
piece cones, are available 
in smaller sizes. Design 2 
(illustrated) available in 
larger sizes and come com- 
pletely prefabricated and 
nested for easy shipping and 
assembling by companion 
flange bolting. No riveting 
or soldering for any size re- 
quired in the field. 


Let DAY complete facilities 
and long experience solve 
your dust control problems. 
Write for helpful booklet. 


GRAIN ANO STOCK EXCHANGE 


MILWAUKEE 
The DAY Company | 


818 Third Ave. N. E., Minneapolis 13, Minn. 
PLANTS at KANSAS CITY 8, MO.; FT. WILLIAM, ONT. 


what is behind the ow 
Famous For Quality AR CHE R 


Cuts Corn Cost 


America’s Supreme Quality steelcut corn is 
‘golden cut’—a product of keenedge, “stay- 
sharp” knives that cut fast, make more coarse- 
grade, reduce ‘by-product,’ take less power, 
require less re-sharpening. Masterbuilt, 5 . = 
sizes— a capacity to suit your requirements. ADM FEEDMASTERS. .. Operating one of the largest 
and mos? modern nutritional laboratories, ADM Feedmasters 
have made and will continue to make vital contributions 
to improve the feeding practices of American agriculture. 


PROMOTION 
PLAN 


Ask ior Catalog B-167 


S. HOWES CO., INC., Silver Creek, N. Y. ARCHER-DANIELS-MIDLAND COMPANY 


ROANOKE BUILDING +» MINNEAPOLIS, MINNESOTA 
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VITAMIN D 


winter to summer 
for the poultryman 


Not so many years ago, Northern poul- ‘\ 

trymen could not rear chicks in late 

winter or early spring. This was due to ESE 

the development of a type of leg weak- 

ness within a few weeks after hatching. ay 

It could only be cured or prevented by * 
— 


getting the chicks out of doors. “~~ 


In 1922, nutritional workers discovered nal 
the disease could be prevented by in- 
cluding cod liver oil in the chick ration. 
Later the leg weakness was identified 
as rickets, resulting from a lack of Vita- 
min D in the ration or from lack of ex- 
posure to the direct rays of the sun. Lay- 
ing hens as well as chicks were dis- 
covered to be subject to the disease 
which cripples and finally kills. 


Since 1922, much scientific progress 
has been made in the study of the im- 
portance of Vitamin D and in determin- 
ing the efficient amounts necessary in 
various rations in order to make the 
poultryman independent of the weather. 


Laboratory progress has also been made 
toward better, more efficient and eco- 
nomical methods of supplementing ra- 
tion with Vitamin D — as for example 
SILMO VIT-D-400, the Dry Supplement 
with guaranteed 400 A. O. A.C. chick 
units of Vitamin D per gram. 


SILMO CHEMICAL CORPORATION 


VITAMIN A & D OILS AND PRODUCTS — Main Offices & Laboratory — Vineland, N. J. 
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FRANKE GRAIN CO. 


ESTABLISHED 1892 


Jobbers of ... 


Wheat Gran 
Wheat Middllings 
Rye Middlinga 
Malt Spnrouta 
@newens Grains 
Linseed Meal 
Soybean Meal 


GRAIN ANO STOCK EXCHANGE 


MILWAUKEE 


LOW BACK PRESSURE 


is one of the important features of the 


DAY DUAL-CLONE 
DUST COLLECTOR 


The patented continuous ~~ 
cyclonic air flow and the in- 
ternal skimmer arrangement 
in the outlet stack produces 
2-stage separation and elimi- 
nates eddy currents. 


Design 1 units, with single 
piece cones, are available 
in smaller sizes. Design 2 
(illustrated) available in 
larger sizes and come com- 
pletely prefabricated and 
nested for easy shipping and 
assembling by companion 
flange bolting. No riveting 
or soldering for any size re- 
quired in the field. 


Let DAY complete facilities 
and long experience solve 
your dust control problems. 
Write for helpful booklet. 


4 
Ducat Contnol 


The DAY Company 


818 Third Ave. N. E., Minneapolis 13, Minn. 
PLANTS at KANSAS CITY 8, MO.; FT. WILLIAM, ONT. 


Famous For Quality 


Simplest 


To Operate 


: Cheapest 


Cuts Corn Cost 


America’s Supreme Quality steelcut corn is 
‘golden cut’—a product of keenedge, “stay- 
sharp” knives that cut fast, make more coarse- 
grade, reduce ‘by-product,’ take less power, 
require less re-sharpening. Masterbuilt, 5 
sizes—a capacity to suit your requirements. 


Ask for Catalog B-167 


S. HOWES CO., INC., Silver Creek, N. Y. 
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what is behind the 
ARCHER 


MALL FOR ERs 


PROMOTION 
PLAN 


ADM FEEDMASTERS. ..Qperating one of the largest 
and most modern nutritional laboratories, ADM Feedmasters 
have made and will continue to make vital contributions 
to improve the feeding practices of American agriculture. 


ARCHER~-DANIELS-MIDLAND COMPANY 
ROANOKE BUILDING - MINNEAPOLIS, MINNESOTA 
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VITAMIN D 


eeeee changed 
winter to summer 


for the poultryman / 
EE 
Not so many years ago, Northern poul- ~\ 
trymen could not rear chicks in late SE ‘ia 
winter or early spring. This was due to ZS 
the development of a type of leg weak- EE 
ness within a few weeks after hatching. he 
It could only be cured or prevented by * 
getting the chicks out of doors. a 
In 1922, nutritional workers discovered ~~ 
the disease could be prevented by in- 
cluding cod liver oil in the chick ration. “ 


Later the leg weakness was identified 
as rickets, resulting from a lack of Vita- 
min D in the ration or from lack of ex- 
posure to the direct rays of the sun. Lay- 
ing hens as well as chicks were dis- 
covered to be subject to the disease 
which cripples and finally kills. 


Since 1922, much scientific progress 
has been made in the study of the im- 
portance of Vitamin D and in determin- 
ing the efficient amounts necessary in 
various rations in order to make the 
poultryman independent of the weather. 


Laboratory progress has also been made 
toward better, more efficient and eco- 
nomical methods of supplementing ra- 
tion with Vitamin D — as for example 
SILMO VIT-D-400, the Dry Supplement 
with guaranteed 400 A.O. A.C. chick 
units of Vitamin D per gram. 


SILMO CHEMICAL CORPORATION 


VITAMIN A & D OILS AND PRODUCTS — Main Offices & Laboratory — Vineland, N. J. 
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The famous Arcady 
Quadruplet Calves 
and mother with 
owner, C. D. Lucas. 


And identify them with the quality Arcady Feeds you sell— 


The Arcady Quads are telling more people the Arcady story—quality feeds 
producing unusual results. 


The famous Arcady Quads are appearing in hundreds of well-read publi- 
cations—country weeklies, small town papers, city dailies, farm papers, 
magazines. 


MULTIPLY YOUR PROSPECTS 


Working with Quad publicity and the many tested Arcady sales helps, 
you can gain more satisfied users of quality Arcady Feeds. This means 
more repeat customers—more sales—more profits for the Arcady Dealer. 


A Geed and Geeding Program 
for Every Need 


ARCADY FARMS 
MILLING COMPANY 
223 W. Jackson Bivd., Chicago 6, Ill. 
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hatchability depends 


ROPER nutrition or feeding 
has been shown to be an all- 
important factor in poultry 
production: The more information 
we accumulate on poultry nutrition, 
the more we are impressed with 
the fact that the nutritive require- 
ments for good hatchability are 
greater and more exacting than for 
egg production, and that good nu- 
trition of the breeding flock is a fac- 
tor in the performance of the chicks 
hatched from such a flock, espe- 
cially during the early stages of 
growth. In other words, good egg 
production is no guarantee that the 
eggs will hatch well and produce 
good vigorous chicks. 
Hatchability depends upon the 
“nutritional status” of the eggs 
which are being incubated or upon 
the presence in the egg of those es- 
sential nutritive factors that are re- 
quired for the proper growth of the 
embyro. If any of the essential fac- 
tors are absent or lacking in the 
egg at the time it is laid, the em- 
bryo will die prematurely, just as 
the hatched chick will die if not all 
the essential nutrients are supplied. 
Good hatchability, as a rule, is 
not a problem when the breeders 
are out-of-doors and have access to 
green grass and sunshine. How- 
ever, when the birds are confined 
indoors and deprived of green feed 


* An abstract of an address delivered at the 
Ohio Animal Nutrition Conference held at 
Ohio State university, Nov. 1-2, 1945. 
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of eggs being incubated 


by R. M. BETHKE* 
Ohio Agricultural Experiment Station 


and direct sunshine, a large per- 
centage of the eggs frequently fail 
to hatch unless green feed and sun- 
shine substitutes are included in 
their ration. Feeding for hatch- 
ability and good early chick per- 
formance, in the main, is a recog- 
nition of the importance or essential 
nature of certain vitamins, minerals, 
and protein supplements in the ra- 
tion. 

Experimental work has shown 
that an insufficient intake of vita- 
min A may adversely affect hatch- 
ability and particularly the vigor 
and vitality of the chicks hatched. 
Although the effects of a vitamin A 
deficiency on hatchability are not 
so marked as those of some other 
vitamins it, nevertheless, is a fac- 
tor that must be reckoned with. 
Breeder rations should contain not 
less than 3300 units of vitamin A 
per pound of total feed to insure” 
good hatchability and to produce 
chicks with proper vitamin A re- 
serves. 

Vitamin D, or the sunshine factor, 
is of singular importance in hatch- 
ability. Experimental work, without 
exception, has shown that when 
layers do not have access to direct 
sunshine or the amount of sunshine 
is inadequate, hatchability will be 
lowered unless vitamin D in some 
form is supplied. Many reliable 


and effective chick tested vitamin 
D products are available which 
when used at the rate of 450 
A. O. A. C. chick units per pound 
of total feed will supply adequate 
amounts of this vitamin. It is well 
to remember that the vitamin D 
needs for optimum hatchability are 
somewhat higher than for egg pro- 
duction and several times greater 
than for growth. 

Vitamin E, frequently referred to 
as the antisterility vitamin, has 
been shown to be required by poul- 
try. Experimental work within the 
past several years has revealed 
that the addition of wheat germ oil 
as a source of vitamin E to a good 
tation containing ground whole 
grains, cereal byproducts, alfalfa 
meal, protein supplements, min- 
erals, and other essential vitamins, 
did not increase the total number 
of chicks hatched from a given num- 
ber of eggs. From this work as well 
as other observations, it appears 
that a ration containing good 
quality whole or ground grains, 
cereal byproducts, alfalfa meal, pro- 
tein supplements, essential min- 
erals and other vitamins will sup- 
ply adequate amounts of vitamin E 
to meet the needs for good fertility 
and hatchability. 

Experience taught us that the 
feeding of milk products and green 
feed to breeders improved the 
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UNIVERSAL 


POF . 
Better All’ Round 
PERFORMANCE 


40 to 150 H.P. 
Engine or Motor Drive 


A REALLY BIG CAPACITY HAMMERMILL 


Capable of 24 Hour Service, 7 Days a Week — 
As proved in many of the world's largest mills. 


A machine of such rugged construction and scientific design that it is the most 


outstanding hammermill on the market today—so carefully and accurately con- 
structed that it will not get out of alignment throughout its lifetime. The UNI- 
VERSAL combines great capacity with all ’round adaptability, is unequalled for 
grinding a wide variety of grains, screenings, mill products and alfalfa. Flour 
and feed manufacturers and custom grinders both use the UNIVERSAL at a 
profit. 


PROMPT DELIVERY OF SEVERAL SIZES 


Wire, Write or Call for Complete Information. 


| JACOBSON MACHINE WORKS | 


| 1074 Tenth Avenue S. E. Minneapolis 14, Minn. 
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PERATING three feed mills 

in Iowa, namely at Monti- 

cello, Olin and Anamosa, E. 
H. Huibregtse, veteran Iowa feed 
dealer, has the reputation of help- 
ing many a farmer attain greater 
production and profit through adop- 
tion of better feeding standards. 

At each feed mill operated by 
this firm, farmers know that they 
can get help on any sort of feeding 
problem. They know that the man- 
agement is anxious to show them 
what properly balanced rations can 
do for hogs, cattle and poultry. 
The large list of satisfied customers 
which each mill has attests the fact 
that such a policy has proved suc- 
cessful over the years. 

E. H. Huibregtse got his start in 
the flour and feed business at an 
early age. His father owned a 
flour mill at Hull, Iowa, and E. H. 
worked here for a number of years. 
Then came World War I and he 
served his country in that great 
conflict. 

When the war was over, Mr. Hui- 
bregtse got a job managing a grain 
elevator at Ashton, Iowa. It was in 
1928 that he entered the feed busi- 
ness at Monticello, Iowa, popula- 
tion 2500, and began to put his pro- 
gressive feed and farm policies in- 
to effect. 

Farmers in this area liked the 
new feed dealer and the way he 
did business. They found him anx- 
ious to serve them and help them, 
and the feed business prospered as 
a result. 
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with feeding problems wins 
friends for e. h. huibregtse 


In 1931 Mr. Huibregtse decided 
to open a feed mill at 'in, Iowa. 
This enterprise went along very 
well. The two feed mills enabled 
the owner to buy in carload lots on 
many items and this had certain 
advantages. He was able to get a 
capable manager for the Olin en- 
terprise and it, too, began to grow. 

Then in 1932, Mr. Huibregtse got 
a chance to buy an elevator and 
feed mill at Anamosa, at a very 
reasonable figure, and thus his 
third branch was started. All three 
locations have done very well ever 
since, thanks to the management 
of the owner and his branch man- 
agers. All places are beehives of 
activity, for farmers have learned 
that they can get what they want at 
a Huibregtse feed mill. 

A constructive way to tackle feed 
problems is needed in many a com- 
munity. The following example 
will show how Burrell Fagen, man- 
ager of Mr. Huibregtse’s Anamosa 
branch, handled one customer who 
complained he wasn’t making any 
money raising hogs. 

This customer had a habit of com- 
plaining each time he came to the 
Anamosa mill and doing it before 
other customers. - This was bad 
business, Fagan realized. He asked 
the man if he had any figures to 
back up his statements. The man 


HELPING farmers 
greater profits 
better feeding programs has 
won many friends for E. H. 
Huibregtse, shown left, above 


attain 
by adopting 


with two employes. Below are 
views of two of the three 
Huibregtse feed mills, the 
Anamosa plant left, and the 
Monticello plant, right. 


said he didn't, but he knew he 
wasn't making money on the hogs, 
even though he was using a spe- 
cial hog supplement. 

Mr. Fagan went over his books 
and itemized the purchases the hog 
raiser had made at his mill. The 
man said he had bought all his feed 
from the Huibregtse firm including 
his corn. 

When the costs had been com- 
puted, Mr. Fagen had the figures on 
100 hogs which the man had raised 
and sold. After the total costs of 
the corn and supplement had been 
figured, it was revealed that the 
hog raiser had received for his hogs 
just twice the amount that the sup- 
plement and the corn had cost him. 


i Furthermore, the hog raiser ad- 


mitted he had fed a lot of the corn 
to his poultry as well. 

Confronted by these figures the 
hog raiser began to grin. He now 
knew he had made money on those 
hogs. If he had no money in his 
pocket after selling them, then he 
had spent it for other things. 

“I find that the average farmer 
in this area is paying more atten- 


(Continued on page 120) 
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INTO YOUR MIXES 
SURELY... EVENLY... ECONOMICALLY 


With CALCIUM CARBONATE KI.5 


Every ton carries one-half pound of stabilized KI thoroughly and uniformly spread 
through the mixture. 
This insures :— 


1. ACCURACY — Without ‘pre-mixing, in fact unskilled workmen can readily 
make inclusions to 1/1000 pound, surely and evenly. 


2. UNIFORM DISTRIBUTION — No matter what level of KI you desire — 
the CCC patented “wet” process insures uniform distribution in the finished 


mixture. 
OT ee 3. ECONOMY — An entire line of feeds can be iodized at a cost x not oo 
and often less, than the cost of iodizing part of the line to highest iodine 
oer SS 700U crs levels. KI.5 is not costly. Most feeds can be iodized at a cost of a nickel, or 
Manganesea calcium less, per ton. KI.5 is also available with Manganese. 


Peltes ‘Machine ks ‘Calcium Alert feed men realize that feeders will demand wider iodine supplementation in 


feeds of all kinds. You can keep at the head of the parade with KI.5 and other 
products of Calcium Carbonate Company — pioneer producers and guarantors of 
TRACE ELEMENTS PRODUCTS. 


Write for samples and information today! 


CALCIUM CARBONATE COMPANY 


43 E. Ohio St., Chicago, III. Box 409, Carthage, Mo. 
Brandeis Theatre Bidg., Omaha, Nebr. 
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THE SCRAMBLE Shortages became too commonplace during the war to 

disturb very many people. To get wanted items we are 
FOR PROTEINS all willing to stand in line and wait our turn. We do 
like to know, however, that we are being treated fairly — that we will get our 
share when our turn comes. 

The crisis which confronts the feed industry is one of unfair handling, mal- 
distribution of protein meals, rather than shortages. Protein supplies are 
inadequate to meet the requirements of our present animal and poultry popula- 
tion but there is almost enough available to give every user as much as he 
received last year. The trouble is that protein meals are being passed out from 
under the counter and are not available to the regular buyers and users who 
are still standing in line and growing more hopeless and angry from day to day. 

One reason for the mal-distribution is the barter system which developed 
and has become widespread throughout the industry because OPA ceilings 
on protein meals were set and remain below actual values. This criticism 
of OPA was made by your reporter at Kansas City, at a meeting also addressed 
by the then head of the feed division of OPA, more than two years ago. Every 
E seller of beans, flax, corn, peanuts or cottonseed now demands meal in return, 
way out of proportion to his needs or past history. This diverts thousands of 
tons of protein meals from normal channels of distribution and use. 

The other major reason for the mal-distribution is the increased concen- 
tration of processing facilities in the hands of a few who insist on keeping for 
i themselves every nickel of OPA authorized profit, both for processing and for 
i feed manufacturing. These processors convert the meals to formula feeds in 
their own newly developed feed manufacturing plants and sell their output 
as formula feeds or permit the purchase of some straight meal as a boon to 
those who will contract to handle their formula feeds and other lines of mer- 
chandise. 

Both of these reasons for the mal-distribution of protein meals are funda- 
mentally due to government controls. If the law of supply and demand was 
operating without government interference, prices for beans and flax, for meals 
and for formula feeds would quickly adjust themselves so as to make barter 
unnecessary and coercion impossible. 

Realizing that government controls are responsible for the present protein 
meal crisis, the feed industry consequently looks to the government for relief, 
either through more extended controls intended to remedy the situation or 
through release from all controls. 

The United States department of agriculture has now issued an order re- 
stricting purchase of protein meals for use or resale at 100 per cent of 1945 
historical levels and limiting all inventories to a 30 day supply. The order also 
restricts use of meals in poultry feeds in January and February to 100 per cent 
of the same months of the previous year, to 95 per cent in March, 90 per cent 
in April and 85 per cent for the balance of the year. A set-aside, with the 
percentage to be determined from month to month, is provided to take care of 
deficiency areas. 

This order does not go as far toward solving the problem as wanted by 
many in the feed industry who have urged a 100 per cent set-aside to abso- 
lutely assure distribution in accordance with 1945 records. Nevertheless, it 
should be unselfishly supported by the entire industry and enforced by the 
government. If supported and enforced, it should go a long way toward cor- 
recting the present critical protein supply situation. 
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Ads the 


HE profit-conscious feed 

dealer should keep constant 

check on the pulse of the 
buying public which is the only 
way he can predict with any de- 
gree of certainty what the farmers 
will be wanting to see on his 
shelves and in his stockroom in the 
future. 

For example, farmers in many 
sections of the country have al- 
ready ordered their baby chicks. 
Reports indicate an early and brisk 
chick business this year. No wide- 
awake dealer should need to be 
prodded to realize that this is the 
time to plug poultry mashes and 
chick starters. 

The live-wire feed man will ob- 
serve every trend in his community 
as reflected in the needs and wants 
of his customers and prospective 
customers and will gear his local 

(COPY A) 
Every porker represents dollars 
—extra dollars if you feed ‘em 

Our Brand 

Hog Feed 
Shorten the feeding period. 
Lengthen the margin of profit. 
Prove to your own satifaction 
in your own feeding lot that 


you can stretch grains and do 
a bang-up feeding job. 
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¥ “S results for many years. With 


eighth in a series of timely 
ad hints for the feed man 


by LLOYD S. LARSON 
Lloyd Larson Advertising 


advertising text to it carefully, all 
the while keeping in mind the ex- 
tremely tight feed situation that ex- 
ists today. 

Because feed is relatively hard to 
get at present is no excuse for deal- 
ers to show any of their customers 
a slackening in courtesy or service. 

The alert dealer can well utilize 
part of his advertising space for 
suggestions which will help his cus- 
tomers with their feeding problems. 
It might also be wise to stress keep- 
ing poultry and livestock popula- 
tions at levels proportionate to 
available feed supplies. 


(COPY C) 

Starting and feeding calves 
have come a long way since 
grandfather's day! 

Our Brand 

Calf Meal (or pellets) 
is a good example of advance- 
ment in calf nutrition. Not 
only does it save a lot of milk 


but your calves grow and de- 

velop so fast—it makes a real 
pleasure raising ‘em. 
TR A trial will convince you! 


(COPY B) 


It's not too early to come and 
check on your chick mash re- 
quirements for this spring. 


Our Brand 
CHICK MASH 


. has built an enviable reputa- 
tion for honest-to-goodness 


‘every bag goes feeding satis- 
‘Maction. 
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cKs ch RFE —eD 4 15 M 


good growth 
and development 


Your future sale of poultry mashes is largely dependent 
upon the development of each new generation of sound, 
healthy chicks. 


During those first critical weeks of a chick’s life, and 
throughout the rest of the growing period, the proper 
utilization of calcium and phosphorus is most important 
to sound skeletal and tissue development. 


Vitamin D activates the use of calcium and phosphorus— 
makes them available for bone and tissue building. If the 


*Trademark registered 


EASTERN SALES AGENTS: 


ATKINS & DURBROW, Inc., 165 John Street, New York 


Branch Oftices: 


Boston Chicago Minneapolis Kansas City Omaha 


PACIFIC COAST SALES REPRESENTATIVE: 


FRED DEHOFF COMPANY 
Merchants Exchange Building, San Francisco, California 


diet of chicks iSUeficient in vitamin D, growth may be 
retarded and development may be abnormal. 


Squibb D-SEC* is one of the finest and least expensive 
sources of vitamin D for all poultry mashes. It has a guar- 
anteed potency of 900,000 A.O.A.C. chick units per 
pound. Tests show that it supplies vitamin D as efficiently 
as fish liver oils. 


Because D-SEC is in powder form, it’s easy to mix and 
disperses uniformly—even in cold weather. It is small in 
bulk—costs less to ship—requires less storage space. 


For further information and prices write Department 
FB-1, E.R. Squibb & Sons, Veterinary and Animal Feed- 
ing Products Division, 745 Fifth Ave., New York 22,N. Y. 
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ATKINS & DURBROW, Inc., 165 John Street, New York : 
Branch Offices: 
Boston Chicago Minneapolis Kansas City Omaha is ; 


PACIFIC COAST SALES REPRESENTATIVE: 


Merchants Exchange Building, San Francisco, California S QUIB B yU CAN — 
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Valuable topsoil washed away by torrential runoff. Eroded hillside. Photograph from Tennessee Valley 
U. S. Soil Conservation Service photograph. Authority. 


Use of field as seed bed caused exceptionally heavy Gully and sheet erosion in New Mexico bean field. 
runoff. U. S. Soil Conservation Service photograph. U. S. Soil Conservation Service photograph. 


SEA BOARD MINERAL FEEDS 


Will supply the mineral elements lacking in feed 
grains and grasses as the result of soil depletion. 


If just one of the essential minerals is lacking, your feeds may lose a big 
percentage of their nutritive values. Make sure that soil depletion is not 
robbing your feeds. Be safe with SEA BOARD MINERAL FEEDS. 


To the best of our knowledge, SEA BOARD MINERAL FEEDS supply 
those elements necessary to offset the effects of soil depletion and assure 
vigorous, healthy and productive animal life. 


SEA BOARD SUPPLY CO. 


THE BROWN BLDG. + 4th & CHESTNUT STS. * PHILADELPHIA 6, PA. 
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by Congressman LAWRENCE H. SMITH 


Washington, D. C. 
January 14, 1946. 


CONGRESS LOOKS AHEAD 


When the Christmas recess started, a considerable legislative program was under 
way but very little has been accomplished since V-J day. During the recess things were 
happening: strikes, G. I. protests because of slow demobilization, rising prices, lack 
of production of essential goods, a housing shortage and above all a serious threat 


of inflation. Thus the second session of the 79th Congress gets under way with a real 
responsibility. 


We look ahead to solutions of the following problems: (1) A vote on the president's 
veto of the act returning the employment services to the states. Congress may over- 
ride the veto and President Truman is looking for a way out. (2) Truman's suggestion 
for a fact-finding body to deal with the labor situation. Unions and management are 
all opposed to this bill. (3) Price control or the elimination of it. A hot fight is 
going on within the administration between Secretary of Agriculture Anderson and 
Chester Bowles, OPA administrator. It is a nip-and-tuck affair and Congress is waiting 
for recommendations. (4) The housing situation is acute and the president has appointed 
an expeditor to handle the problem. Soldiers are shouting for some action and complain 
about the treatment being accorded them. It is an unpleasant situation. (5) Our na- 
tional defense involving the atomic bomb and peacetime conscription are high on the 
list for consideration. (6) Both the full employment and unemployment compensation 
bills are in suspense. The president will not get what he wants in these two measures. 


In the distance, members of,the House look toward the fall elections as all must stand 
for reelection this year. 


STRIKES 


This is the number one problem before the Congress. As this is being written there 
is hope that both the General Motors strike and the threatened steel strike may be 
settled. This situation has reached the epidemic stage and unless arrested will lead 
to serious consequences. Congressmen report that many rank-and-file workers are 
opposed to the strikes and there is the feeling that the situation is the result of 
radical leadership. Even though this general condition may improve within the next 
few months it is the opinion of many that the Congress must enact some kind of legisla- 
tion. There is no unanimity as to how the problem should be approached but it would 
appear reasonable to draft some amendments to the Wagner act which is the basic law 
of the land. It is conceded that this law was designed solely in the interest of labor 
with the result that in the administration of it federal officials have become biased 
and prejudiced. In short, it is a one-sided proposition and it does not operate to help 
the current trouble. Equitable principles must be written into the law so that when 
disputes arise all parties to the controversy will be on an equal footing before 
government tribunals. The need is urgent and with public support the Congress will act. 


SOLDIER DEMONSTRATIONS 


The G. I. protests all over the world came as a shock to the military authorities 
in Washington. The voice of General Eisenhower raised in their behalf has softened the 
blow Somewhat, but there can be no doubt that these events caught the "brass hats" by 
surprise. Congressmen who had been receiving letters from the boys overseas were cog- 


(Continued on page 109) 
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ARM and city folks alike are 

going to stamp an emphatic 

O. K. on the modernized 
Farm & Home Center which D. F. 
Moseley: is enlarging and improv- 
ing at Charlotte, N. C. His new 
business incorporates all the good 
features he’s seen and liked in the 
stores of the hundreds of dealers 
he visited during his 18 years of 
selling feed on the road in the 
South. 

Mr. Moseley has a downtown 
location which is a big advantage. 
His 89 by 290 ft. property is at 
Fourth and Brevard streets in the 
heart of Charlotte. This is almost 
the exact center of the city and 
Brevard street is one of the two 
through streets bisecting the town. 
Brevard street is a U. S. highway 
which runs all the way from Con- 
cord, N. C. down to Fort Mills, S. C. 
and virtually pours farmers into 
Charlotte. Most of the country 


roads seem to enter the city on 
Brevard street, so Mr. Moseley is 
really im the center of things. 


and ample parking facilities 
help attract feed customers 


When farmers come to town they 
find it easy to leave their cars at 
Moseley’s. There’s room for 100 
cars and parking is free to cus- 
tomers but a small charge is made 


for other patrons. All the big thea- 


ters, restaurants and stores are 
close to the Farm & Home Center 
which means that one-stop parking 
there will solve the constant head- 
ache of trying to find a parking 
place on the busy downtown 
streets. 

The backbone of the Farm & 
Home Center is a successful cash 
feed business. Mr. Moseley sells 
nationally advertised and proved 
formula feeds and doesn’t bother 
with mixing feeds himself. He pre- 
fers to concentrate on modern mer- 
chandising without any responsi- 
bilities as a manufacturer. Baby 
chicks are also a big item. 

Last year he sold 120,000 chicks 
as compared with 76,000 in 1944. 
The Charlotte dealer operates his 
own hatchery in conjunction with 
his feed business and his energetic 
promotions made poultry raisers 


OPERATOR of one of the most 
progressive feed stores in 
Charlotte, N. C. is D. F. Mose- 
ley, shown at left with Mrs. 
Moseley. Below are two views 
of the Home & Farm Center. 
Note the attractive signs 
painted on the building and 
the extensive parking area 


shown at right. 


out of many city people during the 
meat rationing era. 

Most important feature, perhaps, 
on Moseley’s postwar plans is the 
establishment of an open-air mar- 
ket adjacent to his store, where 
farmers can bring their produce 
and where city folks can come to 
buy fresh fruits, vegetables, poultry 
and other items. Present plans call 
for erection of 12 by 16 ft. booths, 
with concrete floors, tile roofs, 
drains, and facilities for washing 
and spraying vegetables. The 
booths will be rented to farmers on 
a percentage basis. 

Because he is located in the heart 
of the downtown section Mr. 
Moseley feels that this modern curb 
market will prove extremely profit- 
able both to himself and the farm- 
ers. It is certain to attract more 
city shoppers to his store for it will 
be the only open-air market in 
Charlotte. 

Although poultry feeds are the 
big seller, Mr. Moseley also carries 
feeds for dairymen, poultrymen, 
rabbit and sheep raisers. Fertilizer 
sales are made in large volume 
with brands, varieties and sizes to 
suit the large-scale farmer and 
backyard city gardener alike. 

In selling dog food and dog 
remedies Mr. Moseley . differen- 
tiates between food for pet dogs 
and working dogs. In the working 
dog class he puts hunting dogs, 
watch dogs and sheep and cattle 
dogs. Each type requires a differ- 
ent diet, he says. Even during the 
tight-belt days of meat rationing, 
Mr. Moseley always kept an ade- 
quate supply of dog foods. Custom- 
ers know that his stocks are fresh 
because of the tremendous volume. 
He is unlike those dealers who fail 
to realize that a brisk movement in 
merchandising these products is 
necessary so that customers get 


(Continued on page Ill) 
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Concentrate on 
‘PROVED FAST SELLERS 


Here is Hudson’s plan to help you pocket 
extra profits now— while building for a more 
‘profitable future. It’s the Hudson “Basic 
Inventory” Plan, which makes it practical 
to reduce the number of patterns you stock 
and still meet 90% of your customers’ needs, 


With this plan, every sprayer and duster, 
every piece of Poultry Equipment you carry, 
is a proved, fast-seller. That’s especially im- 
portant now when dealers may be tempted 
to stock “anything that comes along” to 
meet the big consumer demand—only to 
wind up later with losses on slow-movers 
at close-out prices. 


st, What’s more, Hudson’s “Basic Inven- 
~ tory” Plan reduces your investment and 
improves your cash position. It provides 
valuable floor and shelf space you can use 
for other merchandise. 


This plan, together with Hudson nation- 
wide advertising, Hudson brand acceptance 
and Hudson “Tested and Proved” quality 
will help you pocket extra profits now and 
for the long pull. Tie in with the Plan—get 
in touch with your jobber now. 


SPRAYERS AND DUSTERS 
HAY TOOLS AND BARN EQUIPMENT 
LIVESTOCK EQUIPMENT 
FARM VENTILATION EQUIPMENT 
A POULTRY EQUIPMENT 


© 1946 H D.H. MFG. CO, 
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H. D. HUDSON MANUFACTURING COMPANY 
These Sprayer and Duster Patterns are the 589 East Illinois Street, Chicago 11, Illinois 
popular ones, —- of 10 demands Branches in Principal Cities in the U. S. 
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MEASURED 
VITAMINS 


WHY WORRY? 
High Cost of Milk Pro- MEASURED! MANUFACTURERS ESSENTIAL 


Maher 


WHY WORRY? 
About a Supply of Fish Meal, Liver Meal, recy 


VITAMINS AMINO ACIDS 
etc. Use “TRACE MINERALS \ 


WHY EXTRA COST AND TROUBLE? 


To incorporate Vitamins in a ration 
Use 


= 
FOR 


VITAMINS | AMINO ACIDS 
. 7. TRACE MINERALS 4 


WHY BE IN DOUBT? 


About Nutritional Values in Your Poultry 
and Turkey Feeds Use 


Mi Maker 


= 
FOR 
VITAMINS AMINO ACIDS 
7 TRACE MINERALS 4 


Will solve a host of problems for you. 


YOUR FEED MAKING WILL BE 


KELLEY FEEDS, INC. 


P. O. Box 844 DES MOINES, IOWA 


e 28 e THE FEED BAG — January, 1946 


° 

FOR 

| | FEED MANUFACTURERS ESSENTIAL 

| 


Susine 


URING the war, and now 
S in peacetime, the availabil- 

ity of some and the un- 
availability of other feed ingredi- 
ents has made it necessary to 
think more in terms of nutrients and 
less in terms of certain ingredients. 
This has been, in many respects, a 
healthful situation. It has created 
new problems in feeding swine and 
has stimulated research in swine 
nutrition which might have waited 
several years if the problems of 
feeding large numbers of hogs to 
produce food had not been so press- 
ing. 

In the field of swine nutrition the 
most complete information is avail- 
able on feeding during the non- 
critical periods in the pig's life. By 
this I mean that the nutrition 
problems have been sufficiently 
solved for hogs of all ages and 
weights on pasture, and for grow- 
ing-fattening pigs in drylot from 
75 pounds to market weights so 
that reasonable success may be as- 
sured. However, much less re- 
search has been done to study the 
nutritive requirements of gestation- 
lactation and for pigs up to 75 
pounds liveweight when fed in dry- 
lot. Nutritionally, these are consid- 


- ered critical periods and a great 


deal of work is needed to expand 

our knowledge of nutritive require- 

ments during these periods. 
Gestation-Lactation Period 


In the past it has been custom- 


ary to discuss gestation and lacta- 
tion separately. From the stand- 
point of management practices, 
this seems logical. However, re- 
cent experiments show that suc- 
cessful lactation depends as much 
or more upon feeding an adequate 
ration during gestation than upon 
feeding an adequate ration during 
lactation. This statement may 
seem out of place to those who 
think of the relatively higher re- 
quirements of sows for protein, en- 
ergy and certain minerals during 
lactation than during gestation. 


* An address presented at the Ohio Animal 
Nutrition Conference held at Ohio State uni- 
versity, Columbus, Ohio, Nov. 1-2, 1945. 
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made remarkable progress 
during last few years 


by J. L. KRIDER* 


University of Illinois 


Rations have been formulated for 
sows and gilts in drylot that were 
adequate in protein, carbohydrates, 
fats, calcium, phosphorus, salt, io- 
dine, manganese, vitamins A and 
D, and contained appreciable 
amounts of riboflavin, niacin and 
pantothenic acid. The ingredients 
in the basal ration were yellow 
corn, soybean meal, tankage, fish 
meal, minerals and fortified cod- 
liver oil. Such rations were nutri- 
tionally inadequate for gestation 
and lactation in drylot as indicated 
by the fact that only 13 per cent 
of the pigs were weaned during 
the first test and only 7 per cent 
of the pigs were weaned at the 
close of the second experiment. 

(1) Alfalfa meal fed as 10 or 12 
per cent of the ration during gesta- 
tion increased the percentage of 
pigs weaned to 82 per cent and 83 
per cent in the experiments, even 
though the basal ration was fed 
during lactation. This demonstrates 
that feeding during pregnancy is a 
very important factor in producing 
satisfactory results during lactation 
and must not be ignored when con- 
sidering the question of high mor- 
tality among baby pigs. 

(2) The addition of 6 or 12 per 
cent of dried-corn distillers’ solu- 
bles to the basal ration increased 
the percentage of pigs weaned 
five-fold. A combination of 6 per 
cent distillers’ solubles and 4 per 
cent alfalfa meal proved to be very 
effective as shown by the fact that 
85 per cent of the pigs were 
weaned. 

(3) The addition of six crystalline 
B-vitamins (thiamin, riboflavin, nia- 
cin, pantothenic acid, pyridoxine 
and choline) to this basal ration 
also increased the percentage of 
pigs weaned but was not as effi- 
cient or as economical as the addi- 


tion of high quality alfalfa meal or 
a combination of 4 per cent alfalfa 
meal and 6 per cent distillers’ solu- 
bles. The importance of adequate 
nutrition during gestation and the 
value of alfalfa meal as a B2-com- 
plex supplement is apparent. Al- 
though the six crystalline B-vita- 
mins were effective in supplement- _ 
ing the basal ration, the residual 
effect of feeding them was not mani- 
fested to the same degree as in the 
groups fed natural vitamin car- 
riers... This indicates either a great- 
er tissue storage of the known fac- 
tors or a storage of unknown fac- 
tors by the groups fed alfalfa meal 
or the distillers’ solubles — alfalfa 
meal combination. 

(4) During the past year a group 
of gifts in drylot during gestation 
and lactation was fed a basal ra- 
tion composed of yellow corn 67, 
soybean meal 25, dehydrated 
alfalfa meal 5, minerals 2.5 and for- 
tified cod-liver oil 0.5. Although 
these gilts had been on pasture 
prior to being placed on this ex- 
periment they weaned only 26 per 
cent of their pigs. The ration was 
nutritionally inadequate. Although 
based on chemical analyses and 
vitamin assays its content of known 
required nutrients was sufficient. At 
eight weeks of age the surviving 
pigs averaged only 17 pounds 
each, were emaciated and very un- 
thrifty, had rough haircoats, were 
listless and had wobbly, unsteady 
gaits. 

The addition of 3 per cent and 
6 per cent of condensed sardine 
fish solubles to the basal ration in- 
creased the percentage of pigs 
weaned to 92 and 71 per cent, 
respectively. Weaning weights 
were also significantly increased. 
When 3 per cent fish solubles was 
fed, 6.8 pigs averaging 31 pounds 
each were weaned per litter. An 
average of 7.3 pigs per litter weigh- 
ing 34 pounds per pig was weaned 
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when 6 per cent fish solubles was fed. 

A comparable group of gilts, having 
access to fall-seeded rye pasture during 
gestation and lactation in addition to the 
basal ration, weaned 74 per cent of their 
pigs with a weaning weight of 32 pounds 
per pig. Another lot of gilts was fed the 
basal ration in drylot during gestation 
after they had been on rye pasture 
during pregnancy. They weaned 90 per 
cent of their pigs and the average wean- 
ing weight was 27 pounds. This again 
demonstrates the residual effect of ade- 
quate nutrition during pregnancy upon 
the success of the subsequent lactation 
period. 

Blood studies of these pigs indicated 
that the basal ration was deficient in 
one or more factors essential for normal 
erythrocyte and white blood cell forma- 
tion, as well as the production of normal 
hemoglobin levels. Apparently rye pas- 
ture and either 3 per cent or 6 per cent 
of condensed sardine fish solubles sup- 
plied sufficient amounts of the necessary 
factor or factors since the same blood 
constituents of pigs fed these supplements 
were within the normal range. 

Since deficiency symptoms appeared in 
the pigs nursing sows fed the basal ra- 
tion before they were three weeks old, 
as well as later, it appears that the neces- 
sary factor or factors was transferred 
through the sow’s milk. In view of the 
fact that the amino acid content of milk 
is quite constant it appears further that 
these factors are vitamin and not pro- 
tein in nature. Protein stores in the body 


are small according to present nutritional 
concepts, while stores of certain vitamins 
are appreciable. Therefore, the residual 
effect of feeding rye pasture during gesta- 
tion that was manifested when the basal 
ration was fed during lactation was prob- 
ably due to a storage of factors in the 
tissues of the sow to be utilized during 
the lactation period. 

Growing Pigs Up to 75 Pounds in Drylot 

The nutrition of young pigs from the 
time they will begin eating at two or 
three weeks of age until they weigh about 
75 pounds is a fertile field for research. 
This period has been the objective of 
many of the experiments at the [Illinois 
station. Manifestations of nutritional 
completeness or incompleteness of rations 
during this period has induced us to call 
this a very critical period, nutritionally. 
Experimental results of recent years indi- 
cate clearly that the nutritional require- 
ments of nursing pigs av:1 weanling pigs 
up to 75 pounds is either quite different 
or more exacting than the requirements 
after 75 pounds. 

Rations formulated to be adequate in 
protein, energy, minerals, vitamins A and 
D and the better known water-soluble 
vitamins have given very poor results for 
pigs under 75 pounds in weight. The in- 
adequacy of such rations was manifested 
in very slow growth, high death losses, 
abnormal development of feet, legs and 
gaits, dermatitis, coprophagia, and loss of 
hair. Many such rations contained 11.5 
per cent or more of the tankage and fish 
meal. When similar rations were fed to 


Aunual Luncheon Meeting 


The officers and salesmen of Lindsey-Robinson & Co. of Roanoke, Va., recently 


held their annual luncheon meeting at Hotel Roanoke. 


C. G. Lindsey, jr., presi- 


dent, summed up the company’s accomplishments during the past year and out- 
lined a program for 1946. Shown in the picture are, left to right: C. J. Foutz, sr.; 
C. B. Saul, traffic manager; W. T. Outland; W. D. Dodge, assistant sales manager; 
T. M. Simpson; H. W. Williams; C. C. Campbell, jr., director of purchases and en- 
gineering; W. R. James, jr.; E. W. Wheeler; J. M. Robinson, secretary and produc- 
tion manager; C. G. Lindsey, jr., president and general manager; G. M. Zook; 
L. H. Howze, director of advertising; R. J. Spiers, cashier; E. G. Foster; J. E. Robinson, 
treasurer; Dr. W. H. Hastings, director of nutrition and research; B. K. Boone, farm 
service department; J. M. Leese, jr., plant superintendent; and J. M. Obenchain. 


pigs weighing 75 pounds or more the re- 
sults were quite satisfactory in drylot 
feeding. 

(1) The addition of 10 to 12 per cent of 
high quality alfalfa meal to these inade- 
quate rations provided nutritional ade- 
quacy. In these tests, alfalfa meal was 
fed as a source of the necessary water- 
soluble vitamins since the basal ration 
contained cod-liver oil and yellow corn. 

(2) Dried corn distillers’ solubles fed 
as 6 per cent or 12 per cent of the ra- 
tion was another economical source of the 
Bo-complex for growth. While the rate 
of gain and economy of gain of the pigs 
fed 6 per cent and 12 per cent of dis- 
tillers’ solubles compared favorably with 
those obtained when alfalfa meal was 
added to the rations, the alfalfa meal 
was considered a more adequate supple- 
ment nutritionally since the pigs were 
more normal in thrift, feet and legs. 

(3) Six crystalline B-vitamins (B;, Bo, 
niacin, pantothenic acid, Bg and choline) 
were added in excess of the requirements 
to a ration containing 11.5 per cent of 
tankage and fish meal and formulated to 
be adequate for young pigs according to 
present standards. Rapid growth was ob- 
tained indicating that the crystalline B- 
vitamins effectively supplemented the bas- 
al ration. Further studies are needed to 
learn which of the B-vitamins was re- 
sponsible for the response. It is signifi- 
cant that the pigs fed alfalfa meal gained 
about as rapidly and were more nearly 
normal in thrift, feet, legs and gaits than 
the pigs fed the six crystalline B-vitamins. 
The alfalfa meal may have been supply- 
ing factors in addition to the B-vitamins 
now known to be required by the pig. 
Riboflavin Requirement of Weanling Pigs 

During the summer of 1945, four groups 
of pigs were fed a purified diet contain- 
ing 0, 0.5, 0.75 and 1.50 milligrams of 
riboflavin per pound. All pigs were fed 
the riboflavin-free ration for about 10 days 
prior to the start of the experiment. The 
average daily gains for 11 weeks were 
0.18, 0.61, 0.58 and 0.77 pounds, respect- 
ively, for the four groups of pigs. From 
the data it appears that 1.5 milligrams of 
riboflavin per pound of ration more near- 
ly represents the weanling pigs’ require- 
ment than either 0.5 or 0.75 milligrams. 
When these data are calculated on the 
basis of milligrams of feed per 100 pounds 
of liveweight per day the pigs receiving 
the ration containing 1.5 milligrams of 
riboflavin per pound consumed about 4 
milligrams of riboflavin per 100 pounds 
liveweight per day. 

Since the pigs were individually fed, it 
was possible to obtain data on the amount 
of feed required to produce a pound of 
gain. When 0, 0.75 and 1.50 milligrams 
of riboflavin was fed per pound of ration, 
the amounts of feed eaten for a pound of 
gain were 4.50, 2.26 and 1.92 pounds, 
respectively. This indicates that ribo- 
flavin is associated with the utilization of 
the ration for growth. A similar observa- 
tion has been made in other laboratories 
using the rat. 

It is my belief that the riboflavin re- 

(Continued on page 95) 
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wee RIBOFLAVIN MIXTURE* can im- 
prove your mixed feeds by maintaining 
adequate riboflavin content. 


Mixing is QUICK, because Winthrop Ribo- 
flavin Mixture flows freely without clinging or 
clogging. EASILY added to either large or 
small mixes, it provides the most economical 
method of assuring proper riboflavin content 
in both. ACCURATE, every ounce provides 1 
gram—1,000,000 micrograms of riboflavin. 


Write today for price schedules. Consult our 
TECHNICAL SALES SERVICE for special 
information or assistance on any problem 
related to this subject. No obligation. 


*Riboflavin in starch base carriers developed and first used by Winthrop 
Chemical Co., Inc. 


Address Inquiries to — x * 


Special Markets Division 


WINTHROP 


TEV WINTHROP CHEMICAL CO., INC. 
170 Varick Street, New York 13, WN. Y. 


**W inthrop Chemical Company, Inc. has received its FOURTH Army- 
Navy award for “high achievement in production of war material.” 


STOCKED FOR QUICK DELIVERY AT NEW YORK, CHICAGO, KANSAS CITY (MO.), DENVER, LOS ANGELES, SAN FRANCISCO, PORTLAND (ORE.), DALLAS AND ATLANTA 
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U-E Day...VU-Y9 Dag. ..big days, but this is his day! At long last— 
after so many dreary, desolate days of waiting and wondering, waiting 
and wondering. 


And it is with great pride and happiness that Chase welcomes home all 
those who have so gallantly served our country. We have returned many 
to their former positions, and openings await those who have yet to return. 
A substantial percentage of our sales organization is, in fact, made up of 


former service men. Dledge 


We have given them a complete “‘refresher’’ course on the fundamentals 


of the bag business. We have brought them up to date on all new develop- 
ments. We believe that they can speak with authority on market con- pany. Some of our men gave their lives. 
ditions, upon construction of bags, and upon materials and fabrics. We will best honor their memory by 

They are especially trained to analyze your requirements and expertly er 


The task ahead is not easy, but through 
earnest cooperation we can build a happy 
The discharge button is not only a “‘medal of merit’’—it is your positive and prosperous nation and world. 
assurance of a bag specialist who knows “his business’”—and who also 
knows how to apply it to yours. 


specify the bag that will most efficiently and economically serve your needs. 


F. H. LuDINGTON, President 
Chase Bag Co. 


FOR BETTER BAGS — BETTER BUY CHASE 


CHASE BAG Co. 


GENERAL SALES OFFICES, 309 WEST JACKSON BLVD. e CHICAGO 6, ILLINOIS 


BOISE DALLAS TOLEDO DENVER DETROIT * MEMPHIS BUFFALO e ST. LOUIS NEW YORK e CLEVELAND MILWAUKEE 
PITTSBURGH KANSAS CITY MINNEAPOLIS GOSHEN, IND. PHILADELPHIA NEW ORLEANS ORLANDO, FLA. SALT LAKE CITY 
OKLAHOMA CITY ¢ PORTLAND, ORE. REIDSVILLE,N.C. HARLINGEN, TEXAS CHAGRIN FALLS, O. HUTCHINSON, KAN. WINTER HAVEN, FLA. 
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DIGEST 


Readers who are interested in obtaining a publication which gives 
a complete digest of most of the experimental data published in the 
United States and foreign countries, may obtain complete details 
by writing to The Feed Bag, 741 N. Milwaukee St., Milwaukee 2, Wis. 


Title of Experiment: Fattening Yearling 
Cattle in the Appalachian Region. 

Authors: W. H. Black and C. V. Wilson, 
United States Department of Agriculture. 
Digest: Experiment conducted for three 
years (1939-1942) in southern West Vir- 
ginia showed that steers fattened on 
grass and a mixture of ground shelled 
corn and protein concentrates for 100 days 
made slightly greater gains than steers 
fattened on grass and corn. The increased 
cost of gain due to the inclusion of the 
protein meals was more than offset by 
the higher finish of the cattle. In this 
test — 1 lb. of protein concentrates 
composed of equal parts of cottonseed 
and linseed meals was substituted for 1 
lb. of corn. One group of heifers of 
the same breeding and age as the steers 
fed corn alone on grass, consumed an 
average ration of 7.12 lb. per head, which 
was | lb. less than the ration consumed 
by the steers. These heifers produced 100 
lb. of gain at an average cost of $3.27 less 
than that for another group of heifers 
fattened in dry lot, receiving the same 
ration of corn, but getting alfalfa hay in 
place of pasture. Pasture figured at 5 


‘cents per head per day cost only about 
-one-half as much as the ration of 10.16 


Ibs. of hay. The experiments indicate 
that heifers and steers which have been 
well-wintered can be put into good mar- 
ketable condition at about 16 months of 
age if given concentrates as supplements 
to good grass pasture the subsequent 
grazing season being for a period of 
about 100 days. Under these conditions 
steers may be expected to show a little 
more finish and higher dressing percent- 
age than heifers. 
* * * . 

Title of Experiment: The Value of Certain 
Supplements in Practical Chick Rations 
Containing Adequate Riboflavin. 
Authors: W. W. Cravens, W. H. McGib- 
bon and J. G. Halpin, University of Wis- 
consin, Madison. 

Digest: A diet composed of yellow corn, 
wheat byproducts, meat scraps, soybean 
oil meal, minerals, fish oil and crystalline 
riboflavin proved unsatisfactory as a diet 
for growing chicks. The addition of 5 
per cent sun-cured alfalfa leaf meal failed 
to significantly improve growth; 5 per cent 
of dried skim resulted in only a slight im- 
provement in growth; 2 per cent of solu- 
bilized liver, when added to the basal 
diet, gave variable and inconclusive re- 
sults. Additions of condensed fish press 
water or ground fish viscera were highly 
effective in supplementing the basal diet. 
A combination of dried skim milk and fish 
press water proved to be the most satis- 
factory combination tested. These find- 
ings seemed to confirm the conclusion of 
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Hill et al in 1944 that certain combina- 
tions of practical feedstuffs, apparently 
adequate in the known members of the 
vitamin B complex, require an unidenti- 
fied factor or factors for satisfactory 
growth of chicks. 


* * * 


Title of Experiment: Tolerance of Lambs 
for Blackstrap Molasses. 

Authors: H. M. Briggs and V. G. Heller, 
Agricultural Experiment Station, Still- 
water, Okla. 

Digest: Eight wether lambs were used in 
two digestion trials to determine at what 
level of blackstrap molasses feeding the 
apparent digestibility of the ration is al- 
tered. The molasses was substituted for 
corn at five, ten and fifteen ‘per cent 
levels in a basal ration of corn, cotton- 
seed meal and alfalfa hay. Ability of the 
lambs to digest protein was not influenced 
measurably except at the 15 per cent 
level. Apparent fat digestion coefficients 
were reduced at both the 10 per cent and 
15 per cent levels. Neither apparent 
fiber digestion coefficients nor those of 
the nitrogen-free extract were influenced 
significantly by molasses at any of the 
levels used. 

* * * 


Title of Experiment: The Value of Stick- 
water Meal as a Riboflavin Supplement 
in Poultry Rations. 
Author: Jean M. Pratt, Central Experi- 
mental Farm, Ottawa, Can., and Jacob 
Biely, University of British Columbia, Van- 
couver. 
Digest: A biological determination of the 
value of a meal made from stickwater, 
formerly a waste product of the wet 
method of manufacturing fish meal, was 
made using day-old Leghorn chicks for 
the test. Two other meals, herring and 
salmon, were used and compared with a 
soybean basal ration, both unsupple- 
mented and fortified with three levels of 
riboflavin. At the 10 per cent level satis- 
factory growth rate and complete freedom 
from signs of deficieny indicated that fish 
stick water could be used to advantage 
to enhance the value of protein supple- 
ments low in riboflavin. 

* * * 
Title of Experiment: Fattening Lambs on 
Wheat Pasture. 
Author: H. M. Briggs, Oklahoma Agricul- 
tural Experiment Station, Stillwater, Okla. 
Digest: Feeding lambs '/2 lb. daily of 
shelled corn increased gains and im- 
proved carcass grade of lambs grazing 
winter wheat pasture. Likewise, feeding 
4, lb. of corn increased the gains slightly 
but feeding prairie hay or a simple 
mineral mixture in addition to salt pro- 
duced no advantage. Lambs fed only 
salt in addition to wheat pasture made 


more economical gains and returns than 
lambs which received additional mineral, 
corn or prairie hay. 

* * * 
Title of Experiment: Stabilizing Influence 
of Liberal Intake of Vitamin A. 
Authors: H. C. Sherman and H. L. Camp- 
bell, Columbia university, New York City. 
Digest: The growth of rats on diets identi- 
cal except for vitamin A content is re- 
ported. Though rats have thrived for 58 
generations on 3 I. U. of vitamin A per 
gram of air-dry food, and although the 
mean adult weight is only slightly less 
than on the other diets, the growth is 
slower (especially during the period of 
rapid growth which is the 28th to the 56th 
day of life) and the co-efficient of varia- 
tion is approximately twice as high. Data 
for both sexes was shown to be parallel 
except that in the females the rate of 
growth on 3 I. U. of vitamin A ex- 
ceeded the rate of the high vitamin A 
series after 84 days but in the males only 
after 120 days. 

* * * 
Title of Experiment: Vitamin Supplement 
for Low Grade Alfalfa Meal. 
Authors: L. F. Payne, M. J. Caldwell and 
J. S. Hughes, Kansas Agricultural Experi- 
ment Station, Manhattan, Kan. 
Digest: Four lots of 100 New Hampshire 
broilers each were fed different experi- 
mental rations to 12 weeks of age as fol- 
lows: 

(1) Basal ration supplemented with 10 
per cent of dehydrated alfalfa meal; 

(2) Basal ration supplemented with 10 
per cent of alfalfa meal and crystalline 
vitamin G; (3) basal ration supplemented 
with 10 per cent bleached sun-cured 
alfalfa plus vitamins A and G and (4) the 
basal ration supplemented with 10 per 
cent of an alfalfa substitute plus vitamins 
A and G. The vitamin A and D content 
was approximately the same in each ra- 
tion while the vitamin G content was 50 
per cent lower in the first lot than in the 
last three lots. The average weight was 
higher and the mortality lower in the lots 
which received sun-cured alfalfa meal 
and alfalfa substitute, which indicated 
that vitamins A and G could be used as 
supplements to rations low in these vita- 
mins with results comparable to similar 
rations in which high quality alfalfa was 
used. The liver meal product used as a 
carrier of vitamin A may have been re- 
sponsible for some of the beneficial re- 
sults the investigators report. 


@ PAT HARPER, Momence, Ind., has pur- 
chased the Fry- Montgomery elevator at 
Schneider and the Montgomery property 
at Morrocco. 

@ SMITH BROTHERS, Otisville, Mich., have 
purchased the Farmers Elevator at Whitte- 
more, Mich. 


@ C. AYERS & HOMER SMITH, Pittsburg, 
Kan., have opened the S. & A. feed serv- 
ice at 3128 Main street. 

@ SHARPLES FEED PRODUCTS, INC., Bur- 
lington, Vt., has incorporated to sell and 
manufacture grain, flour and feed. 


e33 e 


| 
| 


Price Ceilings Removed 
On Some Ingredients 


Price ceilings have been removed from 
brown buckwheat groats, wheat germ, 
ground peanut hay, whole crab and shrimp 
meal, according to an announcement by 
OPA which amends special order 132. The 
amendment was effective Dec. 15. Price 
control has been suspended until March 
15 on timothy seed, clam shells, oyster 
shells and mineral mixed feeds under the 
same announcement. Mineral mixed feeds 
include at least 60 per cent mixture of two 
or more chemicals or minerals either mixed 
with other ingredients or unmixed and 
usually regarded as dietary factors in 
feeding animals and poultry. 


Clarify Discount Provision 
For “Heating” Corn 


Proper discount for “heating” corn of 
sample grade is 5 cents, OPA has an- 
nounced as a clarification of reported con- 
fusion among trade sources in assessing 
correct discounts. The price is stipulated 
in amendment 2 to supplement 4 of FPR 
order 2. 

The regulation requires a 2 cent discount 
for sample grade plus a 3 cent cumula- 
tive discount for “heating.” In cases where 
the corn contains excess moisture the order 
provides for additional discounts above 
5 cents. 


Loan Rates are Higher 
For 1945 Corn Crop 


Corn loan rates ranging from 90 cents 
to $1.13 per bushel have been announced 
by the department of agriculture for the 
1945 corn crop. The national average is 
$1.01 per bushel. 

Last year’s national average was 98 
cents a bushel with rates by counties vary- 
ing from 87 cents to $1.10. 

The 1945 rates are based upon 90 per 
cent of the parity price of corn as of Oct. 
1, 1945. Parity on that date was $1.12 asa 
national average, as contrasted with $1.09 
at the same time last year. 

Corn eligible for loans must grade No. 3 
or better except for moisture content or 
No. 4 for test weight only. Corn graded 
as mixed has a loan value of 2 cents a 
bushel less. Loans were available after 
Dec. 1 and will continue to be available 
until May 31. They will be evidenced by 
notes maturing on demand but not later 
than Sept. 1. 

Corn producers’ notes will bear interest 
at the rate of 3 per cent per annum and 
will be secured by chattel mortgages. 
Producers may pay off the loans at any 
time prior to Sept. 1 or they may volun- 
tarily deliver the collateral in satisfaction 
of loans on and after that date. 

Upon delivery of corn grading higher 
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than No. 3 the producer will be credited 
with a premium of 2 cent per bushel for 
No. 2 and 1 cent per bushel for No: 1 
above the applicable loan rate. 

The area covered by the loan program 
includes the commercial corn producing 
counties and such other counties where 
farm storage is feasible as determined by 
the department. The program is being 
handled by the field service of the pro- 
duction and marketing administration. 


OPA Limits Advances on 
Quality-Cleaned Seeds 


Producers of thresher-run legume and 
grass seeds who sell to country dealers 
and commercial processors on a quality- 
cleaned basis cannot receive advances of 
more than 75 per cent of the maximum 
prices they would have received had they 
sold on a dockage basis at the time of de- 
livery, OPA has announced. 

As several months frequently elapse be- 
fore a lot of seed is quality cleaned, it 
has been customary for country dealers 
or commercial processors to advance 
money to farmers on lois of seeds that 
have been tested for dockage but not for 
quality cleaning. The actual value of a 
particular lot of seeds cannot be deter- 
mined until after quality cleaning, as the 
dockage test of a representative sample 
gives only a preliminary indication of the 
percentage of legume or grass seed as 
compared with weed seeds in the lot, 
OPA explained. 

Because of the shortage of legume and 
grass seeds some processors and country 
dealers have been competing for the avail- 
able supply by making advances to pro- 
ducers that exceeded the maximum price 
set by OPA for quality cleaned seeds. The 
action which was effective Dec. 13 is de- 
signed to prevent this evasion of ceilings, 
OPA said. 

The percentage of legume and grass 
seeds determined for each producer's lot 
by the dockage test on a representative 
sample will determine the percentage for 
which he will be paid after his particular 
lot has been mixed with those of other 
producers and quality cleaned, in clarify- 
ing the provisions of the regulation deter- 
mining the amount of payment to pro- 
ducers for commingled lots of seeds, ac- 
cording to OPA. 


Restrict Use of Rye by 
Beverage Distillers 


The January quota of low grade corn 
and other grains for use by beverage dis- 
tillers is an amount equal to 10 days’ 
mashing capacity, the department of agri- 
culture has announced. This is the same 
authorization as December except that 
not more than 6 per cent of the grain 
used during January can be rye as com- 
pared with a December ruling which re- 


PROTEIN LIMITATION ORDER 

With the tangled protein situation 
threatening to upset the entire feed in- 
dustry the government has at last 
stepped in and issued an order effec- 
tive Jan. 16, 1946 which places strict 
limitations on the sale, purchase, and 
_use of all protein meals. Complete de- 
tails of the new order together with 
comments by prominent members of 
the industry will be found in this issue 
of The Feed Bag on page 65. 


stricted rye use to 25 per cent of the aver- 
age monthly quantities used by each plant 
during September and October. 

.The January 10 days’ allowance will re- 
quire about 5,500,000 bushels of grain. Rye 
usage is restricted because of a shortage 
in rye needed for food and feed. No corn 
grading No. 1, No. 2, or No. 3 can be used 
for manufacture of beverage spirits; only 
grades No. 4, No. 5 or Sample are author- 
ized. 


Almost All Meat Subsidies 
To End Before June 30 


Almost all subsidy payments on meat 
and meat animals to farmers and slaught- 
erers will end before June 30, the depart- 
ment of agriculture has announced. 

The original “roll back’ subsidy paid 
to hog slaughterers of $1.30 per 100 pounds 
is scheduled to end before March 31. All 
subsidies on sheep and cattle except spe- 
cial payments to non-processing slaught- 
erers will be ended by June 30, including 
the remaining subsidy of 40 cents per hun- 
dred on hogs. No withdrawal date has 
been announced for ending of the special 
subsidy of 40 cents per hundred liveweight 
to non-processors. 

Present average total subsidies to 
slaughterers and farmers are about $2.10 
per 100 pounds liveweight on all meat 
animals sold for slaughter. This is equal 
to about $3.35 per 100 pounds at whole- 
sale and about $3.95 at the retail level, the 
department said. 

Average meat prices in the latter half 
of 1946 will be lower for farmers and 
ranchers than in the last half of 1945 for 
all classes of meat animals with the pos- 
sible exception of lambs, the department 
believes. This probably will be true even 
if ceiling prices on meat are raised or 
temoved when the subsidies are with- 
drawn. 


Rice Set-Aside Changed, 
Drop Marketing Quotas 


The USDA has announced that there will 
be no rice marketing quotas or acreage 
allotments during the 1946-47 rice produc- 
tion and marketing season. 

The department also announced that 35 
per cent of milled rice production in the 
South and 60 per cent of California pro- 
duction must be available for government 
procurement. The order was effective Jan. 
1. 

The set-aside has been a flat 40 per cent 
since last Oct. 1. 
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Your Feed may take the rap 
if chicks don’t thrive 


—— —“had bad luck with my chicks last year, so 
I’m using a different brand of feed now.” 
These aren’t uncommon words from poultry- 
men. Feed usually gets at least part of the blame 
when chicks don’t thrive or grow as expected. 


Supply an Abundant Source of 
Growth and Resistance Factors 


Chick livability, good health and growth are defi- 

nitely linked to an adequate supply of the B-G 

Complex and Vitamins A and D in the mash. 
You can supply all of these important vitamin 


factors from excellent natural sources when you 
use a combination of Borden’s Flaydry and 
Ladpro. - 

Flaydry’s whey solubles and Ladpro’s fish liver 
and glandular meal are a rich natural source of 
the entire B-G Complex together with all of the 
A and D Vitamins required for top performance. 
Both products are standardized for constant uni- 
formity by laboratory control and continuous 
field testing. 

Get all the facts on Flaydry and Ladpro and 
you'll see how you can put more user satisfac- 
tion into your feeds. 


Write, phone or wire 


THE BORDEN COMPANY, Special Products Division, 350 Madison Avenue, New York 17, N. 7 
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The biggest names in the Formula Feed Busi- 
ness are printed on SAVAGE Tags. 

The fact that Savage Tags are used by the 
leaders in the industry, is evidence enough 
that they are both economical and efficient. 

Economy results from our specializing. 
We're geared for mass production with high 
speed modern printing machinery so that an order for a run of a million passes as smoothly through 
our plant as an order for a run of a thousand. 


At no cost to you, we'll originate simple designs in bright colors, to identify your Jine. Each design 
and color combination will tell from beyond reading distance, ot in a mixed stack, exactly what’s 
in every bag. 

A “Batch of Samples” will show you how they work... We'll gladly send them free. Write today. 


ESTABLISHED 1919 + Phone Cleveland 
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DAN SHERRY 


USINESS face-liftings and 

modernization programs are 

primary aims of many feed 
dealers now that we are entering 
our first new year of peace. Most 
feed dealers who are planning to 
expand and improve their service 
to accommodate increased pat- 
ronage are confronted with two 
major difficulties: high costs and 
shortages of materials. These two 
factors are holding up a great deal 
of new construction but the spark- 
ling transition achieved by Sherry 
Bros. Produce, Wayne, Neb. may 
lend encouragement to feed dealers 
who are contemplating alterations 
or remodeling. 

Operated by Dan and Orville 
Sherry this fast growing firm had 
many ambitious plans on tap when 
Uncle Sam stepped in and called 
Orville into service. This left Dan 
to carry on the best he could and a 
remarkably fine job he has been 
doing, too. But with peace in sight 
he decided it was time to act if the 
firm was going to continue to occu- 
py a prominent business niche. 

Original plans to construct a new 
building had to be discarded be- 
cause of the difficulties just men- 
tioned. Improvement of their out- 
moded quarters was also impracti- 
cal so Dan decided to look for a 
vacant building that could be re- 
modeled to suit his needs without 
too much trouble. 

After a diligent search he located 
an old but sturdy structure which 
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sherrys transform 


Old 


into modern store 


had previously housed a monu- 
ment works. A careful inspection 
revealed that it was solidly built 
and that it would readily lend itself 
to his purposes. Although most of 
the burden of the modernization 
program fell on Dan's shoulders, 
brother Orville was kept informed 
of the progress and even managed 
to V-mail a few suggestions from 
the Southwest Pacific. 

After two months of rejuvenating 
the Sherry Bros. new quarters were 
ready for occupancy. Besides mod- 
ernizing the building, the merchan- 
dising set-up was also completely 
revamped including a departmen- 
talization of the business. Four dis- 
tinct sections were established: the 
feed room, poultry room, egg pro- 
cessing room, and cream room. 
Each of the departments occupies 
a separate part of the building 
clearly designated with neatly 
painted signs. New concrete drive- 


FORMERLY a monument works, 
this well-built structure at 
Wayne, Neb., has recently 
been converted into a modern 
feed store by Sherry Bros. 
Produce. The building has been 
completely modernized includ- 
ing a comfortable lounge room 
for customers. 


ways and loading docks make for 
easy accessibility. 

The building is painted cream 
color and has new concrete floors, 
an interphone system which pro- 
vides quick communication be- 
tween all parts of the store, busi- 
ness-like offices and a comfortable 
lounge. Fitted with cream-colored 
wicker furniture the lounge has two 
rest rooms, fluorescent lighting and 
provides a cheery atmosphere 
where customers can relax in com- 
fort. 

“We've tried to plan the building 
so it would be handy for both our 
customers and ourselves,” ex- 
plained Mr. Sherry. 

The cream room, which is painted 
pure white, has its own sewage 
and water system and complies 
with all state rules regarding clean- 
liness and sanitation. The egg 
processing room is refrigerated for 
efficient storage, and the poultry 
room has ample accommodations 
for housing birds awaiting ship- 
ment. On the second floor above 
the poultry room is generous stor- 
age space for feed and other sup- 
plies. 

Adjacent to the cream room and 

(Continued on page 104) 
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"COME AGAIN SCON! AND BRING SOME MORE CALF MANNA” 


| sg like dealers who sell Calf Manna (and— 
pardon us while we emphasize that word “sel/”’). 

Some Calf Manna dealers like to call on farmers who 
need help, for Calf Manna often does the job of taking 
the farmer right out of some particular livestock difficulty. 

Whether it’s a young pig or a lamb or even the herd 
bull that’s in trouble, in a surprising number of cases, 
Calf Manna has provided an answer. 

If this were not the case, you wouldn’t find so large a 
percentage of the Nation’s Most Successful Farmers and 
Feeders using it. 

We would like to have you see the Calf Manna Ency- 
clopedia, full of pictures, letters, questions, and answers 
about Calf-Manna. Drop us a post card and, as soon as 
possible, our man will call. 


Get that Calf Manna Smile! 
Write Us Today at Nearest Address: 


ALBERS MILLING COMPANY CALF MANNA DEPT. 4E 
Dept. 4W-1060 Stuart Bldg. Carnation Bidg. 
Seattle 1, Wash. Oconomowoc, Wis. 
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New Developments 


in dairy cattle nutrition 
of interest to feed men 


GAIN and again we are 
A made to realize that soil 

conservation, not merely 
mcintenance but improvement of 
the productiveness of our soils, 
needs to be ever kept in our con- 
sciousness. Fortunately, dairy 
farming is not in conflict with the 
best interests of soil conservation. 
Not, at least, if we follow approved 
practices in feeding and managing 


our dairy cattle, and we might also: 


say, the feeding and mantging of 
pastures and crop lands in general. 
Animals and crops parallel each 
other in their essential require- 
ments. 

I was impressed recently by a 
ctatement made by Reger Corbett, 
executive secretary of the Ameri- 
can Farm Bureau federation, that 
more phosphorus and other recog- 
nized fertilizing elements were be- 
ing shipped into the northeastern 
states, including Vermont, than 
were being shipped into the same 
area by way of commercial ferti- 
lizer. When we consider that about 
three-fourths, more or less, of the 
mineral constituents of feeds is 
voided by farm animals, it is appre- 
ciated that the manurial value of 
grains and concentrates is an im- 
portant factor in the maintenance 
of Vermont and New England soil 
fertility. It goes without saying that 
stable manure and the liquid por- 
tion of the manure should be con- 
sorved in every reasonable way so 
as to permit raising those excellent 
pasture, hay, and silage crops that 
this area is capable of producing. 
Here we have the basis for a suc- 
cessful dairy industry. The grow- 
ing of grain crops is not precluded, 
but considering the physical geog- 
raphy, climate, and markets, it is 
probably more economical to have 
most grains and protein concen- 
trates shipped into the New Eng- 
land states than to try to produce 
them locally. 

Years ago, more than in recent 
times, I am told, you fed higher pro- 


* An address presented at the conference for 
feed manufacturers, distributors, and feeders re- 
cently held at the University of Vermont, 
Burlington, Vt. 
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by G. BOHSTEDT* 


University of Wisconsin 


tein grain mixtures than you have 
been feeding during recent years, 
particularly the war years with 


GUS. BOHSTEDT 


their shortages of protein concen- 
trates and for that matter, farm 
grains. Cornell university rendered 
a service in the interest of protein 
conservation when the experiments 
conducted there showed that it was 
not necessary to feed dairy mix- 
tures having as much as 24 per 
cent total protein. This level was 
not necessary even though timo- 
thy hay or its equivalent of other 
grass or mixed grass hay was fed 
along with corn silage. Where a 
fair proportion of clover or other 
legumes were fed in the hay, and 
with corn silage in the ration, 16 per 
cent protein in the grain mixture 
has given satisfactory results. 
These findings confirmed the 
growing convictions in various 
parts of the country that the older 
feeding standards, particularly the 
Wolff-—Lehmann or similar stand- 
ards with their narrow nutritive ra- 
tios of 1 part of digestible protein 


to 6 parts, or less, of digestible car- 
bohydrate equivalents, provided 
unnecessarily large amounts of 
protein for milking cows. The as- 
sumption in these cases is that 
more or less normal amounts of 
grain are fed, in keeping with milk 
production. As good production 
and in general more economical 
production of milk has been ob- 
tained where the nutritive ratio 
was 1:7, as would be provided 
when feeding only 18 per cent 
total protein in the grain mixture 
with timothy hay and corn silage, 
or 16 per cent total protein in a 
grain mixture with clover-timothy 
hay and corn silage. These find- 
ings have special application this 
winter when on national basis we 
are again short of protein concen- 
trates. 

About 15 years ago I found my- 
self in a discussion with one of 
our leading farm journal editors on 
the subject of quality or efficiency 
of protein that needs to go into 
dairy feed. I did not think it mat- 
tered very much whether there 
were 6 or 8 different varieties of 
grains and mill feeds or oil meals 
and the like, or whether merely 3 
or 4 ingredients made up the mix- 
ture, the protein level being the 
same in either case. But I was 
challenged by the editor with the 
question: “Do you really know that 
a simple mixture will be as ef- 
ficient as one with greater variety?” 
I had to admit that sufficient experi- 
mental evidence or practical ex- 
perience was as yet lacking. 

But now we do have such proof 
from various sources showing that 
all the cow cares for is that she 
have enough protein and that, 
whatever mixture she is fed, be 
palatable. Surely, the findings 
made in reference to protein syn- 
thesis in the paunch or rumen of 
a cow have been a revelation. 
With the help of rumen organisms, 
particularly the bacteria and pro- 
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tozoa 
simple protein, even so-called non- 
protein nitrogen, is built up into 
quite efficient bacterial and _ pro- 
tozoal protein which subsequently can be 
digested like so much normal feed pro- 
tein and can serve the purposes of growth, 
production, and reproduction. Even aside 
from this rumen function, and consider- 
ing the high degree of efficiency of pro- 
tein in leafy roughages, there is less need 
for an extensive variety of concentrates 
in rations for dairy cows than, for in- 
stance, pigs and poultry. : 

Our admiration for this wonderful pro- 
vision of nature, the paunch, is not di- 
minished by the further knowledge that 
not merely protein but a considerable 
category of vitamins, that is, the water- 
soluble or B-complex vitamins, can be 
synthesized within the rumen contents 
by apparently similar organisms. There 
is, therefore, little point to worrying over 
whether this or that protein might be 
better for a cow or whether all B-vita- 
mins are supplied in her ration. We dare 
not be so carefree, however, in the case 
of a calf which is not yet ruminating 
or is just beginning to use its paunch 
for ruminating. 

Some investigators have gone so far 
as to credit the rumen with being the 
seat of butterfat formation. It is gen- 
erally appreciated that in the breakdown 
of cellulose materials, certain fatty acids 
are produced. This points to the pecu- 
liar favorable provision concerning the 
tumen in relation to roughage. Nature 
intended a cow to have forage or rough- 
age in her ration and one of the series 
of experiments carried on by E. B. Powell 
at the Purina research farm near St. 


in this organ of a cow, 


very 


Louis has shown that when the func- 
tion of a cow’s rumen was not used 
normally, as when a mixture of hay and 
grain in pelleted form was fed, the per- 
centage of butterfat in the milk was 
greatly reduced. Perhaps the baffling 
variation in the percentage of butterfat in 
the milk of cows, one week with an- 
other, may be traceable to changes in 
the quality of hay or other roughage 
which the cows are receiving. 

One of the most significant findings in 
dairy cattle management and nutrition 
in recent years has been that quality 
in roughages, whether in pasture or silage 
or hay — but particularly in hay — is 
far more important than the rank and 
file of feeders seem to be aware of. 
Ordinary fair-quality hay is apt to look 
plenty good to many of us; whereas, as a 
matter of fact, we could afford to go to 
twice the effort or expense securing really 
good hay of the leafy green and aro- 
matic variety. And it doesn’t always 
have to be legume hay either although we 
admit that such hays as alfalfa or clover 
are superior to straight grass hays.. A 
mixture of both kinds of hay has much 
to commend it — not merely from .the 
standpoint of palatability, but also of 
field or crop management. 

Leafy green hay, rich in carotene and 
other vitamins as well as in minerals, 
shows up a grain mixture that is fed with 
it to far better advantage than does 
stemmy, discolored hay. How often we 
hear this sort of a statement from a farm- 
er feeder that almost no matter what 
kind of a grain mixture he feeds, or how 
much, his cows just don’t shell out the 
milk. The chances are that during previ- 
ous months the cows have not been get- 


Another Blying Feed Dealer 


Among the many concerns in the country who own and operate their own planes 
for business purposes is the E. Liethen Grain Co., of Appleton, Wis. When one of the 
firm’s heavy trucks broke down near Eau Claire, Wis., last summer and couldn't 
be repaired locally, Andy Liethen flew a badly needed fuel pump to the scene in 


his own plane. 


The trip took less than two hours from the time the driver placed 


his long distance appeal for help. Mr. Liethen and his driver are shown above 
making the repairs. Henry Liethen also flies his own plane but Frank sticks to boats 


and automobiles. 
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ting the right kind of roughage, whether 
in the form of pasture, hay, or silage. 
They are apt to have become depleted 
in respect to some of the nutrient re- 
serves which I have called the invisible re- 
serves. These do not evidence them- 
selves as so much flesh on the bones of 
a cow, but rather are hidden within the 
bones and the liver or other organs of 
the body by way of minerals — perhaps 
including trace minerals — also by way 
of carotene and sundry other vitamins. 

Many of these nutrients are needed 
for successful reproduction and for milk 
production. But if the reserve of these 
nutrients gives out and the ration, es- 
pecially a winter ration, does not supply 
them in proper amounts — and what can 
we expect of stemmy, discolored hay, 
or hot, moldy silage — then trouble in one 
way or another is apt to start. 

For this reason the drying-off and dry 
cow is much sinned against. Some of us 
think of her as in cold storage, so to 
speak, until she freshens again when we 
start feeding her once more. Previous 
to that, most any hay or other feed will 
do! To be sure, we like to see a fresh 
cow in good flesh and may give her 
enough to eat, but what about the qual- 
ity of her feed? Surely, all pertinent ex- 
perimental work has proved that a cow 
only during her dry period is really in 
an acquisitive or receptive stage of her 
year’s cycle, and that as shown, for in- 
stance, by the work of the Ohio experi- 
ment station and here at the University 
of Vermont, it was difficult to shove min- 
erals upstream, so to speak, against the 
flow of milk. Cows in the flush of milk 
production are not generally in a posi- 
tive calcium or phosphorus balance. It 
has been difficult to make these minerals 
stick to the ribs of a milk cow at that 
time. Only when she was drying off or 
was dry was she inclined to store these 
minerals and much the same may be said 
for certain vitamins. It is at this time 
that she lays in her reserves against the 
requirements of the succeeding lacta- 
tion. Hence, do not let us slight the 
quality nor, for that matter, the quantity 
of the feed which is allowed a dry cow. 
She should, along with her necessary 
grain, have at least part of her rough- 
age made up of leafy green feed. 


Ordinarily, where a fair proportion of 
the roughage is of a legume nature, 
plenty of calcium is automatically sup- 
plied to serve the cow's needs. But bone 
meal and bone products are limited the 
country over, hence it is fortunate that 
defluorinated rock phosphate can be pro- 
duced to supply relatively large amounts 
of phosphorus for dairy feeding. While 
there is some question as to the avail- 
ability of phosphorus after the heat treat- 
ment of defluorination, in the main the 
results in feeding this product to dairy 
cattle have been favorable. 

Manganese was first demonstrated as 
necessary for reproduction in the case of 
mice and rats and more recently has 
shown up favorably in that respect in the 


(Continued on page 92) 


THE FEED BAG — January, 1946 


q 
x 
3 


DEPENDABLE QUALITY STARTS IN THE LABORATORY 


When a satisfactory Fair-Acre bagged for shipping, the labo- 
formula has been created, the prob- 
lem becomes one of duplication 
in volume. This is accomplished 
by laboratory control of milling 
processes, and the use of superior 
ingredients. these laboratory control tests. 

Fair-Acre ingredients are You can safely recommend 
checked on arrival for protein, Fair-Acre feeds to your best 
fat, fiber, minerals and vitamins. customers. They will be grateful 
Then finally, before any feed is to you for better results. 


ratory makes a thorough chemical 
and microscopic test of the 
finished mixture. Every bag of 


=LINDSEY-ROBINSON & COMPANY 


INCORPORATED 


Roancske ~ Vinginia 
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Lindsex Robinson Co 


NATURAL source 
RIBOFLAVIN FOR LIVESTOCK 
AND POULTRY FEEDS 


GUARANTEED POTENCY 


3630 Milligrams of Riboflavin per 
pound (8000 micrograms per gram). 


Send for descriptive circular 
giving full information. 


LVENTS 
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ELP your customers make 
bigger profits and he will 
do the same for you, says 


W. T. Benz, operator of the Benz 
Farm Service at Olivet, Mich., with 
branch stores at Coldwater and 
Vermontville. 

Mr. Benz constantly aims to build 
up good will and complete custo- 
mer confidence. ‘Set out to estab- 
lish the reputation that service is 
first with you and sale will follow 
sale as surely as day follows night,” 
he says. 

Repeat sales are most important 
to the dealer when they come as a 
result of satisfied service and qual- 
ity merchandise, Mr. Benz believes. 
Voluntary repeat orders are doubly 
profitable because they mean that 
orders from others influenced by 
the recommendations of satisfied 
customers: will be following. 

Mr. Benz maintains that feed 
dealers should not worry as much 
about competition from chain stores 
and rival independents in the post- 
war period as about farmers who 
may quit buying formula feeds alto- 
gether. Alert, honest selling will 
encourage farmers to use reliable 
feeds to make profits for themselves, 
he says. He claims the dealers 
themselves will be to blame if busi- 
ness drops off because farmers stop 
feeding quality rations. 

In selling dairy feed, which 
makes up a considerable volume of 
his business, Mr. Benz adheres to a 
rigid policy. He always makes a 
herd check before offering recom- 
mendations on feeding programs. 
He declares that careful considera- 
tion must be given to the various 
conditions which differ with almost 
every herd. He bases his statement 
on many years’ experience in ana- 
lyzing dozens of factors and mak- 
ing recommendations on the best 
feeding methods. 

He explained that herd checks 
are important to all farmers, 
whether they have large or small 
herds. Amounts of feed required 
depend on the size of the animal 
and its general physical condition. 
Each cow’s weight is taken to de- 
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consideration in building 
repeat sales says benz 


termine the roughage capacity. 
Then a check is made on milk pro- 
duction and the feed value of the 
roughage in order to determine the 
actual amount of feed by weight 
which each cow requires. 

Mr. Benz says that about 60 days 


W. T. BENZ 


after a cow freshens, she reaches 
her peak of lactation. “Without this 
analysis it would be difficult in 
many cases to determine the right 
feeding schedule required to hold 
the cow's milk production at peak 
level,”” he explains. 

This study insures maximum pro- 
duction during the entire period of 
lactation for each cow in the herd. 
Knowing this helps the Benz Farm 
Service to save feeders hundreds 
of pounds of feed and still get the 
highest possible production. “This 
earns the farmer higher profits on 
his herd and he doesn't forget the 
dealer who helped him out,” Mr. 
Benz states. 

The good will and confidence 
Benz Farm Service has gained is 
well earned. An Eaton county far- 
mer with 150 cows kept 30 in each 
of his five separate barns. Then an 


18-months’ test was conducted to 
prove potential profits to the 
dairyman: 15 cows out of each herd 
were checked regularly and were 
fed according to schedule; the 
other 15 got no special care. At 
the end of the lactation period the 
cows in the first group showed an 
average of $75.66 more production 
per.cow over those not given spe- 
cial attention. 

Mr. Benz says that this experi- 
ment brought him many new custo- 
mers. After his suggested programs 
are well under way, he turns the 
jobs back to the herdsmen, who 
then make the checks for them- 
selves. This system teaches the 
farmer how to do a better job for 
himself. 

The Benz organization now has 
over 60,000 turkeys under its super- 
vision. Farmers were encouraged 
to raise these birds by another 
“Benz help-you service.” Feed for 
these flocks is bought from Benz 
Farm Service. Mr. Benz would like 
to see more farmers raise turkeys. 
Many farmers have the ambition 
and some of them have the knowl- 
edge necessary to raise turkeys 
profitably, but lack the capital re- 
quired to start large enough pro- 
jects to make worthwhile profits. 
To help these farmers, Mr. Benz 
makes arrangements to finance the 
flocks and give them necessary su- 
pervision. This, he explains, is 
added insurance for repeat feed 
business. 

Another turkey project which has 
worked well under Benz supervi- 
sion is located near Harrison, Mich. 
Here large flocks are maintained 
on land the owners found unfit for 
any other purpose. The sandy 
ground covered with scrub oak and 
jack pine affords excellent shelter 
for the birds on range plus mill 
feed and whole oats. Feed and 
grain sales usually follow in profit- 
able volume. 

(Continued on page 90) 


e 43 


Hf 
§ 
i 
3 
4 
: 
j 
— 
a 
j 
aa 
: 
4 
% 


HENRY SCHOAP, JR. 


ROBABLY the youngest sole 

owner of a feed retailing 

establishment in the country 
is Henry R. Schoap, Jr., 20-year-old 
operator of the Mendenhall Pro- 
duce store, Cottonwood Falls, Kan. 
At 16, when he lived in Wichita, 
the young man cherished ambitions 
to own a feed business and he was 
steadily encouraged in his aspira- 
tion by a friend who was a prosper- 
ous feed retailer. 

At 17 Henry hadn't changed his 
mind as so many young men do— 
he still wanted to own a feed store. 
He displayed then some of the 
talents so necessary to successfully 
win the feed consumer's dollars: a 
keen business sense, mature judg- 
ment, knowledge of how to save 
money and a friendly personality. 

When the Japs bombed Pearl 
Harbor, Henry temporarily shelved 
his resolutions and enlisted in the 
paratroopers. But a physical disa- 
bility caused his rejection. The re- 
jection cleared the way for young 
Schoap’s full-time attention to the 
laying of a groundwork for his own 
feed business. 

Henry leased a service station, 
but returns were disappointing. 
Even though he scrimped carefully 
he couldn't save enough. So he 
hired a man to run the filling station 
and took charge of a 2,000 custo- 
mer paper route for the Wichita 
Eagle. Boys did the actual de- 
livery work for him. The job was a 
profitable one. 

It was so profitable that Henry 
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20 year 


extended paper routes into outly- 
ing suburbs, which in turn brought 
him more profits. But still the young 
Kansan wasn't fully satisfied and so 
he took part-time employment with 
Cessna Aircraft and Swift & Co. 

It took two years at all these jobs 
to give Henry Schoap, jr., enough 
money to start shopping for a feed 
business. He didn’t have to shop 
long. The man who owned the 
business he liked was C. W. Men- 
denhall, at Cottonwood Falls, Kan. 
Mr. Mendenhall had spent 17 years 
in developing his brisk trade but 
was willing to sell. He had built 
his business with a reputation for 
integrity and for quality merchan- 
dise. It paid him dividends in in- 
creased sales. 

So Henry took over his new busi- 
ness in November, 1943. He kept 
the Mendenhall Produce name and 
Mr. Mendenhall agreed to stay and 
help him manage the business. 

The youthful Kansan had real- 
ized his goal at last. Older feed 
men say his business judgments 
are sound and logical. He ap- 
proaches sales problems with an ef- 
fervescent enthusiasm that some- 


@ N. R. PEINE, Minier, Ill., has purchased 
A. P. Schantz’'s elevator, lumber and coal 
business at Lexington, Ill. 


— 

@ BRUCE NEIL, Belmond, Iowa, has been 
promoted to chief engineer of the General 
Mills soybean plant with Harold Schmidt, 
Kansas City, succeeding him as super- 
intendent of milling and- extraction. 


DEWEIN MILLING CO. BURNS 
The Dewein Milling Co., Forsyth, III, 
burned Dec. 17 with fire loss estimated at 
$100,000. The firm is owned by Victor C. 
Dewein, president of the Illinois Feed as- 
sociation. 


S. P. SCHWABANLANDER DIES 
Simon P. Schwabanlander, 37, Appleton, 
Wis., wholesale feed dealer, died Dec. 14 
following a short illness. Prior to opening 
his own feed business Mr. Schwabanlan- 
der owned and operated a grain elevator 
at Hilbert, Wis. He is survived by his 
mother, three sisters and five brothers. 


old youth 


in feed business 


times makes the other dealers wen- 
der how he does it. 

Henry is single. “I'm married 
only to my business,” he says. Then 
smiling he adds, “And what a 
wife!” 

He is a firm believer in good ad- 
vertising and utilizes attractive 
window displays and illustrated cir- 
culars as two proven customer mag- 
nets. 

To Henry Schoap there is ro- 
mance in selling feed and he be- 
comes deeply engrossed in all of 
the minute details which concern 
the operation of his business. From 
laying out advertising copy to load- 
ing a feed truck, the problems are 
all challenges which he readily ac- 
cepts. 

The future isn't definitely planned 
yet, but Henry intends to build up 
his business with a sure eye on ex- 
pansion and improvement. If what 
this 20-year-old Kansan has al- 
ready done is any indication of 
what can be expected of him in the 
future, then Horatio Alger’s heroes 
will have to take a back seat to 
Henry Schoap, Jr., Cottonwood 
Falls, Kan. 


Mrs. Barbeau, President 
Of S. Howes Co. Dies 


Mrs. Katherine N. Barbeau, president of 
the S. Howes Co., Silver Creek, N. Y., died 
Dec. 18 after a short illness. The late 
Mrs. Barbeau succeeded her husband 
Alexis C. Barbeau as head of the com- 
pany on his death in 1937. She is sur- 
vived by a son, Alexis C. Barbeau, jr., vice 
president of the firm, and a daughter, Mrs. 
Kathleen Jenkins. 


@ COOPERATIVE FEED STORE, Water- 


town, Wis., is being remodeled. 


@ JOE BIDWELL, Akron, Ind., has pur- 
chased the Tiosa Elevator from Gresham 
Lough. 


@ DON M. ANDERSON, Richland Cen- 
ter, Wis., has purchased the Ithaca Mills 
and resident property from Mrs. Ruth 
Parfrey. 
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BEWLEY'S FEED AND GRAIN CO. 
GREENSBURG, INDIANA 


Building Permanently | 
and Profitably with 


Like many alert and aggressive feed dealers, these new 
Glidden Dealers have taken advantage of the extra oppor- 
tunities offered by the exclusive Glidden Dealership 
Franchise . . . opportunities for rendering a better, more 
profitable service for their customers and extra profits 
for themselves. 


They’re building strong customer goodwill, that makes 
for steady repeat business, with feeds built over formulas 
hased on the latest developments in scientific research 
and designed to give the feeder the greatest return on his 
feed dollar. The Glidden Co. reputation for high quality 
products in their greatly diversified industry is reflected 
in the feeding results. 


At present Glidden dealerships are granted only as we 
are able to supply their requirements, so plan now to 
take advantage of these extra opportunities when a 
franchise is available. You, too, can profit with Glidden. 


MAYS, 
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CENTRAL NDIANA 
connersv!* 
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, ROV | Results Assured by Applied Research” 
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NEW feed business operat- 

ing through 1945 at Bristow, 

Okla., has proven it meets 
a felt need in its part of the great 
oil state. The business is the feed 
mill and formula feed distributing 
center of the Collins-Horany Mill 
& Elevator jointly owned by John 
Collins and E. E. Horany. 

“This town of over 6,000 is in the 
heart of Creek county where a 
good deal of grain is produced,” 
explained a prominent farmer out 
on U. S. 66 which leads into Tulsa. 
“A mill and commercial feed re- 
tailing spot like Collins-Horany’s 
serves two ways. It enables us 
who grow grain to get it ground 
and mixed with the proper supple- 
ments to balance it. It enables the 
poultrymen and others who buy all 
their feeds to get the best formula 
feeds manufactured.” 

“We started last March 17 giving 
the local folks a new way to cele- 
brate St. Patrick’s Day,” remarked 
Mr. Horany, head of the mill firm. 
“Our open house drew over 200 
registered guests, and we had 
plenty of music over the public ad- 
dress system, a 4-page section de- 
voted to us in the local newspaper, 
a good all-around program in 
which local interests generally had 
a part.” 

On that occasion, there was a 
live display unit—a bull and a calf. 
The calf went as an attendance 
prize, kept at the mill however un- 
til four months old and grown on 
the firm's brand of calf feed just to 
prove to the public what the feed 
would do. The Collins-Horany folks 
still like live displays. Properly man- 
aged they are effective and attract 
attention. The last week in Sep- 
tember there was a fat steer at the 
mill which had been finished out 
on the firm’s formula feeds Just 
before that there had been a live 
demonstration of hogs that made a 
good impression upon everyone. 

“In the formula feed line as well 
as in the remedy and disinfectant 


field we stick with one line only,” — 


said Mr. Horany. “But we use a 
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firm finds live display is 


effective 


variety of concentrates in the feed 
mixing end of the business—and 
we consider that the really impor- 
tant part here, helping the farmer 
and feeder to utilize efficiently his 
home-grown grain supply. A great 
many people we believe under- 
estimate the value to a community 
of a good line of remedies for poul- 
try and livestock. There’s money 
in this merchandise. The farmers 
need it. So we advertise it weekly 
in the local paper and promote the 
merchandise steadily in other 
ways.” 

This remedy advertising is not 
the sole responsibility of millers 
and feed merchants, however. The 
manufacturers cooperate through 
advertising assistance and in mer- 
chandising helps and advice. As a 
result the remedies sold by Collins- 
Horany are found on an increasing 
number of farms in the Bristow 
trade territory. 

For custom mixing the firm uses 
a 75 h.p. Jacobsen mill and a l-ton 
mixer. Combining farm grains with 
concentrates in line with proven 
formulas has doubtless resulted in 
more eggs, more milk, more meat 
gain per dollar invested in feeds on 
many a farm in Creek county. In- 
deed, as one farmer expressed it: 
“We didn’t realize what we were 
missing—never would have known 
if this feed mixing service hadn't 
come along last spring.” 

Another farmer at the mill said: 
“There are many other commu- 
nities in Oklahoma and probably in 
other states that would find their 
income increasing if they had mod- 
ern feed service available. Of 
course, some people will say the 
old way was just as good but they 
are not the people who keep rec- 
ords, who face facts, and are will- 
ing and able to do a little thinking.” 

“Give the people light and they 


sales clincher 


Lae 


LIVE display is proving an ef- 
fective method of attracting 
attention and building new 
sales according to John Collins, 
left, and E. E. Horany, owners 
of the Collins-Horany Mill & 
Elevator, Bristow, Okla. 


saying. It's truth is amply demon- 
strated in one field of endeavor 
right here in Bristow. When Col- 
lins-Horany started they weren't 
content to let the people provide 
their own light. They advertised, 
they explained, they suggested, they 
got key feeders in line with what 
they were trying to do. At the open- 
ing meeting on St. Patrick's day last 
spring they set modern ideas in mo- 
tion. These ideas have been grow- 
ing and reaching more farms ever 
since. As a result, the mill's trade 
has been good and the customers 
have been pleased to the extent 
that they constitute the mill's best 
advertising. 

Once progressive ideas are in 
full motion, they cannot be stopped. 
Collins-Horany plan to give them 
an added boost with farmers’ edu- 


cational meetings when postwar 
will find their own way” is an old - 


(Continued on page 104) 
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New Kind 


of Drinking Water Medicine 


Gives You 


Easy. Quick Sales...Better Satisfied Customers 


Ren-O-Sal has demonstrated these bene- 
fits: faster rate of chick growth, earlier 
weight development, quicker maturity and 
earlier egg production when tested under 
controlled conditions at Dr. Salsbury’s 
Research Farm. So, urge your customers 
to use Dr. Salsbury’s Ren-O-Sal. They'll 
thank you for rendering this valuable 
service. Actual poultry raiser experience 


backs up these tests. 


Also Prevents Spread of 
Cecal Coccidiosis 


When the first signs of cecal (bloody) ‘coccidi- 
osis appear in your customer’s flocks, recom- 
mend double-purpose Ren-O-Sal. Given accord- 
ing to directions, it prevents the spread of cecal 
coccidiosis. Reduced losses in thousands of 


flocks last year. 


Dr. Salsbury’s biggest farm, poultry paper 
and radio advertising campaign pre-sells your 


customers. Cash in on this promotion. Put 


———— MEMBER Display This 
| anya L Emblem Prominentl 


48 e 


Ren-O-Sal in the number one display spot in 
your store. Use the many powerful Ren-O-Sal 
posters, banners, display material to tell your 


customers you have the product they want and 
need. 


Push Ren-O-Sal for greater service to your 
customers, greater profits to you. Recommend 


the large economy size package. 


Recommend the Pleasant Disinfectant . . . Dr. Sals- 
bury’s Par-O-San, for easy, quick brooder house dis- 


infecting. Customers appreciate this modern, effective 


~ disinfectant with the pleasant odor. 


DR. SALSBURY'S LABORATORIES 
Charles City, lowa 


A Nation-wide Poultry Service 
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Trends 


HE past war has proven 

that it is possible to use 

“substitute” feedstuffs in the 
successful mixing of poultry rations 
for the proper rearing of chickens 
and for maintenance of high levels 
of egg production. Some of the 
“substitute” feedstuffs have been 
shown to be very valuable and 
may permanently replace older and 
more costly practices. 

The fact that poultry and egg pro- 
ducers, in general, have done so 
well throughout the war period 
and, in some cases, have broken 
previous production records is a 
great tribute to the nation’s farmers 
and to the feed manufacturers and 
dealers. All have done, and are 
still doing, a magnificent job 
against tremendous odds. 

In the years to follow, feed manu- 
facturers are bound to meet more 
and keener competition and, as a 
result, the production of more effi- 
cient feeds than are produced to- 
day will be essential. By more 
efficient feeds, I mean better qual- 
ity feeds at comparatively less cost 
than today’s feed. 

How can this be accomplished? 
In an attempt to answer this ques- 
tion, we must go back 10 to 25 
years and see briefly what has hap- 
pened from then until the present 
time. Knowing this trend we can 
better predict the future. 

Mash formulas have consistently 
become more and more complex 
rather than simpler. The list of in- 
gredients in a formula has become 
longer and the use of special min- 
eral supplements and vitamin con- 
centrates has constantly increased. 
Plant protein concentrates, such as 
soybean oil meal, are still gaining 
in popularity even to the present 
day and will remain popular be- 
cause of their low cost. Their use, 
however, in mashes makes it neces- 
sary to add a source of riboflavin, 
ordinarily carried by animal pro- 
tein concentrates. Such riboflavin 
sources used today include distill- 


An address presented at the Maryland Feed 
Conference held at College Park, Md., Dec. 14, 
1945. 
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and recent developments in 
field of poultry nutrition 


by GEORGE M. BRIGGS* 
University of Maryland 


ers’ solubles, dried brewer's yeast, 
milk concentrates, and synthetic 
riboflavin. 

Vitamin A and D feeding oils, or, 
now, dry “activated animal sterols,” 
(with their obvious advantages 
over feeding oils) are added to ra- 
tions as a matter of course, yet 25 
years ago their use for this pur- 
pose was unheard of. Manganese 
sulfate is routinely added to all 
poultry mashes. Other examples 
of changes could be given but this 
is enough to bring out the point 
that I wish to stress, that mash form- 
ulations have become increasingly 
complex as newer knowledge of 
nutrition has been applied. How- 
ever, as a result of all this, faster 
gains in growth, higher levels of 
egg production, and higher rates 
of hatchability than ever thought 
possible are obtainable today. Part 
of this success is due to the develop- 
ment of strains of chickens and tur- 
keys with a very fast rate of 
growth and with high levels of egg 
production. 

The next several years or so 
should not result in much of a 
change in the situation as it exists 
at present in regard to types of in- 
gredients used in poultry feeds. The 
feed supply situation should ease 
up some but it will be a long time, 
I believe, before a feed manufactur- 
er can obtain a carload of corn or 
fishmeal, for example, whenever it 
happens to be wanted. 

As to the future of the poultry- 
man’s demand for manufactured 
poultry feeds, a factor always im- 
portant to the feed manufacturer, 
I'm sure that it is true that there 
will always be a demand for good 
well-balanced rations. Newer find- 
ings in experimental laboratories 
are showing us that there is an 
apparent relationship between sus- 


ceptibility of a poultry flock to in- 
fectious diseases and the state of 
nutrition of the flock. Thus, the use 
of high-quality mashes is impor- 
tant. Poultry producers know that 
it is good insurance to pay the lit- 
tle extra money it takes to get 
mashes of a little higher quality. 
In this connection, it is well to 
mention the ever increasing de- 
mand by the poultry and egg pro- 
ducer for a commercially mixed 
mash as compared with a home- 
mixed mash. The poultry producer, 
who does not raise much feed of 
his own for poultry, can see that in 
the long run he profits by pur- 
chasing his mash from a reputable 
dealer rather than attempting to 
mix his own feed. The general 
trend, as pictured by U.S.D.A. 
economists, shows us that relative- 
ly more and more commercially 
mixed mashes and scratch grains 
are being used each year. Feed 
manufacturers must sometimes pro- 
duce as high as 20 or more differ- 
ent types of poultry mashes. The 
trend is toward increased special- 
ization and the economy of using a 
mash which is suited to one’s par- 
ticular needs can easily be seen. 
The fact that the analysis (crude 
protein, fiber, etc.) and list of in- 
gredients. given on a feed-tag does 
not give us the whole picture as to 
quality of a mash is becoming in- 
creasingly apparent. Because the 
tag does iiot give, and can not as 
yet, the actual amount of vitamins, 
minerals, and amino acids present, 
it is difficult to evaluate the nu- 
tritive value of a feed, especially 
at the time of feeding. Two sam- 
ples of alfalfa leaf meal, for ex- 
ample, may look alike yet vary 
tremendously in the amount of 
carotene they contain. Likewise, 
the words “protein content-20 per 
cent” on a tag do not in any manner 
guarantee the quality of the protein 
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present. 


It is quite apparent, I feel, 
that we are in need of some method to 
better evaluate our feeds so as to give 
more of a true indication of their per- 


formance. Such a method can eventu- 
ally be worked out. 

Now, we shall gaze into the crystal 
ball and make some estimates as to 
what is going to happen to poultry nu- 
trition in the distant future. I wish to 
stress that I am speaking of a general 
trend over a long period and not of 
something that is going to happen to- 
morrow, or next year, necessarily. As in 
the past, we are going to see a great 
change in our system of mash formula- 
tion. This is going to be made possible 
and necessary as.a result of new find- 
ings in the field of poultry nutrition, and 
in the development of new and better 
strains of chickens by poultry geneticists. 
Also, new methods of eradicating dis- 
eases and last, but not least, the use of 
hormones and special fattening drugs in 
feeds will be factors in this change. 

As for some specific examples of 
changes probably to take place on the 
nutritional front in the years to come, I 
might first mention the greater use of 
synthetic vitamins. A synthetic vitamin, 
such as riboflavin, is, of course, chemi- 
cally identical to the natural vitamin 
which exists in grains and other feed- 
stuffs and concentrates and is equal in 
feeding value. In the case of riboflavin 
we have had to worry, up to the present, 
about certain unidentified vitamins sup- 
plied by natural riboflavin carriers and 
thus we have always recommended, and 
still do, the use of natural carriers when 
there is some question of enough of the 
unidentified vitamins being present. How- 
ever, with the recent synthesis of folic 
acid, a new vitamin of the B complex, 


it appears that most all of the B vita- 
mins necessary for chickens are now 
known. Some of these vitamins can be 
made synthetically cheaper than they can 
be obtained in naturally occurring feed- 
stuffs and may be added in the syn- 
thetic form successfully, when the need 
for other nutrients is completely satis- 
fied. 

In fact, the poultry nutritionist is now 
able to raise an excellent broiler, for ex- 
ample, with a ration containing none of 
the grains or natural feedstuffs now found 
in poultry mashes. This is being done 
commonly in various experimental lab- 
oratories throughout the country. At the 
present time, such rations are extremely 
expensive, being composed of synthetic 
vitamins, minerals, certain amino acids, 
purified proteins, a carbohydrate, and 
certain other purified ingredients. Their 
use has no direct practical value as such 
but they are essential to the wunder- 
standing of the fundamentals involved in 
nutritional requirements and in develop- 
ing formulas for mash mixtures by feed 
manufacturers. I mention this to bring 
out, clearly, the point that no one natural 
ingredient is essential to a poultry mash 
and where less expensive ingredients can 
be substituted and still give the same 
over-all effect, it is the practical and the 
sensible thing to do. 

As another example of the use of new 
materials, let us take the case of methio- 
nine, an amino acid found in most all 
proteins but which is low in soybean oil 
meal. It is known that a ration composed 
of just the common grains, the ordinary 
mineral and vitamin supplements, and 
soybean oil meal requires an additional 
source of methionine, among other 


(Continued on page 86) 


Effective Window Display 


BUATCHRORD'S 


CALF MEAL and PIILLETS 


Feed dealers who have plenty of display window space may be interested in 
this rather unusual layout recently utilized by the Coe Seed Co., Topeka, Kan., 
to advertise Blatchford’s pellets and calf meal. Founded by D. O. Coe and man- 
aged by his son, Harry I. Coe, the firm has been a Blatchford distributor for over 
half a century. The store handles a complete line of feed and seeds. The 16 
foot display window makes a striking picture when illuminated at night. 


General Mills Appoints 
Thomas to New Post 


Fred W. Thomas, Detroit, has been ap- 
pointed to the newly created position of 
director of formula feeds for General Mills, 
Inc., according to an announcement by 
Harry A. Bullis, company president. Mr. 
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FRED THOMAS 


Thomas assumed his new duties in Min- 
neapolis, Jan. 1, where he will have charge 
of the nation-wide coordination and ex- 
pansion of General Mills’ feed manufactur- 
ing activities, now carried on in eight 
plants throughout the country. 

Mr. Thomas is well-known in the form- 
ula feed industry. Since 1943 he has been 
executive vice president of the Larrowe 
division of General Mills, Detroit, manufac- 
turers of Larro feeds. A graduate of Pur- 
due university, he joined the Larrowe or- 
ganization in 1929 as advertising manager. 
Four years later he was made assistant 
sales manager and in 1936 he became 
buyer. In September, 1941, he was elected 
a vice president of the Larrowe division. 

In October, 1941, Mr. Thomas was 
granted a leave of absence to permit him 
to serve with the office of price adminis- 
tration in Washington, handling problems 
associated with the feed industry. He 
remained with the OPA until July, 1942, at 
which time he held the position of as- 
sociate price executive of the food division. 

A few months after his return to the 
Larrowe division, Mr. Thomas was ap- 
pointed to the position of executive vice 
president. His duties as buyer for the 
Larrowe division have been assumed by 
Robert W. Wiper, formerly of the grain de- 
partment of General Mills in Minneapolis. 

@ IRVING WONNING, Batesville, Ind., is 
now operating the Narwold Feed Mill 
which he recently purchased. 
@ GEORGE H. BIDWELL, Hutchinson, Kan., 
has opened the Bidwell Grain Co. after 
resigning from Wolcott & Lincoln. 
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1946 may be a tough year for you men in the feed business. 
You can count on competition . . . and plenty of it. But, 
you can still keep your poultry mash tonnage in the 
boom-zone! 

How? By offering poultrymen your own brand of 
C-Ka-Gene Ration . . . the feed that will stop heavy losses 
from Bloody Coccidiosis. 

Simply add Pratts C-Ka-Gene to your own brand of 
poultry mash. Most of your customers probably know 
C-Ka-Gene — and will welcome a feed that contains its 
protection against ruinous losses from Bloody Coccidiosis. 
If any of them don’t know C-Ka-Gene, you can truthfully 
assure them that during the past 7 years . . . on farms all 
over America . . . C-Ka-Gene has protected nearly 200 
million chicks against Bloody Coccidiosis. 
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Through Pratts C-Ka-Gene Mixing Plan you can offer 
your customers your own brand of C-Ka-Gene Ration, at 
extra profit to yourself, but at no greater cost to them than 
if they bought a package of C-Ka-Gene and added it to 
the feed themselves. 

Fill out the coupon and get full details of Pratts 
C-Ka-Gene Mixing Plan. Put your tonnage in the boom- 
zone and keep it there. 

@ 
Just what is C-KA-GENE? 


It is not a cure, not a preventive, not a vaccine. It contains no coccidiosis 
germs. It cannot give birds coccidiosis. It is a dry powder which, when mixed 
in your mash, works by the new Immunity (permanent protection) Method. 

If birds, while being fed C-Ka-Gene, pick up coccidiosis germs they will 
have a mild, harmless attack. Little, if any, blood will be passed. Few, if 
any birds, will die. Good growth will be maintained. And upon recovery 
from this mild attack, birds will be IMMUNE .. . protected against Bloody 
Coccidiosis for life. 


PRATT FOOD COMPANY 

Philadelphia 6, Pa. Dept. CK-177 
Please let me know more about your 
C-Ka-Gene Mixing Plan that will 


help keep my tonnage in the boom- 
zone! 


Name.... 


C-Ka-Gene 
| wag, ops HEAVY 
e 
| 
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Werking Together 


with feeders boosts sales 
for lanark farmers co-op 


ARMERS around Lanark, IIl., 

are pretty well sold on form- 

ula feeds and they like buy- 
ing at the Lanark Farmers Co- 
operative Feed store managed by 
Roy Fry. The co-op stocks are al- 
ways complete and the service is 
speedy. 

The store sells only commercial 
feed products and has no grinding 
or milling facilities. But farmers 
of the Lanark area seem to prefer 
formula feeds anyway, so the co-op 
volume of business is heavy. 

Mr. Fry and his employes are 
kept busy taking care of farmers’ 
needs on feed, fertilizer, field seeds 
and farm machinery. For miles 
around, farmers come to this estab- 
lishment for their supplies. 

During the war years farmers in 
this district showed increased in- 
terest in proper feeding, according 
to Mr. Fry. They realized soon after 
Pearl Harbor that the key to heavy 
production was through heavier 
feeding and so they turned to com- 
mercial products to help make pos- 
sible this increased production. The 
result has been that many farmers 
have become enthusiastic users of 
formula feeds and have been 
weaned from the ordinary home- 
mixing feeding program which 
many of them used for years. 

In the Lanark area as in many 
others, formula feeds, despite nu- 
merous wartime handicaps, have 
proved themselves real helps to 
farmers who want to make profits. 
This is a lesson which the farmer is 
not going to forget in his postwar 
farm and feed programs. 

Lanark is located in an agricul- 
tural area where there are many 
large hog, cattle and poultry farms. 
Feed purchasers are big lot buyers, 
and when these patrons buy and 
use commercial feeds on a large 
scale it lends promise to postwar 
trends, Mr. Fry believes. The big 
purchaser usually sees the benefits 
of scientific feeding quicker than 
the small buyer, he says. 

In dairy feeds, patrons of the Lan- 
ark Co-op seem to favor the 32 per 
cent dairy ration. They have 


learned that heavier feeding of 
dairy cows will help produce more 
milk and will also lessen the dry 
period of many cows. 

Lanark is in the center of a pros- 
perous hog raising region. The 


Lanark Co-op sells a lot of hog feed 
to farmers who are anxious to get a 


EXTERIOR view of the Lanark 
Farmers Cooperative Feed 
store, Lanark, Ill., where Man- 
ager Roy Fry's policy of work- 
ing together with feeders is 
playing an important part in 
winning new customers. 


quick gain of flesh with the least 
possible consumption of feed. Espe- 
cially in hog feeds this firm has 
been able to register many profi- 
table gains for farmers and has nu- 
merous testimonials showing re- 
sults obtained under different feed- 
ing conditions. 


@ JOHN KINDSCHI, Prairie du Sac, Wis., 
has moved his feed store to property he 
recently purchased adjoining his grist 
mill. 


@ W. L. MC NEIL, Petersburg, Ill., has tak- 
en over management of two grain ele- 
vators recently purchased by the Mc Neil 
Grain Co. 


JOINS SPROUT, WALDRON & CO. 

Nandor Szasz, who was technical di- 
rector of the largest flour milling company 
in Austria, has joined Sprout, Waldron & 
Co., Muncy, Penn., manufacturing engi- 
neers. Mr. Szasz will strengthen the firm's 
technical personnel in the floor milling 
field and will be attached to the company’s 
New York office at 50 Church street. He 
is a native of Hungary and was educated 
at Karlsruhe university in Germany. 


Farm machinery is another im- 
portant sales line carried at Lan- 
ark. Although there was not much 
new farm machinery available to 
sell during the war period, there 
was always a lot of repair work to 
be done and parts to be sold. The 
Lanark Co-op makes all types of 
repairs and has been of consider- 
able service to farmers who needed 
help of this kind. The selling and 
servicing of farm machinery and 
the selling of feeds fit in very well 
together. These services have 
helped the company forge a con- 
tact with the farmer which holds 
firm month after month. 

Livestock and poultry remedies 
are also handled at Lanark and 
are well displayed in the office 
salesroom. Practically every far- 
mer who comes to buy or pay his 
bill for feed sees the attractive dis- 
play and is prompted to buy. Mr. 
Fry reports that farmers are taking 
an increased interest in disease 
prevention in this area of Iowa. 

The dictionary defines co-opera- 
tion as, “Efficiency through work- 
ing together.” That's the secret of 
success of the Lanark Farmers Co- 
operative, but it’s a secret that can 
help a lot of other feed businesses 
too. 


Knapp Named Manager 
Of Calcium Carbonate 


The Calcium Carbonate Co., Chicago, 
Ill, has announced the appointment of 
Leo J. Knapp as general manager to suc- 
ceed Marlon Brando, who resigned last 
month. Mr. Knapp, who assumed his new 
duties Jan. 1, has been sales manager of 
the company for the past 6 years. 

@ W. P. GARRETT JR., Paris, Tex., has 
purchased the Ferris Feed store, Ferris, 
Tex. 

@® WILLIAM BOETTCHER, South Hadley, 
Mass., has been appointed manager of 
the Wirthmore store of the Central Grain 
Co. at East Pepperell, Mass. 
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SCIENTIFIC MERI 


WHITMOYER PRODUCTS 
OF SCIENTIFIC MERIT 


WHITCOD 


A pure Cod Liver Oil con- 
centrate. Available in 
181,600 A.O.A.C. units 
Vitamin D and 1,362,000 
U.S.P. units Vitamin A per 
pound, 


CLO-MEAL 


A blend of vacuum dried 
Cod Liver Meal (by-prod- 
uct of our Cold pressed 
Cod Liver Oil process), 
specially selected Dried 
Brewers Yeast and a bac- 
terial fermented Animal 
Liver Meal. 


FLAV-A-DEE 


A vacuum-dried Cod Liver 
Meal base Vitamin Concen- 
trate that supplies all the 
known vitamins necessary 
for poultry, including ade- 
quate amounts of the B 
Complex vitamins. 
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Assures more lodine assimilation. Easy to 
mix... Costs less than Potassium lodide 


Every feed manufacturer who iodizes his feeds and mashes should investigate the 
money-saving advantages of Tra-min. 
Tra-min is the new Trace Mineral blend which in addition to those important trace 


minerals: Manganese, Cobalt, Copper and Iron, also contains Organic Iodine 
Compound. 


The Organic Iodine in Tra-min is 100% stable and easily metabolized by both 
poultry and livestock. Six-year feeding trials and tests show that ten times as much 
Iodine is assimilated by the animals when Organic Iodine is used in place of Potas- 
sium Iodide (Inorganic Iodine) at its recommended levels. 


Tra-min is free flowing, mixes easily and disperses evenly throughout your feed. 
You'll find Tra-min is inexpensive—actually costs less in the feed than Potassium 
Iodide alone. If you are interested in improving the Iodine assimilation of your 
feeds and mashes, and saving money in the bargain, write today for full details. 
Address Dept. F-11. * Patented in U.S. and Canada 


ra-mMmin 
A Product of Scientific Merit Manufactured by 


WHITMOYER LABORATORIES, INc. 


Myerstown, Penna. 


DISTRIBUTORS 
WISCONSIN = TEXAS NEW ENGLAND 
The Western Lime & Cement Co. Hannsz Hatchery Supply Co. Grandone, Inc. 
Milwaukee 1, Wisc. Lubbock, Texas Needham, Massachusetts 
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Each step in this soybean Processing Column is che ked. 
by a Spencer Kellogg technician. Experience makes 
the “‘difference” in protein meals. 


Once upon a time, Soybean Oil Meal was Seven efficient plants—millions invested in 
made by a simple grind — press and heat machinery, elevators, research and experience 
method. Taste and feeding value left much to bring you up-to-date protein meals—uniform 
be desired. Spencer Kellogg research paced in quality, rich in feeding value. 

with great strides the transition to today’s 

modern methods. Say Spencer Kellogg and see the difference. 


SPENCER KELLOGG and SONS, INC. 


ADMINISTRATION OFFICES—BUFFALO 5, NEW YORK 


Sales Offices: Processing Plants: 
st CHICAGO DECATUR DES MOINES BUFFALO CHICAGO DES MOINES DECATUR 
= > MINNEAPOLIS BUFFALO LOS ANGELES EDGEWATER LOS ANGELES MINNEAPOLIS 


PROCESSORS OF MEALS — NOT FEED MIXERS 
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Mustang 


i LIM HARDWELL, operator of 
S a large poultry farm about a 

mile outside the town limits 
discovered he was running low on 
poultry mash and placed a rush 
order for five bags over the tele- 
phone with the Hickory Grove Feed 
store to be delivered. 

It seemed that he had hardly 
hung up the receiver when there 
was a roar of a motor and a bound- 
ing blur which suddenly came to a 
stop in his yards with a scudding 
of tires. 

And, out of a jeep, acquired from 
the army by Joe Hicks, discharged 
from service and back on the job in 
the warehouse, clambered Mickey, 
the office boy, grinning from ear to 
ear. 

“Here’s your order, Mr. Hard- 
well,” he proudly announced. “'It's 
the motto of the Hickory Grove Feed 
store to give speedy service— 
always.” 

“Well, I'll be danged, Mickey,” 
responded Hardwell. ‘Never ex- 
pected my feed in such a hurry but 
I'm glad it’s here because I didn't 
have enough to go around for to- 
night's feeding. Plumb forgot about 
ordering some yesterday.” 

“And say,” he added. “Where'd 
you get that jeep?” 

“Joe had it shipped here from 
California where he bought it when 
he got out of the army,”’ explained 
Mickey. ‘Came in last week.” 

As Mickey and Hardwell began 
unloading the bags of feed and tak- 
ing them into the henhouse, Jimmy, 
Hardwell's 10-year-old boy, came 
whooping through the yard and 
made a mad dash for the jeep. The 
questions he fired at Mickey could- 
n't have been answered by the best 
of the quiz kids. 

“Say, Jimmy,” said Mickey, inter- 
rupting the boy’s barrage of ques- 
tions. ‘How'd you like to pick out 
a name for this jeep, something 
like the ‘Flying Flash’? The Hickory 
Grove Feed store’s gonna give a 
$25 Victory bond to the boy who 
picks out the best name and the 
winner also gets a ride around 


THE FEED BAG — January, 1946 


wins jeep-naming contest 
sponsored by lem jones 


by EMIL J. BLACKY 


town and kin drive the jeep himself 
if he knows how.” 

“Jiminy crickets,” shouted the 
Hardwell boy. “Whata ya have to 
do to pick out a name?” 

“Just watch the Hickory Grove 
Bugle next week, Jimmy,” Mickey 
informed. “It'll tell you all about it, 
and there'll be a blank in our ad 
where you kin write the name you 
pick out and then sign it and send 
it in to the Hickory Grove Feed 
store.” 

“Gee,” responded Jimmy. “That 
sounds easy. Betcha I'll be the 
winner. Wait an see.” 

“Hope you are,” said Mickey, as 


he climbed back under the wheel 
and stepped on the starter. 

Making a sharp U-turn Mickey 
swung out of the yard, barely miss- 
ing the gateposis and soon dis- 
appeared down the highway lead- 
ing toward town. 

Joe was standing at the ware- 
house door, as Mickey plummeted 
to a stop before it. 

“Take it easy, Mickey,” the ware- 
houseman cautiened. “If you don't 
handle that baby more careful like 
you'll end up wound around a tele- 
phone pole.” 

“Naw,” the office boy disagreed. 
“This jeep’s easier to handle than 
Spot, the warehouse cat. Wish I 
coulda driven it around the South 


FARMERS 
| FRIENDLY FEED STORES 


“We want you to be friendly Miss Akers, but don’t you think you're carrying 
it a little too far?” 


Swinging aw the Barnyard Gate 
\ 


Pacific. Bet none of those Japs would have 
ever hit me.” 

“Quit your braggin’, big boy,” Joe 
grinned. “Here's another order for you to 
take out to Hal Horder’s the other end of 
town.” 

As they loaded several sacks of scratch 
feed and two bags of starting mash on the 
jeep Mickey told Joe how excited Jimmy 
Hardwell was about naming the vehicle. 
“Has the Hickory Grove Bugle showed 
Lem a proof of the ad and the front-page 
story for next week yet?” 

As Mickey put this question to Joe, Lem 
sauntered to the warehouse platform. 

“Mickey,” he chided. “Start thinking 
about delivering those orders instead of 
worrying about this confounded contest. 
Wish I hadn't let you and Joe and the Hick- 
ory Grove Bugle talk me into it. My idea 
is that it's more work and grief than it's 
worth.” 

Joe and Mickey looked at each other 
understandingly. 

“O. K., boss,” they said in unison. “And 
get going with that order, Mickey,” Joe 
added. 

If Superman or the Lone Ranger in per- 
son had suddenly dropped into their midst, 
they couldn't have created more excite- 
ment among the kids of Hickory Grove and 
the surrounding country than the following 


of coming events 


Farmers Grain Dealers Associa- 
tion of Illinois, Pere Marquette 
Hotel, Peoria, Ill........ Feb, 5-6 

Institute of American Poultry In- 
dustries, Municipal Auditorium, . 
Kansas City, Mo.....Feb. 10-12 

Colorado Grain, Milling & Feed 


Dealers Association, Shirley 
Savoy Hotel, Denver, Colo. 


Farmers Elevator Association of 
Minnesota, Nicollet Hotel, Minne- 
apolis; Minn. Feb-19-21 

Pacific North West Feed Associa- 
tion, Seattle, Wash...... Feb. 22 

Ohio Farmers Grain Dealers As- 
sociation, Secor Hotel, Toledo, 
Ohio 

California, Hay, Grain & Feed 
Dealers Association, Los An- 
geles, Calif........< April 25-27 

Illinois Grain Dealers Association, 
Pere Marquette Hotel, Peoria, 

Oregon Feed & Seed Dealers As- 
sociation, Multnomah Hotel, 
Portiand; May 24 

Central Retail Feed Association, 
Schroeder Hotel, Milwaukee, 

International Baby Chick Associa- 
tion, Municipal Auditorium, St. 

Neppco Exposition, Hotel Penn- 
sylvania, New York City 


week's issue of the Hickory Grove Bugle. 
There on the front page was a two- 

column picture of Joe in his uniform stand- 

ing next to the jeep and under it a head- 


line read: “HICKORY GROVE HERO 
BRINGS HOME HIS OWN JEEP.” The story 
then related his many experiences in the 
South Pacific and ended by saying that the 
jeep would be used for delivery and gen- 
eral errands at Joe’s old place of employ- 
ment. It concluded with a detailed ex- 
planation of the “jeep-naming” contest, 
and announced that all kids under 14 
were eligible to enter. 

Inside was a full-page ad paid for by the 
Hickory Grove Feed store. It announced 
that with the purchase of every 100 lbs. of 
the store’s brand of poultry or dairy feed, 
one entry blank would be given. A cou- 
pon for mail orders for feed was also 
printed at the bottom of the ad. 

Lem Jones never anticipated the furor 
that this front-page publicity and advertis- 
ing would create. The Bugle hadn't been 
out more than an hour before five boys 
came dashing to the store with their 
mothers, asking for 100 pound sacks of 
poultry feed and entry blanks. 

Mickey, observing the influx, winked at 
Joe and whispered: 

“Bet the boss don't think this contest is 
more work and grief than it’s worth. Look 
how happy he is ringing up the money for 
that feed. And just wait and see when 
those country kids come flocking in with 
their mothers and dads. We'll need a 
couple of policemen to handle the crowds, 
I bet.” 

“Always, the braggin’, optimistic guy, 
aren't you, Mickey?” Joe said. 

But Mickey was right. The interest in 
seeing the jeep, its connection with Hick- 
ory Grove’s hero, and the lure of the $25 
Victory bond and a ride through town as 
the winner, captured the imagination and 
adventurous spirit of the kids. 

It also brought a steady stream of sales 
into Lem Jones’ cash register and kept a 
steady stream of feeds going out of the 
store. Lem was too busy waiting on cus- 
tomers to comment as the contest pro- 
gressed and Mickey and Joe were practi- 
cally worn to a frazzle. 

When the closing date finally arrived, 
there were 500 entries jammed into the spe- 
cially slotted box which was placed near 
the cash register. 

It was announced in a previous issue of 
the Bugle that a special announcement of 
the winner would be made at the Hickory 
Grove Feed store on Saturday afternoon. 
The editor of the Bugle, the county agent, 
and the principal of the local high school 
were to be judges. 

The crowd that gathered on the ap- 
pointed Saturday wouldn't have been any 
larger if Lem Jones had announced that he 
was giving away free nylon hose. 

Mrs. Jones and some of her neighbors 
helped serve the hot dogs and coffee, and 
with meat rationing discontinued the sup- 
ply was more plentiful than ever. 

Parked conspicuously in the center of the 
vacant lot was the jeep with a large ban- 
ner on each side bearing the lettering MY 
NAME IS———————._ Joe, dressed in his 


LHoppE> 


"He must have picked up a grain of atomic 
energy somewhere." 


uniform for the occasion, was getting a sore 
wrist shaking hands with grown ups and 
the kids who milled around him like ants at 
a picnic. 

Suddenly the crowd was silenced by a 
booming voice over the loud speaker. 

“Ladies and gentlemen,” roared the edi- 
tor of the Bugle. “It has been a pleasure 
and honor for me to work with one of our 
progressive merchants in conducting this 
contest. After several days of deliberation 
and careful sorting we have decided on 
the winning name for the jeep. The judges 
agree that there were hundreds of good 
suggestions, but a unanimous and final 
vote of the judges decided that the winner 
There was a pause as the crowd and 
particularly the kids lapsed into a tense 
coma. 

“The winner is,” repeated the Bugle edi- 
tor, “JIMMY HARDWELL, of the Hardwell 
Poultry Farms and son of our well known 
Slim Hardwell. And the winning name 


Another pause. 

“The winning name is MICKEY’S MUS- 
TANG.” 

There was a loud cheer from the crowd 
as they spied Jimmy Hardwell and 
swarmed to congratulate him. Mickey 
somehow managed to squirm through the 
crowd and grasp Jimmy's hand. 

“Remember how you told me that you 
bet you'd pick out the winning name when 
I delivered that feed to your father three 
weeks ago? Well, what gave you the idea 
anyhow?” 

“Well, I couldn’t help thinkin’ that’s just 
the way you looked when you came into 
the yard and went out the gate—just like 
a mustang.” 

“Congratulations, Jimmy,” Mickey smiled. 
“And don’t forget there’s gonna be a lot 
of hard riding for Mickey's Mustang to do 
for the Hickory Grove Feed store from now 
on in.” 

To which Joe and Lem watching the two 
and grinning broadly, heartily agreed. 


@ BURKET ELEVATOR, Burket, Ind., has 
been purchased by Woodrow Kern and 
Dean Goshert from A. L. Summe. 
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@ EXPERIENCED poultry raisers know that pullets and hens may appear plump, with 
good plumage and apparently vigorous, and yet not receive adequate vitamins to pro- 
vide a good balance of nutrients necessary for maintenance of high-speed egg production. 


That’s why poultrymen look for the “POTENCY-PROVER” BAG TAGS we supply manu- 
facturers using Fee“D”Oil. 


Identify your vitamin-fortified feeds and watch 


Fee“D” Oil will fit your own formulas — exact 
your feed sales increase. Fee‘D’Oil has been 


used by progressive feed manufacturers for years RA. Gate - strength prncemneed, Avail- 
to step-up vitamin A and D requirements to any able with vitamin A as required. Guaranteed 
desired potencies. potencies in units per gram, 85 D, 400 D, 400 


Actual feeding tests have proved for many D+1000 A, 400 1D-2000 A, 400 D-3000 A, 800:D, 
years that Fee“D”Oil, or Fee“D”Ri (in dry 800 D-1000 A, 800 D-2000 A, 800 D-4000 A. 


| form), properly steps-up feeds for growing birds If you prefer dry form mixing of vitamin D, 
and high production-strain layers. Experienced Fee"D’Ri is the answer to your problem. Bio- 
poultry raisers know this . . . and they make hel lled 
sure the layers get a feed that generously sup- ogically assayed ane iahacaveny ee 
ports the pullets’ inherent ability to lay a profit- 900,000 A.O.A.C. units of vitamin D per pound, 
able number of eggs. 2,000 D units per gram. 


An Essential Vitamin 


G OIL 
THOMPSON-HAYWARD CHEMICAL CO. 


KANSAS CITY 8, MO. 
BRANCHES: DES MOINES HOUSTON CHICAGO 


MINNEAPOLIS DAVENPORT DALLAS OMAHA 
OKLAHOMA CITY NEW ORLEANS . WICHITA DENVER 
SAN ANTONIO ST. LOUIS MEMPHIS TULSA 
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The Story 
true vitamin 


egg shell 


INSIDE THE EGG- An important part 
of the embryo’s nutrition is supplied 
through Vitamin A and other essential 
nutrients stored in the yolk. 


AT HATCHING TIME-If the breeding 
ration of the parent hen is rich in Vita- 
min A, the chick gets the amounts it 
needs for successful hatching and nor- 
mal growth and development until 
ready for the starting ration. 


GROWING UP-Chicks hatched from 
eggs laid by hens on low Vitamin A 
diets need much more Vitamin A in 


NOPCO 


REG. U. S. PAT. OFF. 


their starting mash than chicks that 
have been hatched from eggs laid by 
hens on an adequate Vitamin A diet. 


AT THE PRODUCTIVE AGE - Ample 
Vitamin A in the growing mash helps 
get the pullet off to a favorable start 
in egg production and to finish its 
proper growth, 


In the laying mash, Vitamin A helps 
pullets and hens to produce more and 
better eggs. 


OFFSETTING VITAMIN A LOSSES 
IN FEEDS- Because of substantial 
losses of carotene (pro-Vitamin A) in 
feed ingredients through storage and 
other conditions, authorities advise off- 
setting these losses by adding to feed 
liberal amounts of fish liver oil Vita- 
min A—the frue Vitamin A. 


“NOPCO Xx'*—GUARANTEED 
VITAMIN A PLUS VITAMIN D... 
helps feeds meet the maximum require- 
ments of poultry of all ages for Vita- 
mins A and D. Supplies guaranteed 
amounts of Vitamins A and D needed 
for healthy, thriving flocks and top 
production. 


No Huntinc Arounp. “Nopco XX” 
is available in an abundant, uninter- 
rupted supply. Write for Vitamin A 
Data Sheet #V A34 and prices. National 
Oil Products Co., Harrison, N. J.— 
specialists since 1926 in vitamins for 
poultry and animal feeding. 


IN ONE PRODUCT 


* Trademark of National Oil Products Co. 
Copyright 1944 National Oil Products Co. 


primes feed for Profit ! 
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T is extremely difficult to con- 
y centrate on the problems of 

selling while our industry is 
suffering from shortages of supplies 
and we are still worrying about the 
problems of buying. In normal 
times too, when the law of supply 
and demand operates and market 
prices fluctuate from day to day, 
buying is very important in the feed 
industry. 

Selling, however, is always most 
important and will require more 
study and attention in the future 
than it ever has in the past. The 
productive capacity of our industry 
increased tremendously during the 
war and it will be necessary for us 
to use real salesmanship if we are 
to keep our feed manufacturing 
plants operating at high levels in 
the postwar era which lies before 
us. 

The first thing we must decide is 
what to sell. Our business is the 
feed business and so we are natur- 
ally going to sell feed but we must 
decide what quality, brands and 
types of feed. In addition, what 
other kinds of merchandise are we 
going to sell from our stores and 
warehouses. 

Before we decide what we are 
going to sell in the future, let us 
check the things we are handling 
at present. Let us make a list of 
everything we sell today together 
with the sources of supply, and firms 
and people from whom we buy all 
the many things we handle. Good 
sources of supply are just as im- 
portant as good merchandise. 

With this list before us, let us 
check our purchases and sales rec- 
ords to determine what quantity of 
each item we sold during the past 
year, how often the stock turned 
over, and whether or not each item 
was profitable for us to handle. 

Then, from our own knowledge 
and with the help of all our em- 
ployes, let us try to judge what our 
customers think of the merchandise 
we have been selling. Do they 


* An address delivered Jan. 22, 1946, at the 
annual convention of the Indiana Grain & Feed 
Dealers association, Columbia Club, Indianapolis, 
Tnd. 
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will require more study 
and attention in future 


by DAVID K. STEENBERGH* 


really like each item or have they 
been buying just because nothing 
better was obtainable? Is there 
something else they would rather 
have than the merchanidse we are 
offering? 

Having made this survey, we are 
now in a position to decide what 
merchandise lines and items, we 
wish to continue to sell and which 
ones we should discard. 

The next step is to decide what 
new and different merchandise we 
wish to add to the lines we are now 
handling. Some of our suppliers 
may have other lines which our 
customers would like to buy from 
us and we should carefully consider 
this possibility before looking to 
new suppliers. 

Conferring with our employes, it 
will be wise to discuss what mer- 
chandise our customers have been 
asking for that we have been un- 
able to supply. What items, related 
to those we now handle, would im- 
prove our service to our customers? 
For example, can’t we sell innocu- 
lants and seeds as well as fertilizer 
and poultry equipment, and poultry 
remedies as well as poultry feed? 
Most of our business naturally falls 
into groups of related lines and it 
would be well for us to consider 
each one of these groups as a 
separate department and make 
each department just as complete 
as necessary to meet all the re- 
quirements of our customers. 

In general, we should remember 
that inferior goods may show a 
better profit but do not build busi- 
ness. Quality is the only sure 
foundation for permanent success. 
Long and continued satisfactory re- 
lations with a supplier are a valu- 
able asset of any business. We 
should have a number of sources of 
supply, but not too many, for each 
source of supply will contribute 


ideas and help toward the building 
of a bigger business for us. 

The second thing we must decide 
is who we are going to sell. We 
undoubtedly have some sort of a 
list of the people we are selling at 
present. Such a list is not enough 
if we are really going to do a sell- 
ing job and maintain and increase 
our business in the future. The 
question we must answer is who 
are our prospects and what is our 
business outlook? 

With a map of the territory sur- 
rounding our town before us, let us 
determine how far we want to go 
and how far we are equipped to go 
in each direction to sell and serve 
the farmers and feeders of the 
neighboring country. We may de- 
cide that we can economically go 
5, 10 or 20 miles in several or all 
directions and, after carefully con- 
sidering the matter, let us draw 
the necessary lines on our map to 
properly encircle our trading area. 

Next, we need a list of every 
farmer and feeder located within 
our area. It will take some time to 
compile this list but we can get 
help from the post office, the town 
and county clerks, the county agent, 
the lists of registered voters and 
from other sources. Each name 
should be put on a separate card 
together with the correct address, 
route and box number, and as we 
go along we should try to add in- 
formation as to the type of farm, 
livestock and poultry population 
and other facts which will enable 
us to know what each customer and 
prospect may want to buy from our 
store. Each card should also show 
the telephone number of the buyer 
or prospect. 

We now know what we are go- 
ing to sell and who we are going to 
sell so the third most important 
thing to do is to decide how we are 
going to sell. By deciding how we 
are going to sell, I really mean that 
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we must plan an advertising program. 

Advertising has been greatly neglected 
by most retail feed dealers and yet every- 
body recognizes that advertising is the 
backbone of the American way of busi- 
ness. When questioned about advertising, 
most feed dealers say and believe that 
their businesses are too small, but we be- 
lieve that no business is too small for 
advertising unless the ownership wants 
the business to remain small. Every retail 
merchant can safely spend an amount 
equal to approximately 1 per cent of his 
total sales for advertising to the cus- 
tomers and prospects in his own com- 
munity. 

Large sums of money are spent each 
year and charged to advertising when it 
really is not advertising at all. If you 
want to contribute to some worthy cause, 
call it a donation but do not charge it 
to advertising just because your name is 
carried in some program or put on some 
sign where it never will be noticed or 
carry any message to your customers and 
prospects. 

As a retailer, the best way to reach 
your customers and prospects is by direct 
mail and to do so you must use the lists 
of who is to sell which we talked about 
just a few minutes ago. You should send 
an advertising message to every person on 
your list at least once a month and a 
message to all your active customer 
names at least once a week. 

At the conclusion of our brief discussion 
of who to sell, we suggest that you list 
the telephone numbers of all your cus- 
tomers and prospects. Use the phone to 
tell your customers about the specials you 
have from time to time and to inform them 
you now have some certain item they may 
have asked for in the past. 

Your local newspaper and possibly the 
newspapers of one or two of your neigh- 
boring towns should also be considered 
for your advertising. Call on the man- 
agers of these publications and have them 
show you just how much circulation they 
have among your customers and prospects. 
They will also be glad to help write and 
illustrate your advertisements so as to 
attract the attention of their readers. 

Whatever you do, marry your advertis- 
ing program, do not just flirt with it. It 
is just as important to be steady and con- 
sistent in advertising as it is in marriage. 

When you go fishing, you suit the bait 
to the fish if you want to fill your basket, 
so when you advertise suit your adver- 
tising to your customers if you want to 
sell more goods. Too many businessmen 
merely like to see their own names in 
print. They pay for self-flattery and 
charge it to advertising. They prefer pride 
to profit. 

The best way to write good advertise- 
ments is to ask your best customers their 
opinion of your merchandise and then 
use their words, in so far as possible, in 
constructing your advertising. Do not for- 
get the woman's angle. Women buy or 
influence more than 50 per cent of all the 
feed sold and more than 75 per cent of 
all sales. Women prefer simple and per- 
sonal advertisements. They have no in- 
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terest in abstract principles or general 
facts. 

The fourth step toward getting set for a 
selling job is to make sure that your mill, 
elevator, warehouse and salesroom are 
equipped and arranged to supply the re- 
quirements of your customers. Your mill 
is the backbone of your business. Grind- 
ing and mixing equipment are essential 
for the operation of any successful retail 
feed business, especially in the grain sur- 
plus areas. Even in the so-called deficit 
areas, grinding and mixing equipment is 
essential because all successful farmers 
taise as much of their own feed as they 
possibly can and this home-grown feed 
must be ground and mixed with protein 
supplements in order to produce satis- 
factory feeding results. 

The design, building and equipment of 
an efficient feed mill is a subject, as are 
many which I have touched upon today, 
which could consume all the time allotted 
to me for this entire address. It is also a 
topic which must be considered individ- 
ually for each owner and location. If you 
are planning to build, rebuild or modern- 
ize your mill, my best advice is that you 
engage the services of an expert, for ex- 
pert advice before you start your actual 
work will save you many thousands of 
dollars throughout the time you are operat- 
ing. 

Much of the same advice can be ex- 
tended with respect to your elevator. Your 
elevator must be built and equipped to 
meet the needs of your community and 
there are few rules which will generally 
apply. 

All that can be said about your ware- 
house is that it must be large enough for 
you to carry ample and complete stocks. 
Most feed dealers are content with a 
small warehouse because a good ware- 
house costs considerable more money than 
the appearance justifies. A large ware- 
house, however, usually makes more 
money than any other business facility. It 
is better to have money invested in stock 
in your warehouse than it is to have 
money invested in book accounts. Book 
accounts never appreciate and usually de- 
preciate in value. Warehouse stocks often 


"Pop, did you ever sow any wild oats?" 


materially increase in value and always 
are usable, even in bad times. 

The retail feed store or salesroom is the 
most neglected physical asset of the aver- 
age feed business. Most feed dealers 
have some sort of a mill or warehouse 
but they expect the customers to come and 
ask to buy from hidden stocks, unable to 
predetermine what they can buy or what 
service they may expect. 

Many other retail stores formerly 
operated on this same basis. Merchandise 
was hidden under and behind counters 
and in drawers and on_ inaccessible 
shelves. A customer had to really need 
something before going through the red 
tape of trying to get the clerk to uncover, 
display and sell what he wanted to buy. 

Today, grocery stores are super-markets. 
The merchandise they sell is grouped in 
departments featuring related items. 
Everything is visible and accessible. The 
customers can see, feel, and select, as 
well as know the price of each item they 
want to buy. Impulse buying is encour- 
aged and clerical help is reduced to a 
minimum. 

This same method of selling is prevalent 
in drug stores, hardware stores, variety 
stores and drygoods stores, as well as in 
grocery stores. It should be adopted by 
every feed merchant throughout the coun- 
try. 

Most feed dealers do not have adequate 
space for a retail store or display room 
but in practically all cases a retail store 
could be added to the facilities at a 
nominal cost. 

Feed dealers have an excellent oppor- 
tunity for suggestive selling because most 
of the customers must wait 15 minutes to 
one hour for grinding and mixing. During 
this time, it is up to you to encourage 
them to buy by making it easy for them 
to see, feel, and want the things you have 
to sell. 

Your feed store or display room should 
have open and available for easy inspec- 
tion a bag of every feed and a sample 
of everything else which you have to sell 
in your establishment. Every item should 
be priced and most of your items or groups 
of related items should have display cards, 
preferably illustrated, enumerating the 
profit advantages of the merchandise on 
display. Again merchandise should be 
accessible to the prospective buyer—he or 
she should be able to walk up to, and 
touch and handle every item. 

The service and sales counter, as well 
as your office, should be at the rear of 
the display room so that customers must 
circulate and see the many other things 
you have to sell in order to buy the 
things they know they want. The displays 
in your salesroom should be grouped into 
departments and an appropriate sign in 
each department should call attention to 
another one of your departments. For ex- 
ample, there should be a sign in your 
poultry department reminding your cus- 
tomers that you also handle dairy feed, 
cattle feed, hog feed, etc. It is a good 
idea to have at least one live demonstra- 
tion or exhibit, such as a battery of grow- 
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DEALERS EVERYWHERE kuzow that STONEMO sell STONEMO, write us. STONEMO is guaranteed 
is the most Popular and Fastest Selling Poultry Grit to outsell any other brand of poultry grit or your 


in America. It is the first choice of America’s Lead- money will be refunded. STONEMO is Nationally 
ing Poultrymen and Turkey Growers who give it Advertised. 
their unqualified endorsements. If you do not now 
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ing chicks, in your display room at all 
times. 

There are many obvious things which 
can and possibly should be said about 
your store, mill and warehouse. They, as 
well as the grounds about your estab- 


lishment, must always be kept clean. 
Every part of your entire establishment 
and particularly your salesroom should 
be well lighted. All aisles and passage- 
ways should be arranged to encourage 
movement and kept clear of all obstruc- 
tions, yet made narrow enough to keep 
the customers close to the merchandise. 

If you have windows, they should 
naturally be kept clean and careful atten- 
tion should be given to the window dis- 
plays. Do not try to put everything into 
the window at one time. Keep your 
window displays seasonable and give 
every one of your departments a chance 
at the windows in their proper turn. If 
you do not have an outside window, many 
merchants find it profitable to build a 
false window fronting one of the interior 
walls of the store. 

A simple salesroom such as we have 
suggested is essential, but many feed deal- 
ers have found it profitable to add extras— 
a waiting or reading room and rest rooms. 
A well equipped rest room for the ladies 
is a particularly good idea because it will 
attract women to your store with their 
husbands and we have already discussed 
the influence which women have on pur- 
chases. The men’s rest room could include 
a shower. Feed dealers who have showers 
available for their customers find that they 


really attract business for few farm homes 
have showers or a constant supply of hot 
water. 

The last topic we will discuss in con- 
nection with “Getting Set for a Selling 
Job” is the personnel and management 
problem. Management must initiate the 
selling job; management must plan the 
selling job; management must follow 
through and see to it that the selling job 
is done. 

Management must, first of all, provide 
the capital to operate the business. Man- 
agement must regulate expenses in ac- 
cordance with sales. Management should 
departmentize the business on the books 
as well as in the store. Management must 
determine whether to sell for cash or to 
extend credit, and if to extend credit, on 
what basis. 

Management must keep a constant check 
on how the business is doing. It must 
have adequate records and monthly profit 
and loss statements. Almost 80 per cent 
of the failures in retail business are due 
to lack of knowledge because of lack of 
records. 

Management has a mighty big problem, 
but management can obtain much help 
from good personnel, properly trained. 
Careful selection and development of the 
store personnel will determine your pres- 
ent success and assure ‘the future pros- 
perity of your business. As you develop 
good helpers and assistants in your busi- 
ness, share your responsibilities and en- 
courage your employes to develop so that 
in time they may assume the manage- 


New England Get- Together 


Sales representatives and officials of the New England By-Products Corp., 
recently held a get-together at Boston, Mass., headquarters of the company. The 
happy family shown above includes, from left to right, front row: C. J. Skillin, E. C. 
Carroll, jr., F. C. Bowes, W. M. Andersen, and D. A. Trayhan. In the back row are: 
Carson Potter, Tom Tobin, E. F. Morris, R. E. Morris, M. W. Bolstridge, and Byron 


H. Clark. 
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ment of part or all of the business. 

Some method of incentive payment for 
good work is essential to the growth of 
most businesses. You can handle this 
through payments for specific accomplish- 
ments, such as commissions on all or cer- 
tain sales, or by using any one of the 
many available plans for sharing profits. 
I personally prefer some bonus or profit 
sharing method instead of commissions on 
sales because I believe that few sales in 
any well organized feed business are the 
result of any one person's efforts. 

All your employes should know the 
merchandise you handle and the people 
you sell. Your customers come into your 
store to buy but they want sympathetic 
help in making their selections. They ex- 
pect your employes to be interested in 
their needs; to extend courtesy, a smile 
and a friendly greeting; to be respectful 
to their questions; to have a thorough 
knowledge of the location, qualities and 
price of the merchandise. 

I believe that it is a mighty good idea 
to hold monthly meetings for all of your 
employes. Have these meetings on the 
same day of every month and try to 
cover one or two subjects of timely interest 
at each meeting. Assign subjects in ad- 
vance and encourage your employes to 
study for and participate in these meet- 
ings. Treat your employes to a dinner at 
each meeting and once or twice a year 
invite their wives and families. 

Every sales organization should have a 
sales manual. Sales manuals, as we 
commonly think of them, are expensive 
propositions but they need not be, to meet 
the requirements of a retail feed store. 
You can build a simple manual from the 
selling experiences of your employes as 
related to your sales meetings. Have one 
of your employes serve as secretary at 
each meeting and record all the good 
ideas. Classify these ideas in accordance 
with items and departments and after a 
few months you will have the beginnings 
of a good sales manual. 

The final idea that I wish to leave you to 
help you build morale among your per- 
sonnel is to encourage you to pat your 
employes on the back. Pay them well, do 
not fail to provide an incentive for them 
to work hard for you through bonuses or 
commissions, and do not fail to praise 
them from time to time for the little as 
well as the big things they do to please 
you and serve your customers. 

“Getting Set for a Selling Job” is your 
job, it is the job of management. Your 
employes and your suppliers can help, but 
the initiative is up to you. Feed comes 
before food and food is the primary essen- 
tial for human life. The feed business is 
the best and most important business in all 
the world—let's get set to keep it so. 


@ MERCHANTS CO., Jackson, Miss., is 


building a new $150,000 feed mill on 
Valley street. 


@ FURCHNER GRAIN CO., Plankinton, S. 
D., has purchased four elevators from the 
Betts Grain Co. The elevators include 


one at Montrose, one at Monroe and two 
at Loomis. 
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illustrated above 


"Jay Bee'’ Model W 
Belt Drive 60 H.P. to 150 H.P. 
Direct-Connected 60 H.P. to 200 H.P 


3600 
Most Efficient Speed 


Shaft speed produces hammer tip speed. Compare 
the efficiency of the 1800 R.P.M. mill with that of the 
3600 R.P.M. mill. 


You may ask: “Why not double the diameter of a 
22.5 inch grinding cylinder (3600 R.P.M.) and make it 
45 inches in diameter?” Then the shaft would have to 
turn only 1800 R.P.M. to produce the same hammer tip 
speed. 


Here’s the answer to that question: When the cylinder 
is doubled in diameter, its weight is greatly increased. 
This means more weight to start and keep running — 


Manufactured by the 


Bossert Company, Inc. 
Utica, N. Y. 
for a quarter century. 


J. B. SEDBERRY, INC., 
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arrison, Whigham, Ga.; 
. Wier, Sr., Yates Hotel, Utica, N. Y.; 
Shirk, Box 523, Canton, Ohio; Bryant 


Speed and 
. Power Economy, 


This is ad No, four of a series 


Speed and Grinding Cylinder Diameter 


takes extra power. The heavy cylinder is harder on 


the bearings, more difficult to keep in balance and 
requires more hammers. In the smaller diameter cylin- 
der (3600 R.P.M.) there are fewer repairs because there 
are only two bearings and one rotating part. 


This sums up to the greater capacity, the longer life, 
the fewer repairs and costly breakdowns and time lost, 
and the savings in power bills of the “Jay Bee” mills. 


These, and other matters pertaining to torque, will be 
answered upon request by our engineering department. 


Dept. 79, Franklin, Tenn., Utica, N. Y. 


John J. Woods & Sons, Jay > Sales Co., Jay Bee Sales Co., 4619 S. 7th St., Louisville, C. Long, Box 893, Baton Rouge, La.; M. 
2630 Homes St., Kansas City, Mo.; Jay Bee Ky.; The Lamiell Co., Greenwich, Ohio; J. E. 

Sales Co., 220 Broadway, New York, Y.— Secndiie, Box 69, Slocomb, Ala.; W 

ackson, Tenn.; T. G. Holland Mach. &., 474 Jay Bee Co., 1031 
airfax Road, "Drexel Hill, Pa.; Harold W. a) Ill; E. B. 
Grubbs, Box 2469, Winston-Salem, WN. C.s A, 
M. Sorenson, Jefferson Hotel, Dallas, Tex.; : 
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H. Hust, Sandersville, Ga.; 


Padgett, Bennettsville, Cz DB. Padgett, 
. A. McLeod, Box 381, 
E Humphrey Ave., Oak Columbia, Miss.; Fred Siegrist, Sr., Jay Bee 
= Co., 476 §. Meridian St., Indianapolis, 
nd. 


; 
4 
*xAE) 
\\\ 
\ 


BEHIND THIS 


Laboratory-Controlled VITAMIN OILS! 


Consistency, guaranteed by 


Red Rooster strict laboratory supervision of every step in 


rnawnete the production of RED ROOSTER Vitamin A & 

pad ete D Feeding Oils, means complete satisfaction to 

ities i your customers. A swre source of pure vitamins. 
FEEDING OILS — Distributors: 

EAST OF THE ROCKIES: R.W. GREEFF & CO., INC. * 10 Rockefell 
Plaza, New York, N.Y. © 2205 Tribune Tower, illinois 
WEST OF THE ROCKIES: 
SARDINE OIL WILBUR-ELLIS COMPANY « Los Angeles15 ¢ San Francisco 4 


under strict Laboratory Control by 


TECHNICAL FISHERIES CO. 


SAN FRANCISCO * ‘CALIFORNIA 
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New Protein Order 


HE use and sale of protein 

meal were once again put 

under the watchful eye of 
the federal government at noon on 
Jan. 16, 1946, when Secretary of 
Agriculture Clinton Anderson 
signed the protein order which Wal- 
ter C. Berger, chief of the feed man- 
agement branch of PMA, had pre- 
pared about 10 days earlier. 

As the order was signed this issue 
of The Feed Bag was in its final 
stages of publication and in order 
to bring our readers the informa- 
tion while it was “hot’’ we put our 
staff to work contacting Mr. Berger, 
formula feed manufacturers, oil 
seed crushers and others in the in- 
dustry. 

To some extent the feed industry 
has been divided into two classes 
—those’ who had protein meal and 
those who did not. Pressure has 
been exerted on both sides but up 
until Jan. 15 it seemed doubtful that 
Secretary Anderson would put his 
signature to the order. Those who 
favored the measure pointed out 
that while they were against further 
government regulation, neverthe- 
less, so long as OPA controlled pro- 
tein meals at a comparatively low 
price, the government was obli- 
gated to try and iron out the distri- 
bution problems which arose to a 
great degree from the price policy. 
Many felt that if the government 
did not want to put out the protein 
order the next best thing was to 
drop all controls and send the 
bureaucrats home. 

The following are some of the fea- 
tures of the new order: 

(1)—Restricts the use of protein 
meals in the manufacture of mixed 
feeds other than poultry feeds dur- 
ing each calendar quarter of 1946 
to 100 per cent of the amount used 
during the corresponding calendar 
quarter of 1945, except that any 
manufacturer may use up to 25 tons 
per quarter. This will take care of 
about 2,000 small manufacturers. 

(2)—Restricts the use of protein 
meals in the manufacture of poultry 
feed during any calendar month to 
the following percentages of the 
amounts so used during the cor- 
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restricts use of protein 
meals in mixed feeds 


responding months of 1945: January 
and February, 100 per cent; March, 
95 per cent; April, 90 per cent; May 
to the end of the year, 85 per cent. 

(3)—Forbids all users to accept 
delivery of any protein which will 
cause his inventory to exceed a 30- 
day supply based upon his use or 
sales of protein meal during the 
corresponding calendar month of 
1945. 

(4)—Prohibits the use of whole 
or ground beans in livestock or 
poultry feed or fertilizer. 

(5)—Prohibits the purchase of 
soybeans by any person other than 
a processor, the Commodity Credit 
Corp., or seed dealer or person buy- 
ing for the account of one of the 
above. 

(6)—Prohibits the use of soy flour, 
grits or similar edible products of 
soybeans in the manufacture of 
feed. (This is in effect from a pre- 
vious order.) 

(7)—Authorizes the assistant ad- 
ministrator to put in a set-aside 
provision. Mr. Berger has asked 
for a 5 per cent set-aside for the 
balance of January and this will be 
changed from month to month as 
necessary. The set-aside will not 
be distributed through AAA feed 
committees as previously. Mr. 
Berger will merely instruct the 
crushers to ship set-aside meal into 
areas which seem to be short. 

Mr. Berger pointed out that be- 
sides providing for a more equitable 
pattern of protein meal distribution 
the order will help balance the 
feed supply by taking the emphasis 
off poultry feeds since the govern- 
ment is anxious to obtain about a 
15 per cent reduction in poultry 
flocks. 

Here are some of the comments 
of leading industry members whom 
we could reach by telephone: 

Shreve Archer, Archer - Daniels- 
Midland Co., Minneapolis: “It won't 
make any more protein available, 
but it might change the pattern of 


distribution. The order will curtail 
our formula feed operations sub- 
stantially. Theoretically we should 
be able to offer more protein meal 
to the trade but actually I'm afraid 
it won't work out that way on ac- 
count of the trading situation which 
has become so acute.” 

H. T. Morris, A. E. Staley Manu- 
facturing Co., Decatur, Ill.: “It puts 
the burden of proof on the feed 
manufacturer and we are holding 
up all shipments until we can get 
a wire from our customers saying 
they are in compliance with the 
order. It should be helpful in chan- 
neling the beans through what you 
might term legitimate channels.” 
Ken Maltas of the same firm's grain 
buying department and once on 
loan to the former war food admin- 
istration said: “There are a few 
soybeans around but we have not 
yet had any reaction as to whether 
or not the order will jar any beans 
loose. We believe there are some 
beans being held for swapping pur- 
poses and perhaps they will now 
be offered.” 

Victor A. Acker, Spencer Kellogg 
& Sons Co., Buffalo, N. Y.: “We are 
very hopeful and think that the 
order is a good thing in theory and 
if it accomplishes what it set out to 
do it will be good. Thinking of the 
greatest good to the greatest num- 
ber it seems to me that the people 
have to approve the order. When 
you think of it from a selfish stand- 
point, then it depends on how you 
are fixed.” 

Cecil Marsh, Glidden Feed Mills, 
Indianapolis, Ind.: “We are op- 
posed to the order because it will 
practically put us out of the feed 
business and work a great hard- 
ship on our customers. We haven't 
tried to go out and set the world on 
fire with our formula feeds and as 
a result our protein use in 1945, es- 
pecially in the early part of the 
year, is small, giving us an inade- 


(Continued on page 105) 
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HERE’S WHERE MASTER MIX DEALER PROFITS BEGIN, 
the great key plant of McMillen Feeds at Decatur, 
Indiana. Other plants are located at Gibson City, 
Ill., Marion, Ohio and Harrisburg, Pa., with sup- 
plementary warehouses strategically placed to serve 


Master Mix Dealers best. 


McMILLEN FEED MILLS 


Division of Central Soya Company, Inc., 
Ft. Wayne 2, Indiana. Fastest-growing 
feed manufacturers in America—larg- 
est producers of concentrates 


MASTER 


MIX 


CONCENTRATES and 
COMPLETE FEEDS. 
with 


Write for details of the economi 
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Master Mix, as a continuing policy, pledges its or- 
ganization to maintain these dealer advantages. 


/. TO MAINTAIN THE DEALER'S POSITION asa leader in improved feeds 
—as a result of continuing Master Mix research—the type of advanced 
research that developed M-V ( Methio-Vite) as an exclusive Master 
Mix Dealer advantage—the kind of research that will always keep the 
Master Mix Dealer out in front. 


2. TO ENCOURAGE TERRITORY DOMINANCE— through wide-spread 
advertising and an active, intensive Merchandising, Educational and 


Sales Promotion Program—services which build the confidence of 
dealers. 


3 @ TO HOLD DOWN COSTS— with balanced Concentrates compounded 


of ingredients bought in volume and the savings passed along to the 
Dealer. 


4, TO MAINTAIN NUTRITIONAL POTENCY — through laboratory and 
biological tests which will assure high levels of essential nutritional 
elements. 


5. TO HOLD DOWN INVENTORIES— with uniformly mixed and tested 
balanced Concentrates instead of many minerals, vitamins, proteins 
and other ingredients. 


6, TO SAVE DEALERS’ TIME— in storing, handling, weighing, mixing— 
by providing one balanced, compounded mixture instead of 26 to 30 


separate ingredients. 


/ @ TO OFFER OUTSTANDING FORMULAS-— the result of continuing ex- 
haustive chemical and biological research and control. 


Concentrates and Complete Feeds 
with M-V 
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onigient Complete Master Mix Program! 
plete Master Mix Program! A: 


enriched and 
balaneed with 
-Lacto-G put 
chicks en top 
the world 


In one fortifier 
you get 
The Vital 4 


PROTEINS - MINERALS + VITAMINS - LACTOSE 


For all ages of poultry, feeds fortified and balanced 
with Lacto-G have been doing an outstanding job 
for over 14 years. 


Lactose ... an often overlooked feed ingredient ... 
is a very important factor. It helps speed metabolism 
of calcium — promote better assimilation of all 


. ' nutrients from all sources — stimulate the develop- 
100°, WHEY SOLIDS, Lacto-G supplies the Vital ment of favorable intestinal flora that offset the 
4... proteins, minerals, vitamins, lactose . . . in 


toxi f i i d 
their finest form for poultry feeding and the easiest help 


form to disperse evenly throughout your mix. 


- Lecto-G proteins are principally Lactalbumin the 
mest complete of all proteins for poultry. 


Lacto-G minerals, mostly calcium and phosphorus, 
are in naturally balanced ratios and readily available. 


Lacto-G vitamins include all B Complex with a 
special richness in riboflavin. They too, are a 
naturally balanced group in which each different 
vitamin helps promote the most effective utilization 


A product of 
of all. 


WESTERN CONDENSING COMPANY 


For further details address 
NATIONAL SALES AGENTS 


Be Sure 
it’s in 
Your Feed 
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PPROXIMATELY 300 mem- 
A bers and friends of the Mid- 

west Feed Manufacturers’ 
association attended the second 
annual agricultural forum of that 
organization held Jan. 10-11 at 
Kansas City, Mo. Problems of par- 
ticular interest to feed manufac- 
turers were discussed along with 
other subjects of a general agricul- 
tural nature. 

Forrest W. Lipscomb, Springfield, 
Mo., president, welcomed the mem- 
bers and reported that the financial 
support had been very generous. 
He forecast that combined group 
action would be even more neces- 
sary in the future years than it has 
been in the past. 

Following Mr. Lipscomb’s address 
Dr. W. E. Peterson of the University 
of Minnesota combined a talk on 
milk production with a film on the 
same subject. The movie explained 
in detail experimental work con- 
ducted on milk production at 
Minnesota. 

Dr. Peterson reported that it was 
possible to increase milk produc- 
tion by injecting hormones into the 
blood stream of dairy cows. He 
also related how experiments had 
shown that proper handling of cows 
at milking time will help increase 
production. 

Rough handling and disturbances 
by dogs or other animals at milking 
time often reduce the amount of 
milk which a cow will let down, Dr. 
Peterson said. He pointed out that 
in some instances where cows be- 
come accustomed to certain milkers 
they will give maximum production 
enly when milked by these men. 

J. G. Hardenbergh, executive 
secretary of the American Veteri- 
nary Medical association, said that 
feed men and veterinarians have 
common interests—namely, the wel- 
fare of the livestock and poultry 
raisers. He said that his members 
want to interchange ideas with feed 
men and told of rapid strides among 
veterinarians in recognizing the 
importance of adequate nutrition. 
In regard to the heavy losses 
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hold second 


annual meeting 


at kansas city, jan. 10-I1 


by ELDON ROESLER 


each year from disease among 
poultry and livestock, Mr. Harden- 
bergh said the situation was grad- 


NEW PRESIDENT 


Midwest Feed Manufacturers 


of the 


association is B. D. Eddie, 
above, of the Superior Feed 
Mills, Oklahoma City, Okla. 
He succeeds Forest W. Lips- 
comb, Lipscomb Grain & Seed 
Co., Springfield, Mo. 


ually improving and that science 
has come a long way in eliminating 
many diseases. This has been true 
because of increased knowledge of 
causes and transmission of dis- 
eases, the thoroughness in working 
out control problems and the fine 
educational work which has been 
done among livestock and poultry 
producers. 

“Good management and good 
feeding plus an increased knowl- 
edge of nutrition is basic,’’ Mr. 
Hardenbergh said. “Between our 
two groups we can do a big job— 
and the veterinarians are ready.” 

Current livestock problems were 
discussed by Charles E. Snyder, 
editor of the Chicago Daily Drovers 
Journal. 


Mr. Snyder predicted a heavy 
demand for meat and said that total 
meat available per capita in the 
United States is less now than 25 
years ago. Added to this is the fact 
that the men who served in the 
armed forces have become meat 
eaters. 

“We have just begun to realize 
what difficulties lie ahead of us in 
the matter of livestock diseases 
and nutritional deficiencies,” Mr. 
Snyder said. “It is your opportuni- 
ty and responsibility to carry on 
research work to help prevent nutri- 
tional diseases.” 

Following Mr. Snyder, Ralph 
Field, president of the American 
Feed Manufacturers’ association 
was introduced as an _ honored 
guest and he congratulated the 
Midwest association on its fine 
progress. He also told of the work 
his organization had done, espe- 
cially during the emergency, to help 
protect the interests of all feed men. 

A peek into the possible hatchery 
outlook for 1946 was offered by Don 
Turnbull, executive secretary of the 
International Baby Chick associa- 
tion. He traced the response of 
the hatchery trade to the requests 
of the government for increased 
poultry and eggs in the early war 
years and reported that by early 
1945 the government had to ask for 
less eggs only to again revive a re- 
quest for more poultry production 
by the middle of 1945. 

“Before the war the average 
American ate 298 eggs per year,” 
Mr. Turnbull said. “In 1940 he 
bought 316 eggs and in 1941 and 
1942 he ate 311 eggs. In 1943 meat 
became so scarce he ate 345 eggs 
and in 1944 he carried home 351 
eggs. In 1945 he really went to 
town eating from 380 to 390 eggs 
per person.” 

According to Mr. Turnbull, esti- 
mates now are about 340 eggs per 
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person in 1946. He expects that they will 
eat about 140,000,000 cases of eggs in 
1946. About 6,000,000 cases will be used 
for hatching, 3,000,000 for normal export 
and 2,000,000 for miscellaneous making a 
total of 151,000,000 cases. Our produc- 
tion is expected to be 160,000,000 cases 
which will leave us with quite a surplus. 

“The poultry industry knows that ad- 
justments have to be made, but we feel 
sure there will be a red meat shortage for 
a good part of 1946 because the popula- 
tion has increased and people have more 
money,’ Mr. Turnbull said. “Broiler 
hatcherymen report sharp cut-backs al- 
ready. In Georgia, for instance, chicks 
started in the broiler area for the week 
ending Dec. 28, 1945, declined 45 per cent 
in one week's time. In the Delmarva area 
a cutback of 22 per cent occurred in 
December.” 

The marginal producer is the one who 
is going out of business, he predicted. 
He said that publicity about the protein 
shortage and the threat of a protein limi- 
tation order might be the easiest way to 
get a reduction in poultry population be- 
cause it discourages new operations. 

Reuben E. Corbin, marketing specialist 
of the United States department of agri- 
culture, spoke on improving egg quality 
to close the afternoon meeting. Mr. Cor- 
bin explained what is looked for in eggs 
at the central markets and suggested ways 
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THESE photos snapped at the annual convention of the Midwest Feed Manufac- 
turers association held in Kansas City, Mo., Jan. 10-11 show, left to right: TOP 
ROW—Jack Dean, executive secretary and President B. D. Eddie, Oklahoma City, 
Okla.; Karl Nagel, Chicago, Leo C. Knapp, Chicago and Don Jorgenson, Des 
Moines; retiring president Forest Lipscomb, Springfield, Mo.; G. L. James, Kansas 
City, Mo. SECOND ROW—M. A. McClelland, Kansas City, Mo. and Charles 
Rainey, Dallas, Tex.; George Wilhelm; Kansas City, Mo.; Walter C. Berger, Wash- 
ington, D. C.; Stan Straber and Ralph Sears both of Anderson, Ind. BOTTOM 
ROW—Rudy Eschenheimer, Kansas City, Mo., and L. R. Church, Brownwood, 
Tex.; Wiley Akins, Dallas, Tex., and Harold Fouts, Nebraska City, Neb.; James R. 
Gill, Waxahachie, Tex., and R. D. Nathan, Kansas City, Mo. (Photos by The 


Feed Bag cameras.) 


to handle eggs for higher prices. 

At the morning session on Jan. 11, A. H. 
Meinershagen, secretary of the Missouri 
Grain, Feed & Millers association reported 
on a survey made to determine the atti- 
tude of the feed dealer toward the feed 
manufacturer. The survey seemed to in- 
dicate that customers of dealers thought 
the price of formula feeds was too high; 
75 per cent of those queried said that 
home mixing was on the decline; 90 per 
cent said that feed manufacturers seemed 
to be giving good service; dealers realize 
that the mills are giving all selling helps 
possible under present conditions; and 
county agents are becoming more friendly 
to the feed dealer. 

Concluding the morning session, Bert 
Stolpe, public relations and promotion 
manager of the Des Moines Register- 
Tribune, talked on merchandising prob- 


lems. He reported that feed surveys he 
had made showed that (1) a high per- 
centage of feeders do not supplement 
home grown grains; (2) a high percentage 
mix their own feeds; (3) many feed in- 
gredients straight; (4) many do not buy 
formula feeds and (5) a great many buy 
formula feeds only spasmodically. 

“Most manufacturers and dealers could 
stand better public relations both in their 
community and with prospective buyers,” 
Mr. Stolpe said. “Make yourself a strong 
influence for unity and understanding in 
your locality.” 

He told of the program of the Feed 
Institute of Iowa and urged the Midwest 
group to try and work out a similar pro- 
gram. Regarding the current feed short- 
age, Mr. Stolpe predicted that protein 
will be a surplus commodity by Sept. 1, 


(Continued on page 99) 
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The Ton Litter 
Hog Feed Business 


HOG CONCENTRATE 


(UI tra-Lited-- Which You Can Manufacture) 


Raises Them Big and Fast 


Ton litters eat a lot of feed. You can help make nant sows; Markitop Pig and Sow Ration for nursing 
more ton litters. Ton litters make Ultra-Lifed Feed sows and suckling pigs. 
Manufacturers more money because they sell more 
Markitop Hog Feeds. They help build up a hog 
feed business that will really put you on top. 


The most skeptical feeder will continue to buy 
Markitop, once he has fed it. Markitop helps to 
produce outstanding sales and feeding results. 

Markitop Hog Feeds which you can manufacture: 
Markitop Hog Concentrate for hogs from weaning 
to market; Markitop Brood Sow Ration for preg- 


Ultra-Lifed Service helps you to sell Markitop Hog 
Feeds, Markitop Dairy Feeds, and Ultra-Lifed 
Poultry Feeds. 


Write Ultra-Life for full details. 


ULTRA-LIFE LABORATORIES, INC. 


Main Office: Warehouses at: Philadelphia, Pa.; Richmond, Va.; Tampa, Fla.; Omaha, Neb.; 


> Wichita, Kansas; Denver, Colo.; Milwaukee, Wis.; Fort Worth, Texas; Royal Oak, 
e AST ST. LOUIS, ILL. Mich.; New Orleans, La.; Belleville, Pa.; Minneapolis, Minn.; Cedar Rapids, Iowa. 
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HE Pennsy Elevator at Val- 

paraiso, Ind., is on the Penn- 

sylvania railroad instead of 
the Atchison, Topeka & the Santa 
Fe, but in the words of the Brown 
brothers, ‘Folks from miles around 
buy feed each day from the mill 
that isn't on the Santa Fe.” The 
Pennsy Elevator is jointly owned 
by Pete and Feldt Brown, along 
with Shannon and Tristram Brown 
who operate a wholesale business 
on the north side of town. 

Duward Eaton manages the firm 
and with the Browns does a bang- 
up job of pleasing his customers. 
Since the elevator first opened in 
1940 the Pennsy Elevator has built 
up a thriving feed and supply busi- 
ness which has kept customers 
coming back for more. 

Employes Tom Armstrong and 
Lee Lawrence are ace-high with 
the farmers, too. Management and 
workers alike have the determina- 
tion, ingenuity and “know how” 
which makes them a_ successful 
team for selling merchandise and 
solving feeders’ problems. 

The partners began their busi- 
ness with one feed mixer in 1940 
but added a second one early in 
1941. Both are Kelly duplex l-ton 
mixers and work at capacity all the 
time. In 1943 a heavy-duty Bry- 
ant hammer mill was installed and 
the same year an extra storage 
building was built readily acces- 
sible to the salesroom. 

Business didn’t just pile up on the 
Pennsy doorstep when the eleva- 
tor first opened. The Browns and 
Mr. Eaton didn't believe in waiting 
for that. Instead, they launched an 


to minor details is success 
secret at pennsy elevator 


aggressive advertising program 
through the pages of the Valparaiso 
daily newspaper. Advertising has 
sold itself to the Pennsy men, but 
Mr. Eaton explains, “It pays to ad- 
vertise all right but once we've at- 
tracted the customer so he trades 
with us it’s up to us to treat him 
right so he'll want to buy from us 
again.” 

Mr. Eaton mails the Arcady Farm 
News to almost every farm family 
in the Valparaiso area. This paper 
carries the Pennsy Elevator name 
and information about the products 
it sells into the homes of hundreds 
of customers and prospective cus- 
tomers. 

Cleanliness and neatness in the 
elevator itself are ‘“musts’’ with the 
owners. Explains Feldt Brown, “Our 
feed display is the stock room the 
customers see every day. We keep 


it clean, keep the bags neatly piled 


with the labels right side up and 
plainly legible. All these little de- 
tails score points for us with the 
farmer.” 

Money talks at the Pennsy Eleva- 
tor and cash has the loudest voice. 
The partners feel that their Santa 
Claus activities should be restricted 
to the Christmas season. By main- 
taining a no-credit policy they have 
been able to invest in larger stock 
inventories so that they can whole- 
sale feed and ingredients to other 
dealers in the locality. Shannon 
and Tristram Brown have had an 
ever-increasing volume of business 
at their popular wholesale outlet on 
the north edge of Valparaiso. 

The Pennsy Elevator has a care- 
fully planned, prompt delivery serv- 
ice which assures every farmer that 
he will have his feed when he 
needs it. Deliveries are arranged 
to take feeds and grinding jobs to 
farmers with pre-arranged pick-ups 
of grain, hay and straw made on 
the return trips to the elevator. This 


PAYING 
minor details has paid divi- 
dends to the owners of the 


close attention to 


Pennsy Elevator, Valparaiso, 
Ind. Shown above, left to 
right, are Feldt, Floyd, and 
Trissman Brown with Manager 
Duward Eaton. An_ exterior 
view of the plant is shown at 
lower left. 


grain pick-up is mostly wheat, oats 
and beans with an occasional 
grinding job brought back for proc- 
essing. During harvest time the 
Pennsy trucks pick up grain di- 
rectly from the combines in the 
fields. 

The Pennsy’s sideline sellers 
have proved themselves extremely 
profitable. The elevator handles a 
full line of fertilizers, barreled 
milk, salt, wire fence, steel fence 
posts and barbed wire. The Brown 
brothers have made an extra effort 
to help feeders with correct advice 
and valuable suggestions toward 
improving their feeding programs. 
This effort has paid dividends in 
customer confidence which has 
been reflected in increased sales. 

The Pennsy Elevator merchan- 
dises Arcady feeds as its major line 
of formula feeds along with a full 
line of ingredients. In addition the 
Browns manufacture poultry 
mashes which they market under 
their own name. Feed sales aver- 
age about 200 tons a month with 


(Continued on page 106) 


THE FEED BAG — January, 1946 


= 
A 
| 
rd 
Pr & 
Phi varar 
cA 2 


++ 
Show 
Big Radio ‘ 
ri no's New, EE 
1210 12:30P —kastern Tim tes 
1 PM: ‘eee 


he 


he 


PO 


SH 4%, 


«++ Eddy Arnold Builds Good Will for Purina Dealers 
on Over 200 Mutual Network Stations Every Saturday 


Rising star in the rural radio sky is 
Eddy Arnold, folk song singer, com- 
poser, recording artist and singing 
master of ceremonies on Purina’s new 
radio program, “Opry House Mati- 
nee,” which is being aired each Saturday 
by more than 200 Mutual Network 
stations. 


Along with Eddy’s great ability and | 


appeal as a singer goes a sincerity 
which makes him a powerful good will 
builder and salesman for every Purina 
Dealer in the land. And Eddy Arnold 


PURINA MILLS 


Headquarters « St. Louis 2, Mo. 
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and all the rest of the “Opry House 
Matinee” gang are really working for 
Purina dealers... building prestige and 
good will for stores with the Checker- 
board Sign. 


An important part of the Purina fran- 
chise has always been effective and 
progressive. advertising and merchan- 
dising programs. Purina’s “Opry House 
Matinee,” the largest feed network 
radio program on the air, is the latest 
example of the advertising support 
Purina Dealers receive. 
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| 
THE PURINA FRANCHISE—HUB OF A PROFITABLE FARM SUPP Sainces 


New, low-cost Curbay B-G (dried molasses fermentation 
solubles) contains biotin, pantothenic acid, pyridoxine and 
riboflavin’ — several times the amount in milk. 
* * * 
. Improve your feeds with this economical supplement. 
For sample and further information, wire or write U. S. 
Industrial Chemicals, 60 East 42nd St., New York 17, N.Y. 
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XPERIENCE gained as a 4-H 
£ club leader and county agent 

has proved invaluable to 
John Dooley who operates John's 
Feed Store at De Witt, Iowa. 

Being familiar with the way far- 
mers think, how they feel and how 
reluctant they are to accept new 
ways of doing things has made Mr. 
Dooley popular with his customers. 
They feel he knows their problems 
from the customer's side of the 
counter and have told him so with 
a steadily increasing volume of 
business. 

Mr. Dooley knows that the only 
way he can convince farmers of 
the benefits gained by using for- 
mula feeds is to point out how much 
better results are achieved than 
with haphazard unbalanced ra- 
tions. He knows too that farmers 
are interested in seeing what their 
neighbors do with balanced feeds, 
and never fails to quote as many 
testimonials as he can. 

“I find that the average farmer 
in this area is.paying more atten- 
tion to keeping records on what 
good feed does,” claims Mr. Dooley. 
“The poultry raiser knows pretty 
well what it costs him to produce 
a dozen eggs. He also knows how 
much it costs to put a 100 pounds 
of flesh on a hog or on a beef 
critter. This is in contrast to the 
general knowledge farmers had 
back in the days when I was a 
county agent.” 

He credits the 4-H organization, 
other farm groups and the feed in- 
dustry with clearing up the uncer- 
tainty in farmers’ minds. Mr. Dooley 
claims sales of better grade feeds 
will go up when farmers realize the 
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and work as county agent 
help dooley win success 


significance of the additional profits 
resulting from the use of balanced 
rations. 

“There is no question in my 
mind,” says Mr. Dooley, “that one 
of the jobs cut out for the feed 
dealer is to help customers with 
their feeding problems. If he per- 
severes he can usually lead the 
farmer toward better feeding prac- 
tises. It may take time but it will 
be worthwhile in the long run.” 

Mr. Dooley remembers his coun- 
ty agent days in an area south of 
Des Moines when it was often diffi- 
cult for an agent to get farmers 
to change from their long estab- 
lished grain feeding habits. But 
through meetings and by citing 
cases of other farmers who bene- 
fited from better feeding he was 
able to get his prospects interested 
one by one. Now he is certain that 
his work as a feed dealer closely 
parallels what he did as a county 
agent. 

Mr. Dooley maintains that feed 
men and county agents are really 
working for the same goal—an im- 
proved agriculture. The feed man 
tries to accomplish his end by en- 
couraging better feeding practices 
while the county agent's activities 
extend through all phases of agri- 
culture. Mr. Dooley says that most 
farmers realize that the county 
agent and the reliable feed dealer 
are among his best friends. 

When he was looking for a place 
to locate his business Mr. Dooley 
went right downtown and bought 
an old garage business on Main 
street. His store is in the heart of 
the town and farmers who once 
drove up to the building for gas 
now drive up for feeds. 

He believes his Main street loca- 
tion has helped him sell a lot of 
feed. ‘‘We are open until 10 o'clock 
on Saturday nights just like the 
other stores,” he says. “Many far- 
mers come to town to shop on that 


EXPERIENCE gained as a 4-H 
club leader and county agent 


proved invaluable to John 
Dooley, above, when he en- 
tered the feed business at De 
Witt, lowa. Shown at lower 
left is a front view of Dooley's 
feed store. 


night. They know my store is open 
and they drop in and buy feed to 
take home. If the other merchants 
stay open on Saturday nights, I 
don't see why a feed dealer 
shouldn't remain open too.” 

John Dooley did his own deliver- 
ing during wartime. Even now he 
likes to get out and visit his cus- 
tomers whenever he can. Because 
he’s relatively new in the local feed 
business he is trying to make and 
keep as many friends as he can. 
He feels there is no better method 
of making new friends and keeping 
old ones than by personal contact. 

Mr. Dooley plans to launch an 
extensive postwar selling campaign 
on feeds and farm supplies as soon 
as possible. He believes much can 
be accomplished by getting right 
out into the field with farmers and 
talking over their needs with them. 
He was once a Pillsbury salesman 
and is experienced in effective sell- 
ing methods. 
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RIBOFLAVIN 85% 
MERCK 


(NOT U. S. P.) 


85% 
1.5% 


No. 54— 
RIBOFLAVIN MIXTURE 
MERCK 


BO FLAVI N One ounce contains one gram of Ribo- 


 ——— flavin. Balance is starch and small 
2 ee amounts of Calcium Sulfate and Iron 
h Sulfate. 


ese 


Both Products Intended For Use In 
Livestock And Poultry Feeds. 


Other Merck Products for the 
Feed Industry: 
POTASSIUM IODIDE 
POTASSIUM IODIDE MIXTURE 
NIACIN (Nicotinic Acid) 
CHOLINE CHLORIDE 


FINE CHEMICALS FOR THE 
PROFESSIONS AND INDUSTRY 


SINCE 1818 


| products, developed for 


greater economy, provide a substan- 


tial saving to you. They are suitable in 


every respect for feed or feed-ingredient 
application. 


You are invited to write for further information and prices 


MERCK & CO. Inc. Manufacturing Chemists RAHWAY, N. J. 


New York, N. Y. + Philadelphia, Pa. + St. Louis, Mo. + Elkton, Va. + Chicago, Ill. + Los Angeles, Calif. 
In Canada: Merck & Co., Ltd., Montreal * Toronto « Valleyfield 
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ODAY, virtually every busi- 

nessman in the country has 

partner in his business. That part- 

ner is the United States of America. 

share of the profits and, on March 

= 15 insists upon a 

prompt payment of 

any balance due 

business 

venture 

“= profitable, 

this silent partner insists on being 
on his active partner. 

In spite of this novel arrange- 
cannot lose, active partners con- 
tinue to treat the casting up of ac- 
profits is based, as a minor matter 
worthy only a few harrassed last 
deadline. It is little wonder that, 
in all too many instances, Uncle 
than he is entitled to by his own 
partnership arrangement. 
that if the average small business- 
man would hang out a sign ‘closed 
days, he would make more money 
than if he continued to do business 
nessman too poor to give $100 to 
charity, nevertheless ponies up 
taxes because he “can’t find time” 
to do a thorough job of making out 
his financial circumstances. Yet, 
such oversights on the taxpayer's 
come as he may make by hard 
work and careful management in 

With 1945 income taxes taking 
(even in the lowest tax bracket) 
come, it simply means that of every 
$100 in overlooked business ex- 


a silent, though exacting, 
Four times a year he demands his 
full accounting with 
him. Even if the 
proves un- 
shown ere he relinquishes his claim 
ment in which the silent partner 
counts, upon which the division of 
hours crowded in before final tax 
Sam gets more profits called taxes 
It is the writer's firm conviction 
to compute income tax” for a few 
during that period. Many a busi- 
$200 or $300 in overpayment of 
a tax return which truly reflects 
part may represent as much net in- 
four or five weeks’ time. 
$23 of every $100 of taxable in- 
pense—or personal deductions—to 
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that may effect tax savings 
for the small businessman 


by HAROLD J. ASHE 


Tax Counselor 


which the taxpayer is rightfully en- 
titled by law, he is being penalized 
at least $23. Even a $23 saving 
should warrant more than hap- 
hazard application in making an 
income tax return. 

Assuming that most businessmen 


- are now sufficiently versed in the 


purely mechanical problem of mak- 
ing income tax returns, it is not the 
purpose of this article to review 
that aspect of the subject. Rather it 
is the author's intention to discuss 
certain of the finer shades of tax 
problems as they apply to small 
businessmen and indicate certain 
tax-saving methods which, if em- 
ployed, may materially reduce the 
income tax paid on a given income, 
just as such tax-saving methods 
have been employed for years 
by taxpayers in the higher tax 
brackets. 

Partly because of labor and ma- 
terial shortages, most businessmen 
throughout the war deferred mak- 
ing needed repairs and improve- 
ments to their business properties. 
In normal times such expenditures 
would have been made as a matter 
of course and the cost would have 
been reflected in income tax re- 
turns. Failure to make such needed 
improvements and repairs as re- 
quired have cost taxpayers dearly 
in increased income taxes odd as 
that may seem. 7 

ILLUSTRATION: A_ taxpayer's 
business property is badly in need 
of paint. It should have been 
painted in 1944; it is still unpainted 
in 1945. His income subject to tax 
is $2,500 in 1945. His tax is $575. 
If, however, he had painted his 
property in 1945 at a cost of $250, 
his income subject to tax would 
have been reduced by that amount 
and his tax then would have been 
only $512.50, or a tax saving of 


$62.50. Stated another way, the net 
cost of the paint job would have 
been only $187.50. In addition, no 
doubt, he has sustained additional 
losses by virtue of accelerated de- 
preciation of his property due to 
neglect, as well as loss of trade be- 
cause his place is becoming run- 
down and dingy. 

ANOTHER ILLUSTRATION: Other 
improvements such as additions to 
buildings, of course unlike paint- 
ing, may not be written off in the 
year made, but must be written off 
as depreciation over the normal 
life of such improvements. Here, 
too, tax savings on a more modest 
scale may be made, provided such 
improvements are needed and are 
going to be made eventually in any 
case. 

As income taxes may be ex- 
pected to be reduced materially 
starting in 1946, with additional re- 
ductions likely in subsequent years, 
the tax-saving value of needed im- 
provements now is greater than it 
will be in later years as taxes de- 
crease. 

Reverting to painting to illustrate. 
This job, which effects a tax saving 
of $62.50 in 1945, if deferred until 
1946 , according to present pro- 
jected tax rates) would save only 
$52.50 on a $2,500 taxable income. 
And, in subsequent years, if tax 
rates drop further, will be even less 
of a tax-saver. 

New equipment and fixtures and 
delivery trucks with a shorter use- 
ful life than buildings would effect 
relatively greater savings in taxes. 
This is aside from greater profits 
accruing to owners by reason of 
such installations and improve- 
ments. 

As depreciation represents a 
very substantial part of the cost of 
doing business—and as many tax- 
payers fail to take any deprecia- 
tion or forget depreciation on cer- 
tain items—taxpayers should de- 


liberately take time to prepare an in- 
ventory of every last item that is depre- 
ciable, regardless of its character or 
relative value. Numerous small items will 
aggregate in value as much as a major 
item. Such inventory should show date 
acquired, value at time of acquisition, rate 
of depreciation, amount of annual depre- 
ciation. In addition to providing that all 
tightful depreciation will be reported in 
the tax return, such an inventory will 
prove invaluable in event of a fire in- 
volving an insurance adjustment. A dupli- 
cate copy of the inventory should be kept 
off the business premises. 

While tax returns provide for a separa- 
tion of business expenses and personal de- 
ductions, the latter may have as profound 


an effect on the tax computed as the 
former. Both business expenses and per- 
sonal deductions determine the owner's 
take-home compensation from his business. 

Thus, the question of whether to use the 
short form, allowing an automatic credit 
for personal deductions, or to use the long 
form and report the deductions, should not 
be dismissed without careful thought. The 
wrong decision costs many taxpayers 
dearly every year. If in doubt, the tax- 
payer should figure his return both ways 
and compare, using the one effecting the 
greatest tax saving. 

Even if there appears to be no differ- 
ence, the taxpayer may still save by using 
the long form, if he anticipates the situa- 
tion before year-end. This situation arises 


ACCURATELY BLENDED 


In CRITIC feeds you have complete assurance that Quality is 
delivered in full measure. Exacting care in selecting and blend- 
ing the ingredients are the cornerstones on which CRITIC Quality 
rests .. . quality that comes up to strict laboratory testing require- 
ments, and is backed by seventy years of honesty and fair deal- 
ing. CRITIC feeds are the kind your customers prefer to buy... 


the kind you'll be proud to sell! 


There's a quality 


CRITIC 


feed for every 
feeding need. 


No wonder 


CRITIC 


is the favorite 
of so many dealers. 


where the taxpayer, as is frequently the 
case, owes bills which, if paid in tax 
period reported, may be taken as personal 
deductions. This, of course, involves a 
snap accounting prior to year-end. 

ILLUSTRATION: Taxpayer owes a medi- 
cal bill of $500 which he plans to let go 
unpaid until 1946. However, if he pays 
this bill by year-end in time to report in 
the current tax return (assuming that 
otherwise either short or long form show 
about the same tax) he may make a tax 
saving ranging from $115 upward, depend- 
ing upon what tax bracket the upper 
layer of his taxable income is in. Same 
tule applies to other items of a deductible 
nature which he may elect to pay by 
year-end instead of deferring. 

Conversely, where payment of such 
items may not result in tax savings, he 
may elect to take the short form auto- 
matic allowance for personal deductions 
and make such payments in the ensuing 
year when he expecis they will bulk 
large enough to give him a tax saving by 
use of the long form. 

Other deductions of a personal char- 
acter frequently overlooked include loss 
from accident, storm, hurricane, fire, flood, 
etc., to personal property, usually for- 
gotten by the time the income tax return 
is prepared. Such deductions, of course, 
may be taken only to the extent not 
covered by insurance. Losses sustained 
by theft of either cash or property are 
also deductible if not recovered through 
insurance. Also, such losses enumerated 
above are frequently ignored in computing 
business returns, because they are ‘rarely 
recorded in books. 

No hard and fast rules may be made 
that apply to all taxpayers in all circum- 
stances. What a given taxpayer should do 
is as individual as each taxpayer's in- 
come tax return. It has been the purpose 
of this article—in showing by illustrations 
—to point out that taxpayers, by becom- 
ing tax-conscious as a year-around state 
of mind, will be able to meet certain 
situations and make ceriain decisions with 
tax-saving considerations in mind which, 
without violating the tax code, will re- 
sult in material tax savings in the years 
ahead. 


@ W. C. FOSTER, Table Grove, Ill., has 
been appoiated manager of the Farmers 
Elevator Co. succeeding Floyd Brown 
who resigned. 


@T. I. BLACK, Pettus, Tex., has pur- 
chased the T. A. Andrews Grocery & 
Feed stores. 


HEAVY FIRE LOSS 

Fire loss estimated at $300,000 was 
caused by the blaze which swept the Wied- 
locher & Sons Feed Manufacturing Co. 
plant, Springfield, Ill.; on Dec.. 30... The 
loss included 50,000 bushe's of grain and 
10,000 sacks of feed. Damage was heavy 
to the elevator, mill and large warehouse 
as well as to milling machinery. Re- 
placement plans are indefinite because of 
difficulties in obtaining new machinery, 
according to George Wiedlocher, plant 
manager. 
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New Year Greetings 


As we ambitiously begin 1946 it is our sincere wish that all 


our friends and customers enjoy good health, happiness and 


prosperity in the New Year. We, in the Minneapolis market, are 


ever ready to serve all members of the feed and grain trade to 


the best of our abilities every day in the year. 


BUNGE ELEVATOR CORP. 
Grain—Any Grade, Quantity or Time 


CARGILL, INCORPORATED 


Grain—Feeds—Seeds—Fertilizer 


EXCELSIOR MILLING CO. 
Camel Wheat Mixed Feed 


WAYNE FISH & COMPANY 
Representing Manufacturers of Feed Ingredients 


J. A. FORREST COMPANY 


Wholesale Flour and Feed Merchants 


HIAWATHA GRAIN CO. 


Grain and Screenings 


R. R. HOWELL CO. 
Mill Machinery and Supplies 


T. E. IBBERSON CO. 
Specialists in Feed Mill & Grain Elevator Construction 


MIDLAND HAY & FEED CO. 
Mill Feed and Ground Grain 


MULLIN & DILLON CO. 
Feed Grains for the Feed Trade 


NORTH EAST FEED MILL CO. 
Feeds and Feed Ingredients 


RELIANCE FEED CO. 
Mill Feed Jobbers 


A. L. STANCHFIELD CO. 
Feeds—"Stand by Stan" 


VAN DUSEN HARRINGTON CO. 


Grain Merchants 


MINNEAPOLIS 


THE PRIMARY MARKET FOR FEED, GRAIN AND MACHINERY 
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EED plant machinery can 

often be considerably more 

costly to us than we suspect. 
We see our machines doing their 
work for us day after day and, off 
hand, we are satisfied. We are in- 
clined to feel that a change to 
something better would be “all 
right,” but it would be expensive, 
so we allow things to'"ride” as 
they are. 

The above paragraph is inspired 
by an actual instance that the 
writer considers worth telling about 
in print. A prominent concern had 
two machines driven from 150 h.p. 
585 r.p.m. slip ring motors which 
drove the machines at a speed of 
119 r.p.m. through chain drives. 
One of these chain drives became 
so badly worn that it was found 
necessary to replace it and it so 
happened that it was replaced by a 
V-belt drive. Just why a V-belt 
drive was chosen, in preference to a 
new chain drive, this writer is not 
certain, but he believes it was due 
to the dusty conditions that pre- 
vailed in the plant. 

Anyway, the new drive operated 
very satisfactorily and the sales 
engineer “followed it up’ from time 
to time in the hope that, in a short 
time, he would be given an order 
for a second drive to replace the 
chain drive still remaining. How- 
ever, the president of the company 
appeared to be in no hurry. He in- 
formed the sales engineer that it 
would be a year or so before he 
would place an order for the sec- 
ond drive because he thought that 
the second chain drive was still “in 
fairly good condition.” 

The sales engineer didn't enjoy 
the prospect of waiting a year but 
what could he do? Fortunately 
events changed in his favor. The 
president of the company suddenly 
decided to do some investigating, 
so he had an electrician take read- 
ings of the belt drive and of the 
chain drive and make a compari- 
son of the two. The electrician 
found a difference of 32 amperes at 
440 volts in favor of the belt drive. 
This indicated saving was so great 
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equipment is often more 
costly then we suspect 
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that the president thought the elec- 
trician had made a mistake, so he 
had the utility serving them check 
the readings. The utility company 
obtained the same results. So, of 
course, the president ordered the 
second V-belt drive at once, at a 
time when the sales engineer hap- 
pened to be on vacation. 

This writer does not know the ac- 
tual saving effected but on the 
basis of 3 phase current the saving 
would approximate 21 to 23 cents 
per hour, with the drive running 24 
hours per day and with only short 
intervals of shutdown. Let us say 
that the saving amounted to 20 
cents per hour, or $4.80 per day. 
If the drive was operated continu- 
ously, or most of the time (as it 
was), it can easily be shown that 
the saving ameunted to about 
$1700 per year, which surely is a 
worthwhile saving. 

To be perfectly fair there are two 
features that should be brought 
out. The first is that the chain was 
in very poor condition, and it is not 
desired to imply that all chain 
drives should be replaced. A good 
chain drive, the writer wishes to 
state, can have an efficiency very 
close to 100 per cent. In this in- 
stance the chain drive was in a 
very dusty location and it was nec- 
essary for the owner to spend con- 
siderable time and money in main- 
taining the chain, and there was al- 
so the cost of the oil lubricant used 
on the chain. The second con- 
sideration is that actual readings 
were not taken of the first drive, 
and inasmuch as the first drive was 
in a worse condition than was the 
drive on which the readings were 
taken we can safely assume that 
the customer’s saving was even 
greater than the above estimated 
figures on the first drive replaced. 


It therefore should be obvious that 
it can often pay, and pay well, to 
do some testing and figuring on our 
feed plant machinery to determine 
whether or not changes for the bet- 
ter should be made. As soon as a 
feed plant machine becomes ob- 
solete it should be replaced. Which 
raises the question: When does a 
feed plant machine become obso- 
lete? The answer is: A feed plant 
machine becomes obsolete as soon 
as it PAYS to replace it. 


HERE IS A SIMPLE BUT 
EFFECTIVE SAFETY KINK 

Workers in feed plants as well as 
elsewhere should always be care- 
ful about the possibility of getting 
caught in the machinery. Most 
workers are careful but, neverthe- 


CONVEYOR BELT 


WOODEN GUARD 


less, despite their care and the con- 
tinual warnings to be careful, ac- 
cidents are continually occurring. 
For example, in one plant a com- 
mon accident was to get hands 
caught between the moving con- 
veyor belt and the roller, as roughly 
pictured in the accompanying 
sketch, the belt moving toward the 
right in the direction of the large 
arrow. The seriousness of the in- 
jury would depend largely on the 
weight of the load on the conveyor 
belt, of course. 

Accidents were reduced by 
simply placing a wooden block in 
front of the roller as indicated, to 
prevent a hand from getting in be- 
tween the roller and conveyor belt. 
It is very simple, to be sure, but it 
is effective and valuable. 
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GRAIN 
COMMISSION 


AND 


MERCHANTS 


Consignments Solicited 


BARLEY — RYE 
é 


BRANCH OFFICES 
AT 


AMES, IA. 

ALGONA, IA. 
SAC CITY, IA. 
SIOUX FALLS 


W. M. BELL 


COMPANY 


ESTABLISHED 1897 


Milwaukee-Cedar Rapids, la. 


PHONE — MILWAUKEE 
DALY 5135 


Phone — Cedar Rapids, 8827 


A February birthday guest in our Happy 
Birthday column is Phil W. Tobias, presi- 
dent of Simmonds & Simmonds, Inc., Chi- 
cago agricultural advertising agency. Mr. 
Tobias celebrates Feb. 20. He is widely 
acquainted with feed and allied industry 
men all over the United States and has 
been actively engaged in agricultural ad- 
vertising and marketing for 20 years. He 
has done a great deal of work with the 
hatchery trade and his syndicated ad- 
vertising material designed to assist the 
smaller feed man in building sales volume 
has been popular. The only two hobbies 
Mr. Tobias admits are his two sons and 
his work. Both his boys are in the army 
—one in the Pacific theater and one in this 
couniry. Others who celebrate birthdays 
in February include: 


FEBRUARY 2—Gustav O. E. Ackerman, 
Oyster Shell Products Corp., New Ro- 
chelle, N. Y.; H. A. Nonnweiler, Capital 
Flour Mills, Inc., Minneapolis, Minn.; 
Charles O. Puffer, Beaumont & Hohman, 
Inc., Kansas City, Mo.; Otto F. Yanisch, 
Hubbard Milling Co., Mankato, Minn. 
(In Army). 

FEBRUARY 3—W. R. Embleton, Saun- 
ders Mills, Inc., Toledo, Ohio. 

FEBRUARY 4—Geo. H. Garbutt, Mer- 
chants Creamery Co., Cincinnati, Ohio; 
C. A. Johnson, Land O'Lakes Creameries, 
Inc., Minneapolis, Minn.; H. L. McGeorge. 
Royal Stafolife Mills, Memphis, Tenn.; 
A. H. Roffers, Northwest Cooperative 
Mills, Inc., St. Paul, Minn. 

FEBRUARY 5—W. E. Mullin, Mullin & 
Dillon Co., Minneapolis, Minn; Louis 
Novins, Lakewood, N. J. 

FEBRUARY 6—Vera M. Matthews, Fred- 
man Bag Co., Milwaukee, Wis. 

FEBRUARY 7—K. J. Maltas, A. E. Staley 
Mig. Co., Decatur, Ill.; Richard Teweles, 
L. Teweles Seed Co., Milwaukee, Wis. 

FEBRUARY 9—Frank S. Sheets, Sheets 
Elevator Co., Cleveland, Ohio. 

FEBRUARY 10—R. H. Lang, L. L. Olds 
Seed Co., Madison, Wis.; F. M. Rosekrans, 
New Century Co., Chicago, Ill. 

FEBRUARY 11—Carl B. Hedrick, Gen- 
eral Distributing Co., Inc., Newton, Kans.; 
Fred M. Seed, Cargill, Inc., Minneapolis, 
Minn. 

FEBRUARY 12—Tom G. Dyer, Tanvilac 
Co., Des Moines, Iowa; H. R. Harmer, Man- 
kato, Minn. 

FEBRUARY 13—Maurice E. Cook, Pills- 
bury Feed Mills, Clinton, lowa; Richard 
Peek, Percy Kent Bag Co., Kansas City, 
Co.; R. C. Tesch, Knauf & Tesch Co., Chil- 
ton, Wis. 

FEBRUARY 14—I. D. Russell, I. D. Rus- 
sell Co., Kansas City, Mo. 

FEBRUARY 15—John M. Palmer, Chem- 
ical Feed Products Co., Chicago, IIl. 

FEBRUARY 16—H. F. Pugh, The Heil 
Co., Milwaukee, Wis. 

FEBRUARY 18—A, F. O. Germann, Nu- 
tritional Research Associates, Inc., South 


PHIL W. TOBIAS 


Whitley, Ind.; A. H. Mendoncz, F. E. Booth 
Co.,, Inc., San Francisco, Calif. 

FEBRUARY 19—A. V. Jay, National Oil 
Products Co., Harrison, N. J. 

FEBRUARY 20—Phil W. Tobias, Sim- 
monds & Simmonds, Inc., Chicago, Ill. 

FEBRUARY 21—J. H. Stewart, Kingston, 
N. Y. (Blatchford Calf Meal Co.). 

FEBRUARY 22—Gordon Philpott, Purina 
Mills, St. Louis, Mo.; J. Walter Rice, Mil- 
waukee, Wis.; J. S. Stewart, Farmers Ele- 
vator Co., Clarion, Iowa. 

FEBRUARY 23—Geo. H. Reinders, Rein- 
ders Bros., Elm Grove, Wis.; J. R. Wall, 
San Francisco, Calif. 

FEBRUARY 24—A. L. Desmond, F. E. 
Booth Co., Inc., San Francisco, Calif.; 
Ben E. Rawnsley, Fort Thomas, Ky. 
(Blatchford Calf Meal Co.). 

FEBRUARY 25—Donald J. Burke, George 
H.. Lee Co., Omaha, Nebr.; Charles F. 
Kieser, Borden Co., New York, N. Y,; 
Fred Pittelkow, H. P. Schmidt Milling Co., 
Oshkosh, Wis. 

FEBRUARY 26—F. A. McLellon, Coop. 
GLF Mills, Inc., Buffalo, N. Y. 

FEBRUARY 27—Col. J. Walter Keller, 
Pratt Food Co., Philadelphia, Pa. (In 
Army). G. L. Ostrom, Morton Salt Co., 
Chicago, Ill..; J. P. Parks, J. P. Parks Co., 
Kansas City, Mo. Geo. A. Shields, New 
Century Co., Chicago, IIl. 

FEBRUARY 28—Roy I. Campbell, Mil- 
waukee, Wis.; C. Q. Dunlap, Courteen 
Seed Co., Milwaukee, Wis.; Fred P. Mer- 
rill, Ralston Purina Co., Minneapolis, 
Minn.; W. C. Nichols, Northwestern Miller, 
Minneapolis, Minn.; Philip R. Park, Inc., 
San Pedro, Calif. 

FEBRUARY 29—E. C. Dreyer, Dreyer 
Commission Co., St. Louis, Mo. 


@ J. J. LIBBY, Fostoria, Ohio, retired re- 
cently as superintendent of the Mennel 
Milling Co. after 26 years’ service with the 
firm. 


@ GEORGE COUCH & SONS, New Har- 
mony, Ind., have sold their elevator and 
seed plant at West Salem, IIll., but will 
continue their local business. 
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A. W. Carpenter Resigns 
Position With N.T.E.A. 


Austin W. Carpenter, Sherburne, N. Y., 
has resigned his position as northeastern 
regional manager of the National Tax 
Equality association and will devote all 
his time to the Eastern Federation of 
Feed Merchants of which he is executive 
director. Since September, 1944, Mr. Car- 
penter has held both offices. 

In announcing the change Kenneth E. 
Eldred, president of the Federation, ex- 
plained, “The grave problems of 
the feed industry caused by the mal- 
distribution of livestock feeds stemming 
from unrealistic OPA price ceilings and 
government regulations demand the full 
time service of our executive director.” 

He added that the federation would 
continue strong support of the national 
effort to eliminate tax inequalities existing 
under federal and state revenue laws. 
These laws, he stressed, constitute un- 
fair competitive disadvantages for in- 
dependent feed merchants and other 
farm supply merchandisers who are tax- 
payers. 

Mr. Eldred also announced a new pub- 
lic relations program by which the Fed- 
eration will acquaint more farmers of the 
Northeast with the economic services of- 
fered by the independent feed trade 
under Mr. Carpenter’s direction. Pub- 
lication of a new monthly farm magazine 
with an initial circulation of 50,000 will 
begin July 1, according to Mr. Eldred. 


Brando Takes Post With 
Chemical Feed Products 


Marlan Brando, formerly general man- 
ager of Calcium Carbonate Co., Chicago, 
has been named executive vice president 
of the Chemical Feed Products Co., Chi- 
cago, according to an announcement by 
John Palmer, company president. Mr. 
Brando also has become a partner with 
Mr. Palmer and O. E. Gibson in the Gen- 
eral Sales Co., a sales service organiza- 
tion for feed dealers. 

The Chemical Feed Products Co. was 
organized in 1944 by Mr. Palmer, who 
formerly was vice president of Marble- 
head Lime Co. The firm manufactures 
mineral feeds and calcium carbonate. 


@ NEW HUDSON ELEVATOR, New Hud- 
son, Mich., has installed a new hammer 
mill. 
@ DUAINE GRAVES, Champlin, IIl., has re- 
opened the Champlin Elevator which his 
sons will assist him in managing. 
NAME THOMPSON SECRETARY 
Hugh Thompson, Fanwood, N. J., was 
recently named recording secretary of the 
Northeastern Poultry Producers council by 
the organization’s board of directors. Mr. 
Thompson succeeds William M. Andersen, 
Boston, who resigned after four years in 
the secretaryship. Mr. Thompson is ex- 
pected to concentrate his efforts on mem- 
bership and public relations policies. 
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NO-MILK CALF FOOD 


CONTAINS 
IRRADIATED YEAST 


A PROFIT BUILDER FOR THE FEED DEALER 


BECAUSE 


NO-MILK CALF FOOD 
SATISFIES 
the customer and repeats for the dealer 


Increasing numbers of breeders have discovered 
the money-making advantages of raising their 
calves on No-Milk Calf Food. 


Known to three generations of feed dealers. 


Write for samples and circulars. 


Made in the Heart of America’s Dairyland 
SINCE 1885 


FOOD CO. 


FOND DU LAC, WISCONSIN 
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_ NATIONAL DISTILLERS PRODUCTS CORPORATION 


“I Just Made 
A Hog of Myself“ 


DRIED DISTILLERS 
GRAINS WITH SOLUBLES 


“Maybe it was because the feed tasted so good. | 
just ate and ate and the first thing you know, | 
started getting heavier. And I never felt better in 
my life. I heard the boss say that new feed I’ve 
been getting contains Nadrisol Solubles. Whatever 
the reason is, I made a hog of myself.” 


Nadrisol Solubles has been proved to be a depend- 
able ingredient in extensive feeding tests. It con- 
tains all the protein values of the original grain 
plus the vitamins of yeast added during fermenta- 
tion. Especially useful for swine and poultry, 
Nadrisol Solubles are highly effective as well in feeds 
mixed for beef and dairy cattle and for sheep. Mix 
this tested ingredient, secure in the knowledge that 
you are passing along real feed values. 


Produlac Dried has earned a reputation for effective- 


ness in poultry and livestock feeds, and “proved by 
test” can be said with equal truthfulness for this 
valuable ingredient. 


You can mix 
NADRISOL SOLUBLES or PRODULAC DRIED 
with]profit 


ODULA 


Picducls of 


GRAIN PRODUCTS DIVISION + 120 BROADWAY + NEW YORK 


DRIED DISTILLERS SOLUBLES 


These pictures taken by The Feed Bag 
camera at the annual convention of the 
Wisconsin Seed Dealers association held 
Dec. 12, 1945, at Stevens Point show: top, 
left to right, speaker John Benham of the 
American Seed Trade association, Chi- 
cago; James Hopkins, Madison, vice presi- 
dent of the association, and Prof. A. H. 
Wright, University of Wisconsin, who also 
appeared on the program. The lower 
photo shows John W. Jung, Randolph, sec- 
retary-treasurer; L. J. Kaasa, Columbus, 
president, and speaker O. N. Wipperman 
of the Wisconsin State Chamber of Com- 
merce. 


COD LIVER & FEEDING OILS 


MAXIMUM DOUBLE PROTECTION IN BOTH VITAMINS A & D. 


GORTON’S 
VITAMIN OILS 


WAREHOUSE STOCKS AVAILABLE 
FOR IMMEDIATE DELIVERY: 


Akron, Ohio 
Contact: 
Cc. C. WELCH 
Sunbury, Ohio 
Phone 52-R-5 
Pettisville, Ohio 
Contact: 
ZEHR & CO. 
Phone Wauseon 
1201R 
Madison, Wisconsin 
Minneapolis, Minnesota 
Contact: 
E. F. MORRIS 
Hopkins, Minn. 
Phone 7169 


NEW ENGLAND 


BY-PRODUCTS CORP. 
177 Milk Street 
Boston 9, Mass. 
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a) IMUM DOUBLE PROTECTION IN BOTH VITAMINS A & D 


COD LIVER OILS 


WITH ADDED VITAMINS A AND D FEEDING OILS 
"G. P. Super" "G. P." 400D-1000A  800D-2000A 
800D 400D 400D-2000A 800D-4000A 
3000A 2000A 400D-3000A 85D-400A 


AGAIN in 1946 
YOU Can Have The Benefit Of 


A FAMOUS FAMILY OF VITAMIN OILS 


Experience, research, and check-testing 
make it possible to offer a complete line 
of vitamin oils produced, tested and 
guaranteed by Gorton-Pew Fisheries of 
Gloucester, Mass. 


YEARS OF EXPERIENCE 


From the fishermen who man the ships to 
the highly skilled scientists in the labora- 
tory, Gorton workers know the production 
of quality vitamin oils. 


Gorton know-how covers almost a century 
of fishery operations. For over a genera- 
tion, their production facilities for vitamin 
oils have been continuously improved. 


Write today for your copy of the illustrated booklet 


“YOU NEED A PILOT WITH KNOW-HOW," 


telling the story of Gorton vitamin oils. 


Fight Infantile Paralysis — January 14-31. 
mplete line of VITAMIN OILS produced, test 


Nati 
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(Continued from page 50) 


things, in order to be nutritionally com- 
plete. It is quite possible to synthesize 
methionine cheaply enough, I am told, 
so that it may be added to a ration di- 
rectly, with less expense than is neces- 
sary to add it in the form of natural feed- 
stuffs. Thus, it may be used in place of 
such products as dried milk products, 
fishmeal, etc., and, if further research 
shows other nutrients to be lacking, it is 
possible that they too may be synthesized 
with low cost and added. 

I think that it is safe to conclude from 
the examples which I have given that 
the ration of the future will be built 


con- 
eco- 
con- 
and 


around low cost grains and protein 
centrates. To this will be added 
nomical mineral supplements, and 
centrated (or synthetic) vitamins 


amino acids necessary to make an effi- - 


cient and high quality mash in place of 
the costlier supplements used today. A 
glance at a list of ingredients on a feed- 
bag tag today will verify this conclu- 
sion as to the present trend. 

It is true that such a ration made of 
these materials would be very complex, 
but as long as it does a complete job and 
costs the farmer less, it is bound to be 
used and demanded. This will mean the 
feed manufacturer and dealer will have 
to know more about this business of nu- 
trition and vitamin and mineral require- 


ments if he is to be successful. 
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OAKES BALANCED UNIT 
FOR 300-350 CHICKS 
1 — No. 750 Electric Brooder 
3 — No. 503 Water Fountains 


6 — No. 3942W Feeders 


You can hatch real profits 
for yourself and give your 
customers sound business 
%% advice by recommending 
Oakes M. I. (Maximum In- 
take) Plan. They will ap- 
preciate your telling them 
the real secret to bigger 
poultry-raising profits... 
Namely, Speed Up Growth 
“/ and Reduce Death Losses. This 
cannot be accomplished where lack 
/’ of equipment crowds the chicks and 
forces them to fight for their existence. 
However, when supplied with the outfit 


shown below, chicks will consume their Maxi- 
/ mum Intake of food and water...insuring 
Maximum Intake of profits to the poultryman. 


There is much more to learn about the 
science of poultry nutrition. We need to 
know, for example, much about what in- 
fluence such factors as age, egg produc- 
tion, variety, etc., have on nutritional re- 
quirements of poultry. What interrelation- 
ships exist between levels of amino acids 
or minerals in the mash and vitamin re- 
quirements? 

What effect do such factors as process- 
ing of feedstuffs and length of storage 
have upon the quality of ingredients and 
mashes, especially at time of feeding? How 
may new findings in poultry science be 
best applied to the best use of the feed 
manufacturer? These and many other 
questions have yet to be answered fully. 
In the meantime we must keep learning 
and all work together to achieve our goal 
of more efficient feeds from the standpoint 
of quality, economy, and performance. 


Urges Poultry Industry 
To Solve Own Problems 


The poultry industry should solve its 
problems with government help but with- 
out depending on government supervision, 
Hobart Creighton, Warsaw, Ind., new chief 
of the department of agriculture poultry 
branch, told representatives at Ohio's first 
egg marketing conference held recently 
at Ohio State university. 

According to Mr. Creighton the poultry 
industry must support the Poultry & Egg 
National board to broaden consumer edu- 
cation, because an increase of only five 
eggs per person could raise the national 
demand by 2,000,000 cases. 

Mr. Creighton said that the USDA's goal 
of 15 per cent less eggs and 17 per cent 
fewer chickens for flock replacements 
would still allow egg consumption above 
prewar levels. However, he anticipated 
egg surpluses this spring. There has never 
been a surplus of good quality eggs but 
only of low grade eggs, he said. 

The poultry branch has worked out plans 
for egg price support at 90 per cent of 
parity, Mr. Creighton said. He urged 
poultrymen to consider the support as tem- 
porary assistance well-earned through 
their record wartime production of eggs. 


Sell Oakes complete outfits that will do the job right. You will not only 
be adding to your list of satisfied customers, but you will be increasing 
your own profits too. 


WRITE FOR OAKES NEW CATALOG and M.!I. PLAN BOOKLET 


Send today for Oakes new Catalog No. 52, showing Oakes Balanced Units 
of “‘Sanitized” Poultry Equipment. Ask also for Oakes M. I. Plan Booklets, 
outlining tested methods of successful poultry raising. In the meantime 
see your jobber. If he cannot supply you, write us. 


THE OAKES MFG. COMPANY 
BOX 28A TIPTON, INDIANA 


"Sanitized" POULTRY EQUIPMENT « « 


“| wonder what my ceiling price is? I'm a 
‘45 model.” 
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Francisco: H. G. Claudius, Northern Cali- 
fornia Milk Producers; Sam H. Greene, 
California Dairy Council; Dan M. McKin- 
ney, California Cattlemen's association; 
W. P. Wing, California Wool Growers asso- 
ciation; Dr. Elmer Hughes, California 
Swine association; H. C. Eales, Poultry 
Producers of Central California; and E. W. 
Lockwood, Wilbur-Ellis Co. 


@ LA CROSSE FEED CO., Shelby, Wis., 
has been incorporated and will sell a 
complete line of farm supplies. 


ADM OPENS NEW LABORATORY 
Archer-Daniels-Midland Co. has formally 
opened its new block-long Central Re- 
search laboratory in Minneapolis, accord- 
ing to an announcement by S. M. Archer, 


GUSTAVUS BENTLEY 


New secretary-treasurer of the Mutual 
Millers & Feed Dealers association is Gus- 
tavus Bentley, Jamestown, N. Y., who was 
recently released from the army air forces. 
The appointment was announced by How- 
ard Fiske, Falconer, N. Y., president of the 
association. 

Mr. Bentley will head the group’s new 
service campaign through which the or- 
ganization will circulate carefully formu- 
lated informative letters to its members. 
A graduate of Cornell university, he has 
had several years of teaching experience 
and is now on the staff of the Pearl City 
Mills, Jamestown. 


Feed Dealers Organize 
Emergency Committee 


To help obtain equitable distribution of 
available protein supplies and to main- 
tain top food production California feed 
and grain dealers have organized a state 
emergency feed concentrates committee, 
it has been announced by I. J. Stromnes, 
secretary of the California Hay, Grain & 
Feed Dealers association. 

The committee plans to make an imme- 
diate survey to determine total available 
supplies of essential proteins in the hands 
of California class A and B feed manu- 
facturers. These figures will become part 
of a factual statement which will be pre- 
sented to Washington officials if other 
relief does not end the protein crisis. 

Chairman of the committee for northern 
California is R. J. Smith of Andersen 
Smith Milling Co., San Francisco. Other 
members of this group are: Alex Johnson, 
California Farm Bureau federation, Berke- 
ley; Ed Durr, Golden Eagle Milling Co., 
Petaluma; and the following, all of San 
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Chairman for southern California is Gail 


M. McDowell, Western Consumers Feed 


Co., Hynes. Other members are: C. B. 
Capps, California Milling Corp., Los 
Angeles; J. E. Baker, Wilbur-Ellis Co., Los 
Angeles; and Welles T. Ross, Ontario 
Feed & Milling Co., Ontario. 
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president. The new building will enable 
ADM to expand its work in the advance- 
ment of vegetable oil and nutritional re- 
search. Utilizing the entire 3100 block on 
38th Avenue south in Minneapolis, the lab- 
oratory has 40,000 feet of floor space and 
the most modern technical and scientific 
equipment, according to Mr. Archer. 


Keeps those Winter Poultry Remedy 
Profits Rolling Into My Store ! 


TONIC AND CONDITIONER 
USED IN THE MASH_.” 


There’s no need to experience a mid- 
winter slump in Poultry Medicine sales. 
TONAX, the conditioner and tonic offers 
you a real cold weather business builder, 
helps you maintain 12 months a year 
remedy volume and profit. 


More and more poultrymen insist on 
TONAX for their winter layers. TONAX 
provides layers with blood-building ele- 


Geo. H. 


ments, trace minerals and reliable stimu- 
lants often necessary throughout the dif- 
ficult Winter laying period. Contains no 
“fillers”; 100% active ingredients. Easy 
to give—used in mash. 


Right now many of your farm custom- 
ers are looking for a good conditioner to 
help tone up their laying flocks. Get this 
profitable business by featuring TONAX 
in your store. If there is not an exclusive 
Lee Dealer in your community, write to- 
day for complete details, sizes and prices. 


Len Co 


MANUFACTURERS OF POULTRY REMEDIES 


OMAHA 8, 


NEBRASKA 


A TONIC | | 
CONDITIONER 
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“Changing to Pillsburys Best 
Feed was a good idea!” 


FEED DEALERS from all parts of the country tell 
us that “‘changing to Pillsbury’s BEST Feeds was a good idea.” 
Why? Here’s the answer: 

Farmers buy the feed on which their livestock and poultry 
“do better” and return more clear money—quickly. Pillsbury’s 
BEST Feeds and Concentrates prove out just that way, as 
shown by the results—by growing demand for them. 

For feed dealers, that means easier selling, quicker turnover, 
and less grief—a steady, growing business built solidly upon 
dependability. 

Shoot your questions at the Pillsbury’s BEsT Feed Man 
when he stops in. Find out why changing to Pillsbury’s BEST 
Feeds is a good idea. 

PILLSBURY’S MILLS, INC., FEED MILLS DIVISION, Clinton, Iowa, 
and Eight Other Cities. 


Grom GI to Garm 


Wounded perhaps and tired and 
worn 


_ From long years overseas, 
_ The G-I's are coming back to the 


farms, 
To the cows and the pigs and the 
bees. 


From the turrets of tanks to tractor 
seats 

They happily shift their place. 

From planting mines to planting 
seeds, 

They are setting a reborn pace. 


From doing KP in the mess halls 

And dishing out G-I chow, 

They've switched to the pleasant 
detail 

Of feeding the hen and the cow. 


From landing supplies on a war- 
torn beach 

While the last fightin’ chips are 
down, 

They've climbed up into the old 
farm truck 

And are hauling ‘em in from town. 


Yes, back to the farm they're comin’, 

These rugged and fit G-I Joes, 

And they are the men who will 
carry on 

In their newly donned denim 

clothes. 


Treat ‘em swell, my friend—these 

G-I Joes; 

Help them get readjusted, too, 

For they not only fought for your 
country, 

But they are your customers—new. 

@ RUSSELL GRAIN CO., Hilliards, Ohio, 


has opened an electrical appliance store. 


@ H. C. REED & SON, Slayton, Minn., are 
building a new feed storage warehouse. 


@ EDGAR PIFE, Jenera, Ohio, has pur- 
chased the Pandora Milling Co., Pandora, 
Ohio. 


FIRE HITS MILLER FEED CO. 

The Miller Feed Co. alfalfa mill, De- 
fiance, Ohio, burned Dec. 22 with the loss 
estimated at $100,000 by owner Glenn L. 
Miller. The fire destroyed 110 tons of 
baled alfalfa, 5,000 bags of processed meal 
and 50,000 empty burlap bags. Much 
equipment and most of the mill building 
burned. Mr. Miller is planning to rebuild 
the mill as soon as possible. 
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Seulke Takes Post With 


Co-op Feed Dealers, Inc. 


Dr. K. J. Seulke has been appointed di- 
rector of nutrition for the Cooperative Feed 
Dealers, Inc., Binghamion, N. Y., the organ- 
ization recently announced. Dr. Seulke 


DR. K. J. SEULKE 


will also assist in management of the feed 
sales division of the group. 

He is a veteran soybean expert and for 
the past several years has been director of 
research development for the A. E. Staley 
Manufacturing Co. Before joining Staley 
Dr. Seulke served as livestock specialist 
with one of the country’s largest feed 
manufacturers. 

The new director, who was born near 
Seymour, Ind., earned his doctorate at 
Cornell university where he’was a full pro- 
fessor in animal husbandry. He studied 
as an undergraduate at Purdue and won 
his master’s degree at Penn State. 

The Cooperative Feed Dealers, Inc. 
serves as a purchasing agency for over 
160 feed dealers and feed manufacturers 
in the states of New York and Pennsyl- 
vania. 


@ WALDO CARSON, La Porte City, Iowa, 
has purchased the Moore Milling Co. 


@ GENERAL MILLS, INC., Butler, Pa., ex- 
pects to have its Farm Service division 
plant completed early in 1946. 


@ HARVEY NOREM, Newark, IIl., president 
of Newark Grain & Lumber Co., has taken 
over the management of the firm since the 
death of Ray Halvorson. 


@ EMERSON SELLS, Windfall, Ind., who 
formerly owned a grain elevator at Tab, 
Ind., has been named manager of Union 
Elevators, Inc. 


@ MYRON WILCOX, Black Earth, Wis., will 
take possession next March of the Black 
Earth Mill which he recently purchased 
from Fritz Rolfs. 
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From Your 
Feed! 


Mash-Nic is a scientifically prepared compound containing 
nicotine in a special, shockless form, which affords easy and 
effective control of large roundworms (Ascaridia galli) in 
chickens. 


Mash-Nic when properly stored does not deteriorate with age. 
May be made up and used as needed because the nicotine is 
inert until acted upon by the juices of the intestine. Con- 
venient: Feed occasionally, for 10 consecutive days — saves 
time, trouble and handling chickens. 


Mash-Nic can be fed safely to growing chickens or laying hens. 
No absorption of nicotine in crop or gizzard. There is no upset, 
no growth stoppage, no loss in egg pro- 
duction. 


CONTAINS NICOTINE IN 
OQOORLESS + + TASTELESS 


MASH-NIC MASHES 


Feed manufacturers make up de-worming 
mash with Mash-Nic. Customers get 
better results from their feed when round- 
worms are eliminated. 


Write for complete information and 
directions for making. It will pay you to 
investigate. 


TOBACCO BY-PRODUCTS & 


{ CHEMICAL CORP., INCORPORATED 


KY. 


LOUISVILLE 2 KENTUCKY 


Cips Controls Large Roundworms 
M (Ascaridia galli) 
Get Saves Labor 
¢ 
auses pset in | 
: 
watent : sounds 
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> 
INSOLUBLE » NON-VOLATILE 
FORM 
INGREDIENTS... . . . 97.50% 
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Mr. Benz points out that when a dealer 
sells ideas which help the livestock 
grower or poultryman gain an extra 
source of profit, he creates a demand for 
his feed and other stock and prospers 
accordingly. In addition to Arcady feeds, 
the company sells milk coolers, milking 
utensils, filters, remedies, rabbit and dog 
food, along with a complete line of Larro 
livestock feeds. Mr. Benz plans to expand 
his program by adding many other farm 
items including fountains and brooders. 

Employes who work for W. T. Benz have 
to understand farmers’ feeding problems 


or they don’t work for him long. His 
clerks are trained to answer courteously, 
intelligently and completely the problems 
which farmers bring in. Mr. Benz intends 
to keep the good will and confidence that 
honest merchandising has built up be- 
cause he knows they are the basis of the 
regular repeat business his three stores 
enjoy. 

@EMIL STAHL, Congerville, Ill, has 
bought back the Congerville Elevator he 
sold to Wilbert Mosiman two years ago. 


@ JACOB C. CUSTENBORDEFR, JR., Sidney, 
Ohio, has been made a partner in E. T. 
Custenborder & Co., grain and feed dis- 
tributors. 


Good feeding brings out the laying ability bred into 
a bird. 


Nowhere is this demonstrated more clearly than in 
the official laying tests conducted by competent insti- 


tutions. 


Leading tests, with highest average records, have 
also demonstrated the benefits of milk in the ration. 


For “tops” in feeding results, it pays to use dry 
skim or buttermilk. Our Feed Service will be glad to 
consult with you. 


AMERICAN DRY MILK INSTITUTE, INC. 
221 N. LA SALLE STREET, CHICAGO 


WILLIAM M. DUNN 


William M. Dunn, a member of the Chi- 
cago Board of Trade since 1930, has been 
appointed head of the purchasing depart- 
ment at the Hammond, Ind., plant of the 
Pratt Food Co., according to an announce- 
ment by Charles G. Ellis,s Hammond man- 
ager. Mr. Dunn has recently been as- 
sociated with the Illinois Farm Supply Co. 
and the Farm Bureau Milling Co. 


St. Louis Selected for 
1946 IBCA Convention 


Members of the International Baby 
Chick association will hold their 1946 con- 
vention and exposition at St. Louis July 
23-26, Don M. Turnbull, executive secre- 
tary, has announced. Meetings will be 
held at the huge air-conditioned St. Louis 
municipal auditorium. 

St. Louis was selected as convention 

city because it offered the largest hotel 
room guarantee as well as a cooled audi- 
torium which visitors will undoubtedly ap- 
preciate in Missouri summer heat, Mr. Turn- 
bull said. Other cities bidding for the 
meeting were Milwaukee, St. Paul, Min- 
neapolis, Cleveland, Kansas City and Chi- 
cago. 
The 1946 convention is expected to be one 
of the largest in the association's history. 
Exhibition space for the exposition will go 
on sale in March. 


NEW DAIRY CHIEF 

Harvey J. Weavers has been appointed 
chief of the Wisconsin department of agri- 
culture's dairy division to succeed A. T. 
Bruhn, the department has announced. Mr. 
Weavers has assisted Mr. Bruhn, who re- 
tired Jan. 1, for the past two and a half 
years and is thoroughly experienced in 
dairy and food inspection and sanitation. 
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... the firm of E. F. Drew & Co., Inc., was established. Since 
that time, ““Drew-Tested” has symbolized the utmost in qual- 
ity products—at the lowest possible cost consistent with the 
high standards set by Drew’s Founders. 


Drew-Tested Vitamin Products are backed by the wealth of 
experience embodied in Drew’s Scientific Staff... by many 
years’ research in chemical and biological control. 


—(Drew-Tested) ... Vitamin A and D Feeding Oils 

. ViTAND in potencies 400D/1000A to 800D/4000A. 
Dry —(Drew-Tested) . . . an economical 
ITAN RY “2000 source of Vitamin D-3 in powder 


form, guaranteed to contain 900,000 A.O.A.C. Chick Units 
Vitamin D per pound. 


D —(Drew-Tested) . . . represents a Vitamin 
VITAN RY D, D-2 supplement for all four-footed animals. 
10,000,000 Vitamin D Units (U.S.P. XI) per pound, in powder 


form. 


Highly informative booklet is available — includes directions 
for easy mixing, potency values, etc. Send for free copy today. 


E. F. DREW & CO., Ine. 


15 E. 26th Street, New York 10 


FACTORY AND LABORATORY, BOONTON, N. J. © CHAMBER OF COMMERCE BLDG., BOSTON 1) 
PALMOLIVE BLDG., CHICAGO IL 


— 
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case of dairy cattle. Some feeds are 
richer in manganese than others and a 
single forage crop, for instance, may vary 
in its manganese content, depending on 
the soil where it is grown and also de- 
pending on whether excessive amounts of 
calcium might not be present, which pre- 
vents the assimilation of the manganese 
of the soil by the plant. The same thing 
happens inside the digestive tract of an 
animal. Usually enough manganese, as 
well as other trace mineral elements, is 
present in a feed crop, or a cow's ration, 
to meet the needs of the animal. This 
points to the need for a favorable balance 


of the different plant and animal nutri- 


ents. Thus it seems to be an accepted 
fact among soil scientists that where the 
major fertilizing elements are present in 
the soil in proper amounts and propor- 
tions, in that degree trace mineral ele- 
ments are absorbed by the piant and 
along with the major mineral elements 
nourish the animal satisfactorily. This 
again points to the intimate relationship 
existing between soil management and 
dairy or livestock management. 

Some areas of our country, as well as 
other parts of the world, are not so well 
stocked with some of these mineral ele- 
ments. Thus, our attention has been called 
not merely to an iodine deficiency which 
identifies the areas surrounding the Great 
Lakes but also a cobalt deficiency which 


There is no better Equipment 


Blue Streak 


Series A Advance Mills 
Series S Standard Mills 
STR Streamliner Mills 
Corn Cutter and Grader 
Twin Spiral Feed Mixer 
CTFD Permanent Magnet 


PRATER 
1825 S. 55th Ave. 


PRATER PULVERIZ 


1825 South 55th Avenue - Chicago 50, Ill. 


PULVERIZER COMPANY 


Chicago 50, Ill. 


Oo. 


is becoming evident in a more restricted 
area — specifically, parts of the states 
of Michigan and Wisconsin. Years ago 
we heard this mentioned in reference to 
Florida and other parts of the Gulf Coast 
or South Atlantic Seaboard. Such cobalt 
deficiencies have shown up just often 
enough and prominently enough that peo- 
ple in those areas, including feed manu- 
facturers, have become concerned about 
the possible need for incorporating cobali 
in salt, or iodized salt, as well as in min- 
eral mixtures. The Michigan investigators 
have recommended the addition of one 
ounce cobalt sulphate to 100 pounds salt 
How far some of these other trace min- 
eral elements may justifiably join iodine 
in this respect is an open question. 

One of the “critical” members of the 
dairy family is the calf. It is the baby 
of the family and needs a good start in 
life. This by way of both food and pro- 
tection of health is provided through colos- 
trum. This first milk is very rich in 
carotene or vitamin A; that is, if the 
ration of the dry cow has enabled its 
storage in the liver or other organs of 
the cow. Vitamin A here is indispensable 
since a calf is born with very little in 
its system. Colostrum also has a great 
deal of protein, being of a quality that 
makes it peculiarly available to the calf 
at this tender age. It also contains fac- 
tors that enable the calf in most cases 
to avoid serious digestive and respiratory 
diseases. Partly this is due to the large 
amount of vitamin A in this first milk 
consumed by the calf. 

Calf feeding experiments during recent 
years have pointed to the great impor- 
tance of colostrum. In a practical way it 
has not so far been possible to find a 
complete satisfactory substitute by way 
of using ordinary milk with a combina- 
tion of vitamins, fed either with or with- 
out one or the other sulpha drug. But 
research efforts have been and are being 
made in that direction. Some attention 
is being paid to methods of preserving 
colostrum and to have it available in 
herds as it may be needed for calves. 
Blood serum of fresh cows has been found 
effective in some cases. While complete 
substitutes thus have not been developed, 
the supplementation of a calf's early diet 
of mostly milk with suitable vitamins is 
frequently advisable. Thus relatively 
large doses of vitamin A (25,000 units) for 
the first four days and specified amounts 
of niacin (50 mg.) and ascorbic acid 
(250 mg.) for some weeks, also vitamin D 
(500 units) for some months, have made 
for better growth and health. Recent 
work of Dr. P. H. Phillips points to the 
benefit of small doses of a suitable sulpha 
drug (2 grams sulphathiazole) as a pre- 
ventive of calf scours when administered 
with the above stated allowances of vita- 
mins. 

Our highly bred dairy cattle and the 
way they are managed, together with the 
‘character of much of our feed, magnify 
these nutritional problems. Much re- 
search work obviously needs to be done 
in this field of dairy cattle nutrition. 
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AH, WILDERNESS 

Teacher to History Student: “You want 
to know why you didn't pass in your 
history test? Well, your answer to the 
question ‘Why did the pioneers go into 
the wilderness’ was interesting from the 
standpoint of sanitation, but it was still 
incorrect.” 


CAREFULLY SIFTED FOR FEED DEALER CONSUMPTION 


* * * 


EGGS-ACTING TRADER 
A Scotch farmer had agreed to deliver 
20 hens to the local market. Only 19 
however were sent, and it was almost 
But if he’s limited to a pound, evening before the 20th bird was brought 
There’s never enough to go around. in by the farmer. 
= ss “Man,” said the butcher, “You're late 


HOLD EVERYTHING 
He: “Something seems to be wrong 
with this motor. It—" 
She: “Don't be so foolish. Wait till we 


get off the main road!’ 
* * * 


_ COMMERCIAL COMMENT 
The customer feels no urge to buy 
Whenever there is a good supply, 


GOOD SECRETARY The man who goes around with a_ with this one.” 
Salesman: “I've been trying to see you woman with a past has one consolation: “Aye,'’ agreed the other, “but, ye see, 
all week. When may I have an appoint- history may repeat itself. she didna lay until this afternoon.” 


ment?” 

Executive: Make a date with my 
secretary.” 

Salesman: “I did, and we had a swell 
time, but I still want to see you.” 

* * * 
MUST BE FAMISHED 

The farmer was sitting on the steps in 
front of the farm house, eating a sand- 
wich, when a hen went past him like a 
shot. A rooster was in pursuit, but he 
suddenly put on the brakes and stopped 
to eat the crumbs that fell from the farm- 
er's sandwich. Very much surprised, the 
farmer looked at the rooster, shook his 
head and muttered: “I hope I never get 
that hungry.” 

TOO LATE 

Boarding House Keeper: “Did you knock 
on that soldier’s door and wake him like I 
told you to?” 

New Maid: “Yes’m. But he didn’t wake 
up so I finally had to go in and shake 
him.” 

Mistress: “For goodness sakes, don't you 
know better than to go into a soldier's 
room?” 

Maid: “Yes mam, I do now.” 

PROBLEM 

A sailor in a London music store asked 
for an E-string for his violin. 

The clerk brought out his entire supply. 
“Pick hit hout yerself,"’ said he, “Oi cawn’'t 
tell the blarsted ‘es from the shes.” 

He found her a knockout in the dark — 
but a fright in the light. 


THE SUPERIOR MALE 

John rushed around looking for his coat. 

“What do you want it for, dear?’’ asked 
his wife. 

“That fellow Smith across the road has 
just telephoned to ask if I can lend him a 
corkscrew.” 

“Well, what do you want the coat for? 
Surely there’s no need to go out. You 
can send Mary with it.” 

John turned upon her more in sorrow 
than in anger. 

“My dear,” he said, “your last remarks 
sum up the whole reason why women 
cannot lead armies, control nations, or 
take anything but a subordinate part in 
the affairs of the world.” 


THE FEED BAG — January, 1946 


For Profitable, Efficient 
Mixing | Use 
Marblehead Mineral No. 20 


For Quality Feeds Use Quality Ingredients 
Look to Marblehead for Quality Mixing Minerals 


There’s profit in every bag of Marblehead Mineral No. 20 for feed mixers 
and feeders, too. Each bag contains all the minerals necessary to enable 
livestock and poultry to properly utilize other feed ingredients. Marble- 
head Mineral No. 20 contains, in properly balanced amounts, Bone Meal, 
Di Calcium Phosphate, Calcium, Iodine (stabilized), Manganese, Iron, 
Copper, Salt, Irradiated Yeast (Vitamin D), Molasses, Anise. It saves 
money by increasing the efficiency of other precious ingredients. Con- 
veniently mixed to save time and labor. A top notch product that enables 


you to do quality mixing at low cost. Order Marblehead Mineral No. 20 
for convenience . . . for profit. 


ALL IN ONE CAR 


Marblehead “No. 98” Pulverized Calcium Carbonate 
Plain or with any quantity of Iodine and Manganese added 


Marblehead Mineral No. 20 (All Purpose Mineral) 


Marblehead Special Turkey and Poultry Mineral (Riboflavin (Vit. G) 
Added 


Marblehead Hard Limestone Poultry Grit (Four Sizes, Chick, Medium, 
Hen and Turkey) Replaces All Shells. 


Ask for Samples .and Prices 


Mineral Feed Division 


MARBLEHEAD LIME CO. 140 W. LASALLE ST. CHICAGO 


Western Plant — Salt Lake City, Utah 
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Lists Selling Criteria 
For Kansas Dealers 


“See that the products you sell are cor- 
rectly used,” Carl B. Hedrick, Newton, 
Kan., advertising man, told 125 Kansas 
feed men gathered for the third annual 
nutrition conference at Kansas State col- 
lege, Manhattan, Kan., Dec. 13-14. 

“When a customer complains that he is 
not getting the results he feels he should 
from your feed, don’t sit idly by,’ Mr. Hed- 
tick said. “Make an effort to find the real 
source of his trouble and you may turn a 
knocker into a booster,” he advised. 

Mr. Hedrick outlined five selling criteria 
for dealers to follow: (1.), keep full stocks 
of needed and wanted items; (2.), have a 
convenient location; (3.), publicize the 
business and your merchandise; (4.), let 
the customer know he is getting full value 
for his money; and (5.), make sure that 
the customers like your store and your 
selling methods. 

“Attract your customers’ attention with 
a neat-appearing store and you give the 
immediate impression of a successful and 
progressive firm,’ Mr. Hedrick concluded. 

Other convention speakers included Dr. 
T. S. Hamilton of the University of Illi- 
nois who advocated greater industry un- 
derstanding of amino acids and their use; 
Paul Ijams of the Kansas state board of 
agriculture; Maurice Johnson, Staley Mill- 
ing Co., Kansas City; and Kansas feed 
men Ralph Brown and Phil W. Lord. Also 
on the program were Drs. G. H. Wise, J. S. 


Hughes, A. D. Weber, Prof. L. F. Payne, 
Prof. Rufus F. Cox and George Montgom- 
ery of Kansas State college. 

Milton §. Eisenhower, president of 
Kansas State, welcomed feed men to the 
meetings. Presiding officers at the four 
sessions were: Dean L. E. Call, Kansas 
State school of agriculture; Prof. C. W. 
McCampbell, department of animal hus- 
bandry at Kansas State; Ralph R. Young 
of the Kansas state board of agriculture; 
and J. C. Mohler, secretary of the state 
board of agriculture. 


Franklin Fader Honored 
At Farewell Dinner 


Franklin Fader, who recently resigned 
as director of advertising and market 
analysis for the National Oil Products Co., 
Harrison, N. J., was honored at a testi- 
monial dinner given Dec. 20 by the com- 
pany. Mr. Fader has established his own 
advertising and marketing agency at 
Newark, N. J. 

Perc S. Brown, Nopco vice president, 
reviewed Mr. Fader’s accomplishments 
while with Nopco, stressing that 20 years 
ago he pioneered the feeding of vitamins 
A and D to poultry and livestock. In recog- 
nition of his loyal service Mr. Fader was 
presented with a watch by Mr. Brown on 
behalf of the company. 


@ H. FROELICK, Glenbeulah, Wis., has 
purchased the Greenbush Milling Co. from 
Jack Krug. 


Don Ogilvie to Assist 
Dr. Cliff Carpenter 


Don M. Ogilvie, navy lieutenant recently 
teleased from active duty, has joined the 
staff of the Institute 
of American Poultry 
Industries, Chicago, 
Ill. As assistant to 
Dr. Cliff D. Carpen- 
ter, president of the 
institute, Mr. Ogil- 
vies’ new work will 
include activities 
such as quality im- 
provement, market- 
ing programs, and 
membership service. 

Previous to his 3¥/2 
years in the navy, 
much of which was spent aboard a mine- 
sweeper in the Central Pacific, Mr. Ogil- 
vie received his degree in agricultural 
economics from Purdue university (1942) 
where he gained high records in both 
scholastic and extra curricular activities. 


@ LLOYD McLANE Carrollton, Ill., has 
resigned as manager of the Kane Elevator, 
Kane, Ill. 


@ MARTIN EHEMANN, Atkins, Ark., has 
opened the Farmers Feed & Supply in the 
T. J. Ehemann building. 

@ G. C. RICKETTS, Joliet, Ill., has opened 
a grain commission business at Pekin, IIl., 
representing E. M. Combs & Son. 


Don Ogilvie 


For VITAMINS Aana 


So necessary to maintain your 


standard of Feed Quality — it’s 
no gamble with Sardilene. 


The high physical qualities of 


Sardilene, and its biological stand- 
ardization, assure proven results 


for those who include this High-Vitamin 


product in their poultry and _ livestock 
feeds. 


These intrinsic values of Sardilene are the result 


QUALITY GUARANTEED 


Manufactured by F. E. BOOTH COMPANY, INC., San Francisco 11, Calif. 


e 94 


of decades of experience in fishery products, plus 
pioneering scientific research and development. 


Yes, you can be sure when you get Sardilene. 
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quirement of the pig should be expressed 
as riboflavin per pound of ration rather 
than as the amount required per 100 
pounds of pig daily. If the association 
with efficiency of utilization of the ration 
for growth is correct, it may more correct- 
ly be associated with caloric intake. Fur- 
thermore, when expressed as milligrams 
of riboflavin per pound of ration, the re- 
quirement is more useful to the feeder, 
the feed manufaciurer and the research 
worker. Nutrilionists in the poultry field 
have used this method of expressing nu- 
trilive requirements, so it is not a new 
idea. 

It has been well established that suffi- 
cient quantities of the fat-soluble vitamins 
may be stored in certain tissues in the 
body when liberal amounts are fed and 
that these “storehouses’’ may be depleted 
during periods when rations inadequa'‘e 
in these factors are fed. Until rather re- 
cently, it was believed that animals cou!'d 
not store appreciable amounts of water- 
soluble vitamins which could be used la- 
ter to “tide them over’’ a pericd when fed 
a ration inadequate in these factors. 

At the Illinois station the residual effect 
has been demonstrated on many occa- 
sions. In 1942, one group of pigs nursed 
sows fed a basal raiion without a water- 
soluble vitamin supplement, while an- 
other group of pigs nursed sows that were 
fed 6 per cent of distillers’ solubles in ad- 
dition to the basal raiion. After wean- 
ing, at which time there were no measur- 
able differences, both groups were fed a 
tation that later proved to be inadequate. 
Only 50 per cent of the pigs that nursed 
sows fed the basal ration survived to 75 
pounds, while 94 per cent of the pigs 
that suckled sows fed the distillers’ solu- 
bles survived. In later tests, similar in 
design, five times as many pigs died be- 
fore reaching 75 pounds when they came 
from sows fed unfortified lactation ra- 
tions as when they came from sows fed 
rations supplemented with water-soluble 
vitamin carriers. The residual effect has 
been demonstraied in additional ways: 
(a) by creep-feeding nursing pigs B>-com- 
plex supplements; (b) by giving pigs ac- 
cess to pasture during the suckling period 
and then confining them to drylot in com- 
parison to similar pigs produced con- 
tinually in drylot and fed the same ra- 
tions; and (c) as_ previously men- 
tioned, by feeding rations fortified 
with Bso-complex supplements during 
gestation, a residual effect was manifes:- 
ed during the lactation period. 

The residual effect is an important fac- 
tor to keep in mind when interpreting 
differences in performance of pigs, es- 
pecially during the critical periods in dry- 
lot. 

Growing-fattening pigs in drylot from 
75 pounds to market weight is not con- 
sidered a critical period from a nutritional 
standpoint. The support for such a state- 
ment is found in the fact that rations 
which gave poor results in drylot when 
fed to pigs up to approximately 75 pounds 
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were quite satisfactory for pigs weighing 


more than 75 pounds. Apparently there 
is a marked difference in the nutritional 
tequirements of young pigs as compared 
to older ones, which suggests that the 
tations for heavier market hogs do not 
have to be formulated with such a de- 
gree of exactness as appears necessary 
for pigs up to 75 pounds. This, however, 
should not encourage the use of inferior 
ingredients or carelessness in the formu- 
lation of rations to be fed during this 
period. 

Consideration of the water-soluble and 
fat-soluble vitamins in the concentrates 
fed on pasture is not necessary. There 
are many experiments in the literature to 


_ support the statement that when pigs are 


the SO 
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It’ 
is 
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on green pasture, they are receiving such 
nutrients from the pasture that the pro- 
tein supplement to be fed with grain 
need not be considered in the critical 
group. Such a statement, however, should 
not encourage carelessness in formulat- 
ing or justify the use of inferior or low- 
quality ingredients in protein supp'ements 
to be fed on pasture. The chief needs of 
swine fed grain or pasture are for sup- 
plemental minerals and protein. The 
water-soluble and fat-soluble vitamins are 
obtained from the pasture, with the ex- 
ception of vitamin D. While grazing, the 
pigs are exposed to sunlight and thus 
vitamin D_ supplementaiion is not neces- 
sary. 


minerals 


MINERAL CONCENTRATE 


Offers “Melis on Your Tongue’ Solubility 


Your feeds may contain all the minerals farm animals and poultry need for 
vital health, but only that part which animals .and poultry can assimilate 


does them any good. 
Herman Nagel’s 


HERMAN NAGEL 


to you. 
800 Ibs. calcium carbonate. 
brand . . . larger profit. 


READY TO GO! 


of complete mineral feeding. 


Address 


A complete sales plan! 
Nagel’s big two-color illustrated circular tells the story 
Imprinted with your 
name, this circular becomes your own story of your own 
brand mineral feed. Sells YOUR brand for YOU. 
Write today for FREE copies of “Complete Mineral 
Feeding” and “Facts for Feed Men.” 


THE HERMAN NAGEL CO. 


53 W. Jackson Blyd., Chicago 4, IIl. 


“Formula B” Mineral Concentrate provides the Four 
Phosphates in the same soluble form as in Blood, Milk, 
Egg Yolk — the Blood-Building Elements, Iron, Copper, 
Cobalt — Zinc and Boron to help convert food into 
Energy and Body Tissues — Manganese to improve hatch- 
ability, stimulate vital organs —JIodine for health .. . 
all in a form so soluble it “melts on your tongue.” 
MINERALIZES your poultry, hog and cattle feeds and 
supplements without pre-mix. 
Herman Nagel’s “Formula B” plus salt 
and calcium carbonate from your stock 
... you can GUARANTEE that your 
feeds provide all essential minerals in 
scientific proportion and in completely soluble form. 
MAKES A COMPLETE MINERAL FEED at a big saving 
Mix 100 Ibs. ‘Formula B” with 100 Ibs. salt, 
Gives you your own 


Herman 


DISTRIBUTED IN EASTERN STATES BY 
THE AMBURGO COMPANY Personalized Feed Improvement Service, 


1421 Chestnut St., Philadelphia 2, Pa. 
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Fairfax District 


KANSAS CITY, KANSAS 


The W. J. Small Sales Co. 


e 


DEHYDRATED 
ALFALFA MEAL 


Distributors For 


Minnesota, North Dakota 
South Dakota and 
Northern Wisconsin 


ALSO DISTRIBUTORS OF 


STALEY’S 
NOPCO ai." 
ARMOUR’S :«:::. 
PACIFIC MOLASSES Co’s. 
land 


Cane Blackstrap Molasses 


MANAMAR 
OMALASS 


MANEY BROTHERS 
MILL & ELEVATOR CO. 


MINNEAPOLIS, MINN. 


Capacities 
. more uniformly ground Feedstuffs 
with the AMAZING 


"SUPERIOR" 
HIGH SPEED 
FEED 
GRINDER 


Investigate this STURDY LIFETIME Grinder with the Quick 
Change Screens Feature and Permanent Magnet. 

Here is a Grinder far ad- 
vanced in design to step up 
production of accurately 
ground feed to meet the de- 
mands of stock and poultry 
raisers, 


Write for illustrated 
Bulletin No. 612-S. 


NDLER 


CRUSHER PULVERIZER CO. 


2915-17 North Market St., ST. LOUIS (6), MO. 
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AUSTIN W. CARPENTER 


It's law-making time in many states. 

Many state legislatures swing into action 
shortly after the advent of the New Year. 
Into the legislative hoppers go hundreds 
upon hundreds of bills—many of them 
eventually becoming laws under which 
your business and mine must operate. 

There are few merchants who attempt 
‘o follow the legislative trend. To do this 
‘equires the reading, studying and 
analysis of every proposed piece of legis- 
lation. It is a job for legislative research 
people—not individual merchants. 

Trade associations just naturally fit into 
‘his responsibility of evaluating the im- 


Austin W. Carpenter is a member of 
the New York State Emergency Food 
commission and executive director of the 
Eastern Federation of Feed Merchants. 
His opinions, as expressed in this column, 
are his own and are not necessarily shared 
by the publishers of The Feed Bag. 


pact of legislation on business. It is one 
of the big trade association jobs. 

With many state legislatures swinging 
into action, it seems timely to remind feed 
merchants of the importance of carrying 
membership in an aggressive trade as- 
sociation, and to remind trade association 
executives and governing boards that ma- 
chinery must be set up within their or- 
ganization to watch legislation closely. 

Many harmless appearing pieces of 
legislation carry riders that set up state 
controls on business. It isn't safe to as- 
sume that any proposed legislation is safe 
for business without breaking down every 
paragraph of the bill and the riders at- 
tached to it in an effort to discover every 
possible impact it may have on free enter- 
prise and fair profit possibilities. 

It is too late now for New Year's resolu- 
tions—they mean very little anyway—but 
it's just the right time to become conscious 
that our businesses must operate under 
laws that are ground out in great num- 
ber at every state legislative session. 
Generally speaking, we read and hear 
more about federal legislation than we 
do about state legislation. It’s just as 
important, however, that state laws, under 
which our respective businesses must 
operate, give fair opportunity for free en- 
terprise and legitimate profits unstrung 
from state government control or regi- 
mentation. 

The trade association fully equipped to 
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think and act on legislation is the need 
of the season. Individual feed merchants 
who select such trade organizations for 
their legislative watchdog make a sound 


business investment. 


@ HILLVIEW-RUCKER HATCHERY, Beth- 
any, Mo., has purchased the Bethany Mill 
& Elevator Co. elevator which will be con- 


verted into a mill. 


@ HARRY NARTKER, Malinta, Ohio, has 
been named manager of the Clyde, Ohio, 
elevator operated by the Sandusky County 
Farm Bureau Co-op. 


@ FRANCIS KOWALCHYK, Markesan, 
Wis., has purchased the J. W. Laper Milling 
& Supply Co. at Fairwater, Wis. 


Feed Users 


are Looking 


for those 
Letters 


More and More 


@ GRAIN & SUPPLY CO., Chalmers, Ind., 
is being operated by L. Bert Edmonds and 
W. Vernon Guingrich, both of Wolcott, Ind., 
who leased the south elevator. 
—— 
@ FARMERS CO-OP ELEVATOR, James- 
town, Mich., has installed a new A. D. 
Hughes hammer mill. 
BAMFORD ON FEDERATION BOARD 
Leonard G. Bamford, retail feed dealer 
at Midway, Penna., has been appointed to 
serve on the board of directors of the 
Eastern Federation of Feed Merchants, ac- 
cording to an announcement by Kenneth 
E. Eldred, president of the organization. 
The appointment fills a vacancy created 
when the number of directors was raised 
13 to 15. 


THE G. E. CONKEY CO. 


Cleveland, Ohio; Toledo, Ohio; 


6761 Broadway 
Cleveland 5, Ohio 


Nebraska City, Nebr. 


“IT PAYS TO FOLLOW THE Y-O WAY” 
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Mills: 


Russell-Miller Announce 
Changes in Personnel 


The Russell-Miller Milling Co. with head- 
quarters in Minneapolis has announced a 
number of personnel changes in the or- 
ganization effective Jan. 1. 

R. S. Hjelmseth has been appointed 
manager of the company’s Dallas mill. He 
has been with Russell-Miller for 19 years, 
at Mandan, N. D., Billings, Mont., Buffalo, 
N. Y., and for the past five years as 
manager of the Pittsburgh sales branch. 

William A. Mulroy, recently discharged 
from service, has returned to Dallas as as- 


sistant sales manager. E. A. Gerard has 
resigned. 

R. W. Smith, Buffalo sales manager, has 
assumed charge of all business formerly 
handled by the company’s Pittsburgh of- 
fice. He will handle all sales in western 
Pennsylvania and eastern Ohio in addition 
to New York state. 

W. S. Wilkinson, representative for West 
Virginia and northeastern Ohio, is now 
operating from the Russell-Miller Chicago 
office under the supervision of W. S. Cole- 
man, Chicago manager. 

@ A. R. SUTTON, St. Joseph, Mo., has been 
appointed manager of the Quaker Oats 
plant at Pekin, Ill. 


FUL-O-PEP RAISED 


BIRDS AGAIN SET 


OUTSTANDING RECORDS IN THE 
1944-45 EGG LAYING CONTESTS! 


TOP HONORS in a majority of the 1944-45 
National Egg Laying Contests again 
went to Ful-O-Pep raised birds. While 
only one-third of the total hens entered 
in the 14 contests were raised on Ful-O- 
Pep Feeds, 8 of the winning pens and 9 of 
the winning hens were Ful-O-Pep raised 
birds. 


OTHER HIGH HONORS .won by breeders 
who raised their birds on the Ful-O-Pep 
Rearing Plan include: 


HIGHEST PRODUCTION FOR TOTAL PENS 
entered by one breeder. Won by Harco 
Orchards and Poultry Farm, South Eas- 
ton, Mass., with 10 pens entered. An- 
other new record. 


AMERICAN POULTRY JOURNAL SUPREME 
ACYIEVEMENT TROPHY for the 5 highest 
producing pens of the year for any one 
breeder. Won by Foreman Poultry Farm, 
Lowell, Mich. This is a new World’s 
Record for aggregate egg production for 
a single breeder. 


NEW PEN RECORD FOR FLORIDA CONTEST 
established by Dixie Poultry Yards, 
Chapman, Alabama. Pen of Leghorns. 


NEW PEN RECORD FOR PENNSYLVANIA 
CONTEST made by Foreman Poultry 
Farm, Lowell, Mich. Pen of Leghorns. 


HIGH HEN, ALL BREEDS, ALL CONTESTS, 
entered by Harco Orchards and Poultry 
Farm, South Easton, Massachusetts. 


HIGH WHITE LEGHORN HEN, ALL CONTESTS, 
entered by the Dixie Poultry Yards, 
Chapman, Alabama. 


IN ADDITION TO THESE NEW RECORDS, 
Ful-O-Pep raised birds already hold 7 
World’s Records for egg production 
among major breeds in the National 
Egg Laying Contests. 


PRODUCTION RECORDS at the Egg Laying 
Contests for the past 6 years show that 
Ful-O-Pep raised birds on the average 
laid the equivalent of 14%; more eggs 
per hen than the average of all other 
birds entered in the contests. 


CERTAINLY these outstanding records are 
proof that Ful-O-Pep raised birds pro- 
duce well and stand up under the strain 
of heavy, continuous laying. Best of all, 
it costs less to raise pullets on the Ful-O- 
Pep restricted feeding plan than it does 
on ordinary feeding plans. 


THE QUAKER OATS COMPANY, CHICAGO 4, ILL. 
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H. Clyde Knandel Dies 
On Christmas Day 


H. Clyde Knandel, 54, former head of the 
poultry department at Pennsylvania State 
college, died Christmas day at Lancaster, 
Pa. Mr. Knandel came to Penn State in 
1916 and was made head of the poultry 


H, C. KNANDEL 


department in 1920. He was a regular con- 
tributor to poultry magazines and techni- 
cal bulletins. His book, ‘Profitable Poultry 
Keeping,” was published in 1940. He was 
a past president of the Poultry Science as- 
sociation. 

Mr. Knandel left Penn State in May, 1944 
and joined Creighton Bros. farms, War- 
saw, Ind., as production manager. In 
December, 1944 he became associated with 
Consolidated Products Co., Danville, IIl., 
as nutrition consultant. 

He is survived by his wife, Helen, and 
one daughter, Jean, a student at Cornell 
university. 

@ CARGILL, INC., Spring Valley, Ill, is 


erecting a new grain elevator. 


@ T. S. SPENCER, Afton, Iowa, has retired 
from the grain business. 

—— 
@ FARMERS FEED CO., Antigo, Wis., is 
building a new feed store. 

@ C. H. EDSON & SON, Bethany, Mo., are 
planning to enter the grain and elevator 
business. 

WIEDLOCHER PLANT BURNS 
Fire loss estimated at $300,000 was 

caused by the blaze which swept the 
Wiedlocher & Sons Feed Manufacturing 
Co. plant, Springfield, Ill, Dec. 30. De- 
struction included 50,000 bushels of grain, 
10,000 sacks of feed and damage was 
heavy to the elevator, mill and large ware- ° 
house. George Wiedlocher, plant man- 
ager, said the buildings and equipment 
destroyed will have to be replaced before 
milling operations can be resumed. 
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1946 and that feed manufacturers will 
really have to sell once again. 

Opening the afternoon session, J. H. 
Kern, manager of the Kansas City feed 
division sales office of the A. E. Staley 
Manufacturing Co. read a speech for K. J. 
Maltas of his firm. Mr. Maltas could not 
come to Kansas City from Decatur because 
of illness. 

Mr. Kern reported that in the past few 
years the total available supply of pro- 
tein concentrates increased about 1.7 times 
ever the average available in the period 
from 1926 to 1934. 

“During the past three or four years we 
have had approximately 6,000,000 tons of 
oilseed meals annually,” Mr. Kern re- 
ported. ‘In 1926, for instance, the total 
amount of oilseed and animal meal pro- 
teins available per animal unit (minus 
horse and mules) was 97.52 pounds. In 
1933 this reached a low of 80.11 pounds 
while in 1944 it reached a high of 133.05 
pounds. The amount available for 1945 
was 129.25 pounds.” 

In discussing future soybean acreage, 
Mr. Kern said that a decrease in acreage 
is expected in 1946. How large this de- 
crease will be depends upon at what price 
the government supports soybeans to the 
grower. 

“The future of the formula feed industry 
is dependent on adequate supplies of pro- 
tein meals to permit the compounding of 
trations which will produce more pounds 
of top quality livestock products at lower 
costs,” Mr. Kern said. “I cannot visualize 
a successful livestock industry nor a 
successful formula feed industry without 
large supplies of protein concentrates.” 

Another afternoon speaker was Ray B. 
Bowden, executive vice president of the 
Grain & Feed Dealers National associa- 
tion, Washington, D. C. Mr. Bowden told 
of current Washington problems regarding 
the food situation and urged all feed and 
grain men to join the movement toward 
pressure groups if they want their interests 
served. He said that Congress wants to 
know how the feed industry feels and 
that it is time that the trade takes an 
active interest in seeing that the men who 
are elected will listen to suggestions from 
grain and feed men and business in gen- 
eral. 

Feature talk at the convention was that 
of Walter Berger, chief of the feed man- 
agement branch of the production and 
marketing administration, Washington, 
D. C. Mr. Berger spoke about protein 
problems and since that was one of the 
hot subjects at the convention his talk 
was listened to with interest. 

Mr. Berger reviewed the trend in feed 
supplies over the past few years and told 
of prospects during the present feeding 
season. He said that our grain supply, 
especially wheat, is also a prime problem 
along with protein. 

Regarding protein, Mr. Berger reported 
that he had prepared a new protein order 
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on instructions from Secretary of Agricul- 
ture Anderson, but that as yet the order 
had not been signed. 

He said the order reinstated many of the 
features of old WFO 9 and WFO 110. The 
order would restrict the use of protein meal 
in 1946 in the manufacture of formula 
feeds other than poultry feed, to 100 per 
cent of the use in the same calendar 
quarter of 1945. It would restrict the use 
of protein meals in making poultry feeds 
in January and February to 100 per cent 
of the same months in 1945. The use of 
protein in these feeds would be reduced 
to 95 per cent in March, 90 per cent in 
April and from May on 85 per cent. 

Mr. Berger said the order would also 
limit every person to a 30-day supply of 


protein meal and prevent purchases of 
soybeans by any person other than pro- 
cessors, the CCC, seed dealers or persons 
buying for the account of one of them. 
Mr. Berger explained that there would be 
a 5 per cent set-aside and that it would 
not be handled by AAA feed committees 
as it had been previously. 

He estimated that some states are now 
getting 180 to 200 per cent of the protein 
meal they received a year ago. When the 
protein order was being considered the 
complaints against such an order came 
mainly from the soybean and flax areas, 
Mr. Berger maintained. He indicated that 
the government does not want to do any- 
thing to encourage increased poultry pro- 
duction and that Secretary Anderson 


FAST 


sAVING CALVES / 


When the new-born calf enters the world it is 
short on vitamin A. Unless the vitamin A in the 


Kaf-Kaps are packed 

in the display carton 
shown below. Stimulates 
sales. Window posters and 
other sales helps free. National 
advertising in dairy papers 
will bring customers into 
your store. 


based. 


and 100’s. 


ANOTHER GOOD SELLER! 
Holt HORNEX - 
Dehorning paste for calves, 
kids and rams. Easy to use; no 
bleeding. Retail price: 4 0zs.— 
$1.00. Packed 12 to a Case. 


blood is quickly increased four or fivefold and 
maintained at approximately that level, it is 
headed for trouble — SCOURS. 

That’s the reason ANADEX KAF-KAPS sup- 
ply a saturated dose of vitamin A during this 
critical period. 185,000 units during the critical 
first seven days. In addition, vitamin D and nia- 
cin, as suggested by the University of Wisconsin 
research, upon which ANADEX KAF-KAPS are 


Kaf-Kaps are a “natural” for feed stores. They 
supplement calf meal sales. Requires about 25 
to 30 Kaf-Kaps per calf. Packed in boxes of 25’s 


USUAL DEALER PROFIT MAR- 


GINS. Get ready now for the calf crop. Use the 
blank below and order out a supply today. 


HOLT PRODUCTS CO., AURORA, ILLINOIS 


(Formerly Nutrition Products Co.) 


HOLT PRODUCTS CO., AURORA, ILLINOIS 

Ship prepaid the following order of ANADEX KAF-KAPS: 
Cases 25’s (24 in case) Retail at 75¢ 
Cases 100’s (12 in case) Retail at $2.75 


HORNEX DEHORNING PASTE 
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Post Office 
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hoped that an order would not be neces- 
sary. 

Final speaker at the meeting was Ralph 
May, director of public relations for Wilson 
& Co., Chicago. He said that industry and 
agriculture have to work together and that 
particularly the feed industry and the 
meat processors must help to make the 
livestock industry prosperous. 

B. D. Eddie, Superior Feed Mills, Okla- 
homa City, Okla., was elected president; 
Gil James, Ralston Purina Co., Kansas 
City, Mo., was elected vice president and 
Lee Carlin, Forbes Bros. Central Mills, 
Topeka, Kan., is the new secretary-treas- 
urer. 

Directors elected for one year include: 

Henderson Wilcox, F. M. Stamper Co., 


Moberly, Mo.; H. W. Davis, Whyte Feed 
Mills, Pine Bluff, Ark.; W. Lewis Drake, 
Humboldt Elevator Mills, Humboldt, Kan., 
George Simpson, Chic-o-line Mills, Hobart, 
Okla.; Robert Wendland, Wendland Grain 
& Feed Co., Temple, Tex.; James Vaughn, 
Colorado Milling & Elevator Co., Denver, 
Colo., and Herbert Landry, Nebraska- 
Kansas Feed Mills, Superior, Neb. 

Those elected for two year terms were: 

Forrest W. Lipscomb, Lipscomb Grain & 
Seed Co., Springfield, Mo.; Thomas W. 
Staley, Staley Milling Co., North Kansas 
City, Mo.; Ralph Young, Young & Sons, 
Hutchinson, Kans.; John Tyson, Tyson Feed 
& Hatchery, Springdale, Ark; H. W. 
Williams, Shawnee Milling Co., Shawnee, 
Okla.; Wiley Akins, Burrus Feed Mills, 


COMPLETE 
FEEDING 
PROFITS 


YOUR 
BEST 
FEED 


Completely 
Balanced 
Ingredients 
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IFCO VITAMIN D; 
For Poultry 


Make certain the Sunshine 
Vitamin is in your Poultry 
Feeds. IFCO Ds supplies 
900,000 A.O.A.C. Units per 
pound, In an easy-to-mix 
soybean base. Obtain uni- 
formly good results .. . 
specify Both IFCO D2 and 
1FCO Ds NOW. 


618-620 Des Moines Bldg. 


This Seal is Your 
Protection 


HO.W EFFICIENT IS YOUR BEST FEED? 


IOWA FEED COMPANY 
" Stormy 


WE MIX NO BRANDED 
COMMERCIAL FEEDS 


HELP STOP FEED 
LEAKS 


Add IFCO VITAMIN D: 
To 35% Protein Feed 
for only 35c per Ton... 


It takes available Vitamin D to pull the 
trigger on body and bone building cal- 
cium and Phosphorus. 


Easy-to-mix dependable IFCO Dg costs 
you less than two cents per bag for 
Vitamin D protection on most hog feeds. 
One pound supplies 4,000,000 U. S. P. 
units of Vitamin De. You need add 
only 34 pound for each ton of 28% pig 
and sow meal. 


Now providing more positive protection 
for many leading manufacturers of hog, 
cattle, sheep and horse and mule feeds. 
Mixers, brokers, jobbers write for facts. 
Can be supplied in varying potencies to 
meet your mixing need. 


100 


Dallas, Tex.; and Harold D. Fouts, G. E. 
Conkey Co., Nebraska City, Neb. 

A resolution passed by the association 
condemned the growing practice of bar- 
tering and tie-in trades as wasteful, un- 
economical and greedy and asked that 
legislative or administrative action be 
taken by the government to correct this 
practice. 

The board of directors voted to launch 
a public relations program similar to the 
one conducted in Iowa and plans are now 
being made to raise a fund of $100,000 for 
this purpose. 

The annual banquet of the association 
was held Jan. 10. Milton S. Eisenhower, 
president of Kansas State college was 
scheduled to speak but could not appear. 
In his place, Walter Casey, Beaumont 
(Tex.) Rice Mills, talked on sales psy- 
chology. 


Co-ops Report Receipts 
Of Over 2 Billions 


Treasury department officials have an- 
nounced that incomplete tabulations show 
5,595 tax-exempt farmer cooperative mar- 
keting and purchasing organizations in the 
United States. Receipts from 4,397 of these 
groups indicated a gross income of $2,- 
233,904,000 through Dec. 31, 1944. 

Farmer, fruit grower, livestock and dairy 
cooperatives and similar associations or- 
ganized and operated on a cooperative 
basis for the purpose of marketing and 
purchasing products and supplies are 
broken down by the treasury department 
as follows: 


Total 


Type Number Total 
of of gross disburse- 

Co-op. returns receipts ments 
Marketing 
and pur- 
chasing ...1,790 $1,120,323,000 $1,114,973,000 
Marketing 
exclusively 1,167 713,411,000 701,966,000 
Purchasing 
exclusively 946 323,650,000 320,508,000 
Unspecified 494 76,520,000 74,406,000 


Total 4,397 $2,233,904,000 $2,211,854,000 
Treasury department officials stated that 
the number of farm cooperatives doing 
business was probably twice the number 
reporting, but that some paid taxes and 
others did not have to make returns. The 
material available from the reporting co- 
operatives was “raw,’’ government officials 
said, but it was not intended as a basis 
for additional revenue sources. 

In a partial breakdown of the 5,595 tax 
exempt farmers’ cooperatives, 3,319 re- 
vealed a membership of 1,689,241 and 
substantial non-member transactions. 

Of 28,638 labor organizations reporting, 
only 1,341 engaged in business. The gross 
income of this group totaled $78,793,009 
out of an overall total of $389,686,000. 
Only $13,111,000 was reported as derived 
from business activity. 


@ ROBERT L. KIBLER, Troy, Kan., has 
purchased the Bracken Feed store. 


@ C. C. WHEELER, Reynolds, Ind., veteran 
grain man, has retired following sale of 
the Crabbs-Reynold-Taylor Co. elevator 
which he managed, to the Farm Bureau 
Co-op. 
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EARLY 150 persons including repre- 

sentatives of over 70 feed dealers and 
feed manufacturers met at College Park, 
Md., Dec. 14 for the feed conference spon- 
sored by the University of Maryland with 
the cooperation of the state feed industry 
council. 

Keen interest was shown in production 
figures given by Walter Berger, USDA feed 
chief. Stressing that feed carry-over into 
1945 was low, Mr. Berger said the depart- 
ment believed total 1945 production would 
be about the same as 1944, even though 
no general droughts hindered production. 
One estimate for the 1945 corn crop is 
3,000,000,000 bu. which Mr. Berger thinks 
might be a little high. The mill feed 
supply is about the same as a year ago 
but there is a decline of over 600,000 tons 
of byproduct feeds from last year and 
probably the most serious problem is the 
500,000 ton shortage of high protein feed. 
The wet weather and early freezing at 
harvesting time caused the soybean crop 
to drop below the earlier estimates, he 
said. 

“In addition to the feed shortage it must 
be recognized that hogs are _ being 
marketed at heavier weights, the dairy- 
men fed 15 per cent more grain during 
the pasture season than a year ago in 
spite of better pastures and there is an 
increase of 24 per cent in chickens and 22 
per cent in turkeys over 1944,” Mr. Berger 
said. “This makes poultry the heaviest 
consumer of grain and byproduct feeds 
and unfortunately poultry is consuming 
more than its share of the high protein 
feed," he added. 

In summarizing Mr. Berger estimated 
that there would be enough feed to go 
around if there is rigid culling in poultry 
flocks, particularly in disposing of late 
pullets and old hens that aren't laying, 
coupled with the voluntary shifting of 
some of the high protein concentrates 
from poultry to dairy rations. Federal 
regulation probably will be instituted to 
bring this shift about if it is not done 
voluntarily by feed dealers and manufac- 
turers, Mr. Berger said. 

Dr. J. C. Shaw, professor of dairy re- 
search reviewed the role of drugs in 
formula feeds including phenothiazine, the 
sulfonamides and thyroprotein. 

Dr. Shaw concluded, “Drugs can be 
used best only when a condition has been 
properly diagnosed and the drug selected 
and administered on the basis of existing 
conditions.” 

Considerable publicity appeared recent- 
ly regarding the effect of thyroprotein on 
milk and milk fat production and some 
have suggested its use in dairy rations. 
Dr. Shaw’s reaction is “that widespread 
adoption of thyroprotein in dairy cattle 
feeding must await a considerable amount 
of long-time research.” 

Postwar trends in livestock and poultry 
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nutrition were covered adequately by 
three experts in the respective fields. 

Dr. Fred H. Leinbach, head of the animal 
husbandry department, pointed out that 
pork, beef and mutton producers would 
get more efficient meat production by 
breeding and feeding for early maturity 
and marketing their animals at a younger 
age. The swine breeder is probably con- 
fronted with the greatest conversion prob- 
lem, that of changing from a rather lardy 
type hog to one which yields a higher 
percentage of lean meat at desired market 
weights, Dr. Leinbach said. 

Dr. G. M. Cairns, head of the dairy 
department stressed the value of an 
abundance of high quality roughages in 


dairy cattle feeding for maximum and 
efficient milk production. Favorable re- 
sults have been obtained by giving milk- 
ing cows on pasture free access to high 
quality hay, he said. 

Grain should serve as a supplement to 
roughage and the amount required to 
maintain high production should be gov- 
erned by the quality of the roughage avail- 
able while the protein content of the grain 
mixture should be adjusted according to 
the kind and quality of roughage fed, Dr. 
Cairns stated. 

Improvement in methods of forage pro- 
duction and harvesting will enable the 
dairyman to produce greater quantities 
of high quality roughage and this coupled 
with breeding higher producing herds will 
aid in improving the efficiency and profit- 
ability of the herd as well as increase the 
efficiency with which these cows use the 
grain fed to them, Dr. Cairnes said. 

Dr. George M. Briggs, associate pro- 
fessor of poultry husbandry stressed the 
continued need for research in nutrition. 
His address is published in full in this 
issue of The Feed Bag beginning on page 
49. 


BYPRODUCT FEEDS: SUPPLIES AVAILABLE FOR 
LIVESTOCK FEEDING, UNITED STATES, 1926-45 
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& 1945-46 TENTATIVELY ESTIMATED 


The total supply of byproduct feeds for livestock during the 1945 46 feeding season 
is indicated to be nearly as large as in 1944-45, when it was the largest on record. Accord- 
ing to the department of agriculture, most of the decrease from 1944-45 is in cottonseed cake 
and meal and in distillers’ dried grains. Millfeed output is expected to be about as large 
as the record production last season. Total production of oilmeal, other than cottonseed 
meal, may be slightly larger and animal protein feeds will remain about the same. 
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MARIN SALES COMPANY 


Jobbers Feed Stuffs — Manufacturers Representatives 


SEA 


Chamber of Commerce 
Buffalo 2, N. Y. 


327 So. LaSalle St. 
Chicago 4, Il. 
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Scores of “Premier” dealers have 
proven to their own profit that it’s 
2 ae 4 as easy to sell a wanted building 
ee = (ready for quick, easy assembly by 
J.12-SR Brooe inexpert help) as to sell a bag of 
feed or a box of chicks! 
: if you have the courage, capital and 
door help, here is the House Line to help you 
av - roll up a big volume and large profits. 
A hot tip! Assemble a 216 House on your 
property for storage, sales room and 
{ demonstration. That sells "em. Prices, 
agency proposition and House Catalog 
mailed on request. 


THE NATIONAL IDEAL CO. 


904 N. W. Summit St., 
Toledo 4, Ohio 
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Returns te OPA 


ROBERT SCHAFER 


Robert Schafer of Pillsbury Mills’ buying 
research department has returned to OPA 
on three months’ leave of absence. He 
will serve as economist in OPA’s food divi- 
sion. Mr. Schafer was economist and act- 
ing head of the flour section from 1941 to 
1944. He will assist Colin §S. Gordon, 
Quaker Oats vice president, with whom he 
was associated when Mr. Gordon was 
head of the OPA grain products branch. 


Illinois Feed Men Hold 
3 District Meetings 


Members of the Illinois Feed associa- 
tion heard Dr. L. J. Norton, head of the 
University of Illinois agricultural economics 
department, as headline speaker at their 
three January dinner meetings. One meet- 
ing was held Jan. 23 at the Broadview 
hotel, East St. Louis; the second Jan. 24 
at the Tilden Hall hotel, Bloomington; 
and the third at the Nachusa hotel, Dixon, 
on Jan. 25. 

Dr. Norton presented latest data on the 
agricultural situation and stressed current 
feed problems. Other prominent industry 
experts also spoke. 


® JOE BIDWELL, Akron, Ind., has pur- 
chased the elevator at Tiosa, Ind., from 
Gresham Lough. 
OPENS GRAIN BUSINESS 

Jim McCormack, veteran grain man, has 
opened his own grain brokerage offices 
at 203-04 American building, Seattle 
Wash. He recently resigned his wartime 
position as manager of the Pacific North- 
west Feed association which he filled after 
John Wilson's entry into the navy.. Prior 
to the war he was associated with the 
North Pacific Grain Growers association 
and Kerr Gifford & Co. He was manager 
of the Seattle Grain Exchange from 1926 
to 1935. 
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New Committee to Study 
Surplus Grain Problem 


Expanded industrial use of farm prod- 
ucts is the aim of a new committee ap- 
pointed by the National Grain Trade coun- 
cil which represents 27 grain exchanges 
and grain trade associations. Headed by 
John McCaull, Minneapolis, the committee 
emphasizes the demand of the supply-and- 
demand problem. 

The committee is planning visits to re- 
search laboratories all over the United 
States to study developments in the wider 
use of farm products. Surpluses of grain 
can be a national problem in certain 
years, the committee believes, unless new 
industrial outlets are discovered. 

The committee's first meeting considered 
the use of grain in the production of in- 
dustrial alcohol. Mr. McCaull reported, 
“We find that industrial alcohol made from 
grains has a wide variety of possible uses, 
in synthetic rubber, fuel, plastics and medi- 
cinals. This process also develops bypro- 
ducts of feeds which are of high value.” 

The representatives assert that while 
grain alcohol with prevailing high grain 
prices cannot compete with other indus- 


be continued. Reports on committee visits 
to laboratories will be made to the Coun- 
cil in February. 


Larger Number of Cattle 
On Feed This Winter 


The large total movement of cattle to 
feeding areas in the July-October period 
of last year is expected to increase the 
number of cattle fed during the current 
winter feeding season over that of a year 
ago, the department of agriculture has 
announced. An increased number of cattle 
probably will be fed for market both in 
the Corn Belt and in feeding states out- 
side the Belt. 

The current strong demand for feeder 
cattle probably will continue through Janu- 
ary with a large movement to feeding 
areas also continuing, the department 
says. 

October shipments of stocker and feeder 
cattle to the Corn Belt states hit an all- 
time record for the month. Total ship- 
ments of 669,000 head were 27 per cent 
higher than in October, 1944. The previ- 
ous record of 611,000 head was established 
in 1940. A large movement of feeder 
cattle from growing to feeding areas has 
also been noted in South Dakota and 
Nebraska. 

From July through October shipments of 
stocker and feeder cattle into the eight 
Corn Belt states totaled 1,315,000 head 
compared with 1,234,000 in the same peri- 
od of 1944. Shipments to the five eastern 
Corn Belt states were the largest for the 
period since 1940 and 31 per cent higher 
than the 1944 period. Total shipments 
to the three westernmost Corn Belt states 
were three per cent less than in the July- 
October period in 1944. 

Feeding states outside the Corn Belt 
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trial alcohols systematic research should > 


probably are feeding more cattle this 


winter than in 1944-45 also. Colorado 
feeding is encouraged by increased sup- 
plies of sugar beet feeds, barley and soft 
corn. California is also feeding more on 
the basis of unusually high shipments into 
the state from August to October. Feeder 
cattle shipments into the Lancaster, Penna., 
area were much higher than a year earlier. 

Smaller production of bundle feeds and 
grain sorghums combined with less favor- 
able winter pasture conditions have made 
teduced feeding likely in Oklahoma, Texas, 
New Mexico and Arizona, the department 
reports. 

@ A. E. SHELTON, formerly manager of 
the Buffalo Farmers Co-op, Buffalo, Okla., 
has purchased part interest in the Ashby 
& Son feed mill, Leavenworth, Kans. 


@ BIRDSEY FLOUR MILLS, Winder, Ga., 
have moved their flour and feed business 
into the building formerly occupied by 
the Smith Hardware Co. 

@ DARREL CAVE, Kearney, Mo., has pur- 
chased the M. F. Winn feed and grain 
business. 

RE-OPEN SCHELDRUP MILL 
Owen Scheldrup, who with his brother 

Sidney formerly operated the Scheldrup 
Feed Mill, Stoughton, Wis., has re-opened 
the business following his discharge from 
the navy. Sidney will rejoin his brother 
as soon as he is released from service. 
Meanwhile F. P. Scheldrup, father of the 
navy veterans, is helping with the busi- 
ness. 
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SEED OATS 


SEED CORN AND OATS 


A wide variety of select seed from 
which thousands buy season after 
season... 


HYBRID. FIELD CORN 
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O & M Swedish Type 
Columbia Gray 


Write for free catalog and prices on any 
quantity of seed from a bushel to a carload 
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—sherry bros. 


(Continued from page 37) 


offices is the new feed department. This 
35 by 60 ft. room is much larger than the 
space available in the Sherrys’ old store. 
More bags of feed are on display but there 
is ample room for customers to move about 
with ease. 

What once started as only a cream 
station has grown into a veritable farm 
department store. From the day of the 
well-advertised opening, when farmers 
and their families came for refreshments 
and souvenirs, business has been excellent. 
The Sherry brothers have built up a repu- 
tation for dependability that is known and 
liked by Nebraskans. 

Dan Sherry has a 1,200 bird flock him- 
self, so he knows what he is talking about 
when he gives poultry advice. He doesn't 
rely on hearsay or textbooks because 
most of his knowledge was acquired by 
practical experience. Dan's mistakes and 
profits have helped many of his customers 
to avoid pitfalls and to take advantage of 
opportunities. 

Every other week Sherry Bros. Pro- 
duce runs a 3 column by 8 inch ad in the 
newspaper. All departments share in 
the division of space. Direct mailings al- 
so stress the advantages farmers gain by 
buying at Sherry's. 

But the brothers aren't stopping to rest 
on their laurels. There are more im- 


[FORTIFIED 
| PIG 


[BUTTERMILK] 


[FORTIFIED 
_ | CHICK 
[BUTTERMILK] 


provements planned for the future. A 
new fleet of trucks is one of the fore- 
most. Dan and Orville want to make 
their next six years in business as suc- 
cessful as their first six have been. They're 
keeping up with the times in trying to do 
so. 

Dan Sherry has carried most of the load 
alone since Orville put on a uniform but 
he never complained. “Orville’s been 
doing a wonderful job over there and 
the least I can do is to work for him at 
home,” he said. 

The ultimate aim of both Dan and Or- 
ville Sherry is to have a feed jobbing 
business someday. When Orville gets 
used to civilian clothes again and he and 
Dan get their heads together it’s very 
likely that they'll start plans toward 
reaching that goal. They probably will 
do it if their industry and energy in the 
past is any indication of what they will 
accomplish in the future. 


@ FARMERS ELEVATOR CO., Manteno, 
Ill., has constructed a new elevator and 
added equipment to their other buildings. 


$100,000 FIRE LOSS 
Fire loss estimated at $100,000 was 


caused by the Christmas day blaze which ~ 


leveled the Knauf & Tesch Co. building at 
Chilton, Wis. The loss is partly covered 
by insurance. The building housed the 
grain and feed firm's offices and two stores. 
Only the contents of safes and vaults were 
salvagable 


ee 
—enterprising 
(Continued from page 47) 


conditions are favorable. They will hold 
as many of these meetings as prove 
profitable—with movies, talks, and various 
stunts to draw crowds and make the 
people happy and create good will. 
From the very beginning, all hands at 
the mill have tried to make people realize 
that the cheapest feed in the long run is 
the well-balanced feed. Here and there 
locally are many instances of what well- 
balanced feeds accomplish. These in- 
stances are pointed out to others. Nobody 
is ever too busy to take time to explain 
things to the small buyer. The fact is 
recognized that the young fellow who is 
buying only a small amount of feed may 
be the big feeder a decade hence. No 
matter what it is, if the farm folks are in- 
terested, they find the Collins-Horany firm 
is interested too, and ready to cooperate. 
The management at the Collins-Horany 
Mill & Elevator has the “know how” and 
the “can do” spirit that farm folk every- 
where appreciate—particularly the farm 
folk in alert wide-awake Oklahoma. It's 
an endless chain—as the feeders increase 
in number and in feed needs, the mill will 
grow to meet them. As the mill grows, it 
can serve still more feed users. 
@ A. C. TEAGARDEN, Jewell, Iowa, recent- 
ly opened the Jewell Farm Feed & Supply. 


CONDENSED BUTTERMILK 


MERCHANTS CREAMERY CO. 


CINCINNATI, OHIO 
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—protein order 


(Continued from page 65) © 


quate quota. If we had wanted to we 
could have made 3,000 to 4,000 more tons 
of formula feeds per month in 1945. If the 
order would only stop the swapping of 
beans for meal and leave the formula feed 
restrictions alone it might have a better 
effect.” 

E. J. Cashman, Doughboy Mills, Inc., 
New Richmond, Wis.: “The order will crip- 
ple us materially. Our business is a great 
deal larger now than a year ago. We will 
be unable to supply a great many of the 
people who are looking to us as a source 
of supply. We doubt whether these peo- 
ple who depended on us as a source of 
supply will be able to get their require- 
ments elsewhere because the situation is 
so tight and desperate because of the 
serious corn situation and all other factors 
involved.” 

Lawrence Murphy, Murphy Products Co., 
Burlington, Wis.: “Any order which will 
help relieve the situation is good. No one 
likes governmental regulation but if the 
order gives more equitable distribution of 
protein meal it should help.” 

Walter N. Jones, Vitality Mills, Inc., Chi- 
cago: “I hope this order will tend to 
straighten out this protein meal situation. 
I am hoping that it will work out to the 
benefit of every one concerned. Many 
people wanted this plan tried and now we 
are trying it—let’s hope it solves the prob- 
lem.” 

Arthur Hopkins, Chas. M. Cox Co., and 
chairman of the board of the American 
Feed Manufacturers’ association, Boston, 
Mass.: “I cannot speak for the American 
Feed Manufacturers’ association. But as 
far as the northeast section of the country 
is concerned it appears it may work a 
hardship. In January and February of 
1945 we all had poor deliveries because of 
terrific storms which tied up transporta- 
tion. This leaves most of us with small 
quotas for those months.” 

C. B. McLeod, Hubbard Milling Co., Man- 
kato, Minn.: “I don't know what the order 
will do immediately but I think eventually 
it will help to get protein back into normal 
channels again. It looks as if it is a step 
in the right direction.” 

H. L. McGeorge, Royal Staf-o-life Mills, 
Memphis, Tenn.: “The order is quite a 
shock to us. We have had a tremendous 
increase in formula dairy feeds this past 
fall due to the cottonseed meal shortage 
and a great deal of protein has gone into 
dairy feeds. Now on this historical basis 
somebody is just not going to get it—either 
the dairy man or the poultry raiser. It will 
probably discourage any expansion of food 
production.” 

J. E. Sams, Blatchford Calf Meal Co., 
Waukegam, Ill.: “Frankly the industry may 
not comply as well as they should but 
I am hoping they will because if they do 
it should clear up the situation within a 
few weeks.” 

C. A. Woolman, Hales & Hunter Co., 
Chicago: “Speaking only for our company, 
I think that the industry should acknowl- 
edge this order and give full support to it. 
When you get down to sound thinking on 
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this proposition I believe the order is. well 
written and it will carry through if the 
people get behind it. It is very important 
that the feed industry get behind it to im- 
plement it. When you get anything out of 
historical flow to where it is needed it's 
not economical. The service to the ulti- 
mate user—the farmer—is the first thing 
to be considered. The entire approach 
must be from the farmer-user level and 
anything that is to his advantage is what 
this nation and the industry serving him 
must consider.” 

Troy Cox, Albers Milling Co., Seattle, 
Wash.: “It is my belief that the order will 
have the approval of those concerned with 
the protein shortage on the Pacific coast. 
It is my opinion that manufacturers and 


dealers on the Pacific coast will promptly 
comply with all phases of the regulation.” 

E. H. Russell, Minnesota Linseed Oil 
Paint Co., Minneapolis: “If the order will 
help stop the swapping practice I favor it 
highly. I haven't seen the actual order as 
yet, but if it is worded in such a way that 
it will permit the processor to distribute 
his protein through the usual channels it 
will be a wonderful thing. Protein distri- 
bution is all out of adjustment now and 
seems to be getting worse.” 

NOTE: Protein meal is defined as 
tankage, meat scrap, liver meal, fish meal, 
whale guano, corn gluten meal, and cake, 
meal, or pellets derived from cottonseed, 
soybeans, peanuis, flaxseed, sesame, or 
sunflower seed. 


CHICK SEASON 


AHEAD... 


Be Ready To Meet The Call For 
STERLING Chick Mashes!! 


¥%& For chick season especially poultry raisers want the best. 
Be prepared to meet the demand for quality by featuring 
chick mash made by Northrup King. The name “STERLING” 
on the bag means top quality ingredients — carefully bal- 


anced, properly granulated, thoroughly blended. 


It means 


good results for your customers — steady repeat sales for 
you. Tie up with the Sterling line in ‘46. Boost your sales 


to a new high! 


NORTHRUP, KING CO. 


DEPENDABLE SINCE 1884 


Minneapolis 


Minnesota 
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total yearly gross income about $360,000. 

Mr. Eaton describes the firm's success 
secret this way: “We get splendid co- 
operation from our customers because we 
first demonstrate our willingness to co- 
operate with them. It pays us back several 
times over in hard cash.” 

To turn again to the popular song it 
would be easy to substitute “They'll all 
want feed from Brown's feed store” for 
“They'll all want rooms at Brown's hotel” 
in the original lyrics, because six years 
of successful selling have proved con- 
clusively that folks from miles around do 
depend on the friendly, helpful service of 
the Pennsy Elevator—which isn’t even 
near the Santa Fe. 


November Chick Output 
Was Largest on Record 


Last November's output of chicks by 
commercial hatcheries was the largest on 
record for that month, the department of 
agriculture has announced. Production 
of baby chicks totalled 39,339,000 com- 
pared with 30,985,000 in November, 1944, 
a 27 per cent increase. Previous record 
production was 35,394,000 in November, 
1943. 


Increases were noted in every section 


of the country except New England where 
hatchings were 10 per cent under a year 
earlier. West North Central states showed 
a 128 per cent increase, the Pacific Coast 
states 81 per cent, 29 per cent in the 
South Atlantic area, 24 per cent in the 
mi-Atlantic states, 17 per cent in the South 
Central states, 13 per cent in the Rocky 
Mountain area and 7 per cent in the East 
North Central states. 

The demand for broiler chicks has been 
lessening, the department reports. Many 
orders for broiler chicks have been can- 
celled since Dec. 1 and hatcheries now 
have sufficient supplies of hatching eggs to 
take care of the chick demand. 

Interest in chicks for 1946 delivery has 
been steady with bookings for spring 
heavier than usual. The Dec. 1 booking 
for spring delivery was 19 per cent higher 
than Dec. 1, 1944. Recommended as a 
goal for 1946 egg production is a figure 20 
per cent higher than the 1937-41 average 
but 15 per cent less than 1945 production. 
The suggested chicken goal is 83 per cent 
of the 1945 figure and would maintain 
flock sizes at the end of 1946 at the same 
level as the 408,063,000 hens and pullets 
recommended for Jan. 1 of this year. 

Reductions in poultry production are di- 
rectly caused by lessened military and 
lend-lease demands, the department says. 

@ LESLIE HOGSHEAD, Vienna, Il., is 
now operating the feed and milling busi- 
ness he purchased from the late Ed 
Bellamy. 


‘Nutrition Conference 


Nearly 300 at Cornell 


Nearly 300 industry representatives from 
25 states and Canada attended the 1945 
Cornell university nutrition conference held 
Dec. 4-6 at Ithaca, N. Y. Experts discussed 
vital feeding problems at the meetings 
which were sponsored by the animal and 
poultry husbandry departments of New 
York state college of agriculture and Cor- 
nell's school of nutrition in cooperation 
with the American Feed Manufacturers 
association. Dr. J. K. Loosli, professor of 
animal nutrition at Cornell, was chairman 
of the conference. 

Guest speakers at the sessions of the 
conference included: Dr. H. J. Almquist, 
F. E. Booth Co., Inc., San Francisco; Dr. 
H. A. Kenner, University of New Hamp- 
shire; Dr. J. C. Shaw, University of Mary- 
land; Dr. R. M. Bethke, Ohio Experiment 
Station; and Drs. K. C. Beeson, G. H. Ellis 
and S. E. Smith of the government nutri- 
tion laboratory, Ithaca, N. Y. 

Cornell faculty members who spoke 
were: Dr. L. A. Maynard, Dr. L. C. Norris, 
E. W. Klosterman, Dr. M. L. Scott, Dr. H. 
L. Lucas, Dr. A. A. Spielman, Dr. F. B. 
Hutt, Dr. J. H. Bruckner and Dr. Kenneth 
L. Turk, head of the animal husbandry 
department. 


@ McGRAWSVILLE ELEVATOR, McGraws- 
ville, Ind., has been purchased by Ralph 
Overman and Herrel Waters. 
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TOM L. JONES 


Tom L. Jones has been appointed man- 
ager of the Memphis, Tenn. office of the 
Chase Bag Co., according to an announce- 
ment by R. N. Conners, Chicago, vice presi- 
dent and general sales manager of the 
company, Prior to his Memphis appoint- 
ment, Mr. Jones was located in Columbus, 
Ohio. He has also served in the Cleve- 
land and New York City offices of the 
Chase company. 


High Court Upholds Law 
On Brokerage Payments 


For the first time since the Robinson- 
Patman act became law nine years ago 
a case covered by its provisions was re- 
cently considered by the United States su- 
preme court. The court refused to review 
the Southgate Brokerage Co. case by 
which the federal circuit court of appeals, 
Richmond, Va., prohibited a buying broker 
from receiving brokerage from sellers and 
also stopped sellers from paying commis- 
sions to those brokers. 

The Federal Trade commission has re- 
peatedly ordered buying brokers to cease 
receiving brokerage payments from sellers 
on sales to themselves and affiliated firms. 

The outcome of the Southgate case pro- 
vides final judicial backing for the Robin- 
son-Patman act. In the FTC’s hearing in 
the first case under the law, involving the 
Biddle Purchasing Co., the commission took 
the position that brokerage payments or 
anything in lieu of payments by a seller to 
a buyer to his agent is illegal. The FTC 
maintained the same policy in subsequent 
cases, a number of which involved flour 
buyer subsidiaries. In one of the flour de- 
cisions, the commission formulated the 


rule that when the broker has any busi- 
ness or family connections with the buyer 
he ceases to be a bonafide representative 
of the seller. 

Before the Robinson-Patman act became 
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law there were many brokerage affiliates 


in the flour business. Corporate and volun- 
tary chains alike maintained affiliate set- 
ups. Often the wholesale grocer or his 
buyer required all offers to be submitted 
to some person in his office; in these cases 
the miller was obliged to pay the affiliate 
a brokerage on sales made to the whole- 
saler. These transactions had a definite 
racket tinge. Although some of the buyers 
tried to challenge the commission's au- 
thority, one by one they were forced to end 
the practice. 

@ SHAWMUT FARMERS EXCHANGE, 
Franklin, Mass., is now operating the 
Millis Coal & Grain Co. which it recently 
purchased. 


FLOOR MOUNTED BRAKE 


Up to 100 HP motor driven 
loads, depending on speed, 
can be effectively retarded 
with Stearns Magnetic Disc 
Brakes. 


If you have a 
problem involv- 
ing one or a se- 
quence of auto- 
matically con- 
trolled stops 
on motors or 
moving ma- 
chinery, it will 
pay you to in- 


STEARNS 


627 S. 28th St. 


MAGNETIC 


BRAKES Stop 
HEAVY Loads 


The magnetic brake with the lining wear 
indicator and manual 
tive, original. 


MANUFACTURINGXCO. 


@ W. K. ANDERS, JR., Monroe, La., will 
operate a feed store and hatchery at Con- 
way, Ark. 


@ ROBERT WELKY, Dixon, Ill., has suc- 
ceeded Arthur James as manager of the 
Farmers Cooperative Elevator at Erie. 


HEADS NATIONAL DOG WEEK 
A. H. Leonard, manager of Ralston Pur- 

ina’s special chows department, St. Louis, 

has been elected president of National Dog 

Week, Inc. Robert L. Ripley is general 

chairman of the 18-year-old institution to 

promote better public understanding of 

dogs, and other board members include 

Dale Carnegie, Harry Caesar, president of | 


Dogs for Defense, and Sidney Coleman, ay, 


president of the American Humane society. 


THIS BRAKE 
WILL DEVELOP 
A TORQUE OF 
575 LBS. FT. OR 
THE EQUIVA- 
LENT OF 100 
HP AT APPROX- 
IMATELY 1000 
RPM. CAN BE 
SUPPLIED IN 
FLOOR OR MO- 
TOR MOUNTED 
TYPE FOR AC 
OR DC CUR- 
RENT. 


vestigate Stearns Brakes. The 
cost is so little, and the use- 
fulness so great in dollar and 
cents value. 


Bring your braking problems 
to our Brake 
Division. 
Stearns Brakes 
are being used 
efficiently and 
satisfactorily 
in hundreds of 
exacting op- 
erations. 

Put them to 
work for you! 


release — distinc- 


MAGNETIC 


Milwaukee 4, WIS. 
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©... let's hope it strikes a 
= happy edium in 1946 


THE MARYLAND FEED CO. 
105 NATIONAL MARINE BANK BLDG. 
BALTIMORE 2, MARYLAND 


Assure Chick Vitality with 
Sufficient Vitamin A 


WHITCOD gives you 3000 A units—all from pure 
. Cod Liver Oil, and at NO EXTRA COST! 


Today poultrymen and turkeymen want chicks and poults that have the vitality to live, grow 
strong, and develop rapidly. They want chicks and poults that are free from any vitamin deficiency. 
Get your chicks and poults off to a good start. Use WHITCOD “SPECIAL” —a pure Cod Liver 
Oil, Fortified, in your breeder mashes. WHITCOD “SPECIAL” is a high quality oil with a 
guaranteed content of 3,000 Vitamin A and 400 Vitamin D units. 
It will pay you to investigate WHITCOD today. Write for our prices and full details. 


For general poultry mashes we also have a pure Cod Liver Oil fortified, that has a guaranteed 
content of 400 Vitamin D and 2,000 Vitamin A units. Prices and samples on each or both of these 
oils will be supplied on request. 


WHITCOD 


A PURE COD LIVER OIL, FORTIFIED 
Produced under our U. S. and Canadian Patents 


WHITMOYER LABORATORIES, Inc. 
Dept. B1, MYERSTOWN, PENNA. 


Western Representative: George C. Spriestersbach 
505 Phoenix Bidg., Minneapolis, Minn. 


Branch Plants: 
Rockland, Maine — Yarmouth, Nova Scotia 


Col. J. W. Keller Awarded 
Legion of Merit Medal 


Col. Joseph W. Keller, president of the 
Pratt Food Co., Philadelphia, has been 
awarded the Legion of Merit for distin- 
guished service in military intelligence 
during World War II, according to an an- 


COL. J. W. KELLER 


nouncement by the war department. Col. 
Keller, who was returned to inactive status 
last November, also wears the Purple 
Heart with oak leaf cluster, the Ordnance 
Medal and numerous other decorations. 

Col. Keller also served in World War I, 
first as a lieutenant and later as a major 
in the field artillery. During peacetime he 
was promoted to lieutenant colonel and 
then to colonel. 

He has been prominent in feed industry 
activities for many years and is a director 
of the American Feed Manufacturers as- 
sociation. 

@ J. A. BROGOITTI, Gilmer, Tex., has 
joined W. B. Floyd as partner in the 
Floyd seed and feed business. 

@ WILLIAM T. CURLEY, Wakefield, Mass., 
has opened Curley’s Farm Store at 9% 
Mechanic street. 

® BOB ROSS, Onawa, Iowa, has opened « 
feed and seed store in the building which 
formerly housed the Grill cafe. 

NEW 4-H CLUB BOOKLET 

How parents can help in advancing 4-H 
club programs is told in a new booklet by 
T. A. (Dad) Erickson, rural consultant for 
General Mills, Inc., Minneapolis. The pub- 
lication issues a challenge to farm bureaus, 
the Grange, farmers’ unions, cooperatives 
and other groups to help promote the 
activities of farm youth. Suggestions are 
given for enlisting counsel of rural parents 
in club activities. Copies of the booklet, 
“The Parents’ Part in 4-H Club Work” are 
available from the General Mills depart- 
ment of public services. 
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nizant that something would happen if the authorities failed 
to meet their persistent demands for discharge. The situation 
has been misjudged by those in command and when the order 
came that demobilization was to be slowed down instead of 
accelerated, it was sufficient to set off the demonstrations. Now 
the army announces that the discharge system is to be over- 
hauled. In the absence of a showing of need for keeping these 
men in the service, there is some justification for this “revolt.” 


DEMOBILIZATION 


In spite of the demonstrations no one will deny that demobili- 
zation has proceeded rapidly. More than 4 million have been 
released since V-E day. The military informs us that de- 
mobilization is a much more difficult job than mobilization. We 
should temper our criticism when we consider those facts. 
Promise is now made that high score men will be out in 60 days. 


THE PRESIDENT SPOKE—AGAIN 


Many people have asked: “How is your mail since Mr. Truman 
asked the people to write their Congressmen?” Upon my re- 
turn to Washington I too was interested in that question. People 
may be thinking about the suggestion but only a very few 
have written letters or postcards. To date, about 50 have come 
to me. The great majority of these express concern “over the 
confused state of affairs," and most of us agree. Hardly without 
exception my correspondents insist “that Congress must act 
to curb unions.” Some said “the President is right, you fellows 
must get busy.” To us who have been demanding action by 
Mr. Truman's party for many months, his speech was a confes- 
sion of weakness, an admission that the Democratic party was 
impotent in this great crisis. The President is on a tough spot, 
and knows it; so do the Democrats in Congress. They are in 
control and can pass any legislation presented but so far 
have refused to go along with their chief. It’s up to them. 


LAW OF SUPPLY AND DEMAND—IT CAN'T BE REPEALED 


The Truman administration is bursting at the seams on this 
proposition. Secretary Anderson says prices on food must be 
increased and the Labor department believes steel prices should 
tise and Truman agrees. But Bowles of OPA says, “No.” All 
of which indicates that the job of controlling our economic laws 
by government order and decree is not working as the “planners” 
had thought. Then, along comes Henry Wallace in a recent 
report and makes a confession. Says he: “The flow of income 
to individuals in November was equivalent to the annual rate 
(seasonably adjusted) of nearly 158 billions—only 4 per cent 
below the rate of 163% billions that prevailed in July prior 
to the drop in war industry payrolls following the surrender 
of Japan. The high-level November rate was, in fact, slightly 
above the record full-year total of 156 billions in 1944. Ag- 
gregate wage and salary disbursements by private industry 
rose appreciably in November. Total factory payrolls were 
substantially unchanged, despite the problems of reconversion. 
So you can see that purchasing power is still way up in a 
peacetime economy with production hitting the bottom. If 
this doesn't lead to inflation, nothing will, notwithstanding Mr. 
Bowles to the contrary. It’s a mighty good thing that the 
law of supply and demand cannot be repealed because sooner 
or later we must come back to it. 


HOUSING 


The returned veteran and his family are the ones who 
suffer most as a result of the housing situation. He cannot 
understand why the burden should fall upon him after his 
service away from home and he is bitter about this condition. 
Somewhere there has been a lack of foresight; somewhere a 
lack of planning; and someone is permitting this critical material 
to slip away from us for use in other parts of the world. It 
is also a fact that the army and navy have huge stores of 
materials on hand and refuse to release them. Congress should 
act in this connection and I think it will. 
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Depend Upon WERTHAN 
for Emergency SERVICE 


F MANUFACTURERS, faced 
with the problem of constantly shift- 
ing formulas and consequently 
changed guarantees as to ingredients 
and analysis, will find . . . 


Werthan's sudden emergency serv- 
ice is made to order to help them 
meet their packaging requirements 
without delaying the flow of feed 
for food to the farms and feeding 
lots. 


Ask Werthan specialists for sugges- 
tions as to redesigning your bags 
for "duration labelling." ... 


Depend upon Werthan for sudden 
shipments of bags, with or without 
changes in design, whenever you are 
faced with any packaging emer- 
gency. 


Werthan pledges the full coopera- 
tion of its entire organization to help 
the feed industry meet its post-war 
obligations. 


WERTHAN BAG CORP. 


8th Ave. and Howard St. 
NASHVILLE TENN. 
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Hungry ? ? 


LIMITED HELPINGS ONLY OF PROTEIN 
INGREDIENTS NOW-A-DAYS .. . BUT 
WE'LL ALWAYS GIVE YOUR TRUCK A 
LITTLE TONNAGE OF THE FOLLOWING 
FEEDS: 


linseed oilmeal, calf manna, beet pulp, 
salt, steam bonemeal, sani-flor poultry litter, 
molasses, green alfalfa meal, 600 A 85 D 
vitamin oil, concentrated vitamin oils, jumbo 
peanut oilmeal, killer-diller rodent poison, 
pilot oyster shells, salt, condensed buttermilk, 
skim and buttermilk powder, stonemo granite 
grit, pearl limestone grit, calcium carbonate, 
fox and mink feeds, friskie dog food, brewers 
yeast, distillers solubles, malt sprouts, brewers 
grains, conkeys feeds... 


LIMITED QUANTITIES OF ALL PROTEINS. 


FEED SUPPLIES, INC. 


3328 W. Cameron Ave. 
MILWAUKEE, WIS. 


Help offset the worst shortage 
of concentrates in many years 


Pacific Slope and Midwest 
Alfalfa Meals 


SUNCURED @® DEHYDRATED 


15% Fine or Coarse Grind 
20% Leaf Meal 
Stem Meal and Molasses 


Plain Stem Meal 


Pacific Slope Meal high in Carotene is avail- 
able for prompt and forward shipment. Recent 
tests show 8.0 to 12.8 milligrams per 100 
grams .. . 60,500 to 96,700 units of vitamin A 
per pound. 


Principals and Brokers INVITED TO write, wire, or phone 
to PAUL X SMITH of 


R.J. Roesling & Co. 


ANIMAL AND VEGETABLE PROTEIN CONCENTRATES 


244 California Street San Francisco 11 
Telephone GArfield 8170 


J FOR OVER 26 YEARS DISTRIBUTORS OF RELIABLE PROD- 
{ UCTS FROM BORDER TO BORDER AND COAST TO COAST. 


THE TRUTH 


@ More and more feed mixers are using 
REX Wheat Germ Oil in breeding 


rations. 


@ More and more breeders are using 
REX Wheat Germ Oil in breeding 
live stock. 

@ More and more Veterinarians are 
recommending REX Wheat Germ Oil 
in correcting breeding disorders. 


@ Year after year, after year the TRUTH 


is being proved by experience. 


feed mixer desiring to make a trial 
of REX Wheat Germ Oil in a controlled 

experiment can have sufficient oil, with- 

out charge, for such a test. 


Vio Bin Corporation 


Monticello, Illinois 


FEEDS and FEEDING 


By F. B. Morrison 


* 


Here is a book which is a definite asset for any 
‘person producing or handling feeds. This 20th 
edition of FEEDS AND FEEDING, written by 
Prof. F. B. Morrison of Cornell university, contains 
more than one thousand pages. It is the most 
practical compilation of information on livestock 
feeding and nutrition ever printed —a book you 
can use almost every day. 


Order For Deferred Delivery 


Get your copy of FEEDS AND FEEDING direct 
from The Feed Bag by placing your order now 
for shipment after April, 1946. 


Che feed Bag 


741 N. Milwaukee Street 
Milwaukee 2, Wisconsin 
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fresh remedies and foods. 

Mr. Moseley points out that veter- 
inarians will never recommend stores 
whose sales are so small that their 
stocks are almost certain to be stale. 
He knows this for he has kept the veter- 
inarians as his friends. He distributes 
samples of his dog foods and remedies to 
the local animal doctors at frequent in- 
tervals. This practice is profitable from 
the standpoint of increased sales later. 
The Farm & Home-Center dog food de- 
partment always has a display at North 
Carolina pet shows. 

Women customers seem to like Moseley’s 
very well. Garden plants and potted 
flowers sell in a healthy volume as do cut 
flowers which are stocked in season. Com- 
plete lines of flower and vegetable seeds 
are sold at the Farm & Home Center as 
well as tomato, cabbage and sweet potato 
plants. 

Although he carries a big variety of 
merchandise Mr. Moseley still has a lot 
of improvement plans. Among them is 
a new farm implement department which 
he hopes to be able to add soon. 

“The modern trend is toward a com- 
plete farm store,” he said. “The large 
mail-order houses have shown us that. 
I'm trying to provide the nearest thing 
possible to a one-stop store for farmers 
and city folks alike,” the owner ex- 
plained. 


STEINLITE 


A one minute Moisture Tester. EASY 
TO USE... like tuning a radio. 
Operates on the radio frequency 
impedance principle, and is checked 
against official oven methods. Sold 
on 10-day trial basis. No money 
down. Immediate shipment. Stan- 
dard Grain Unit, $275.00. Special 
Models, $325.00. 


CALL-A-PHONE 

Inter-office communication system. 
Saves time; speeds production. You 
can talk to one or up to five per- 
sons while they remain at their 
work. Personnel can contact you. Its 
value has been proven by its long 
list of satisfied users. Master sta- 
tion only $34.00. 
each $12.50. 


oppes 


“Look, Daisy! 
nowadays." 


No wonder bran is so scarce 


@® GOLDEN GRAIN ELEVATOR, Carmi, IIl., 
burned Dec. 16 at a loss of $25,000. The 
firm is owned by Fred J. and W. J. Rein- 
wald. 
H. L. FREET SUCCEEDS FADER 

Herbert L. Freet has been appointed to 
succeed Franklin Fader as director of ad- 
vertising and market analysis for the Na- 
tional Oil Products Co., Harrison, N. J., ac- 
cording to an announcement by Perc S. 
Brown, vice president. Mr. Freet served 
as Mr. Fader’s assistant and has been as- 
sociated with Nopco’s vitamin division for 


the past nine years. 


Rosenquist and Moore 
Rejoin Union Special 


Return of a navy and an army officer to 
executive positions with the Union Special 


Machine Co., Chicago, has been an- 
nounced by T. S. Whitsel, general man- 
ager. Lt. Cmdr. Clarence L. Rosenquist 
has been appointed assistant manager of 
the firm’s Cincinnati office and Maj. Don 
R. Moore has been named assistant man- 
ager of the St. Louis office. Both were 
in service on leaves of absence from the 
company. 

Mr. Rosenquist assisted in the navy's 
clothing purchasing program and helped 
develop and revise over 100 of the navy’s 
uniform specifications. Mr. Moore entered 
service in August, 1941 and held engineer- 
ing and quartermaster posts in this coun- 
try. 

@ RALPH CLARK, 44, Albion, Mich., man- 
ager of the Albion Elevator Co. died Dec. 
11. 

@® WILLIAM LASSWELL, Spokane, Wash., 
has opened a flour and feed store in the 
Wedge elevator building at Deer Park, 
Wash. 


@ HARRY R. HILGENDORF, Monroe, Wis., 
has opened the Monroe Feed & Seed Co. 
store. 

@ CHARLES A. ROSS, Livingston, Mont., 
has opened a feed store in the Conrow 
building. 


SUPPLIES AND EQUIPMENT - 
FOR SEED HOUSES, GRAIN ELEVATORS 
AND COTTON GINS 


Model 


Sub-stations, 


ELECTRIC BLOWER 


6A— Especially 
mended for removing dry dust from 
machines and motors up to 20 h.p. 
Equipped with powerful 2 h.p. G.E. 
universal motor mounted on Norma 
ball bearings. No oiling. Easily con- 
verted into sprayer or industrial 
vacuum cleaner. Attachments extra. 
Price $54.45. Other models. 


“PISTOL-GRIP” 
Shoots obout thirty feet. Turn 
handle a half turn either way, pump 
a few strokes and pull the trigger. 
Liquid contains no woter, alkali, or 
acid, and will not freeze. A non- 
conductor of electricity, and will not 
harm motors or machinery. Price— 
1 Qt. $9.30, 1% Qt. $11.30. Refill 
liquid $.95 Qt., $3.15 Gal. 


recom- 


radi 
write 
iv 


THE FEED BAG — January, 1946 


651 BROOKS BUILDING ¢ CHICAGO 6, ILLINOIS 


elle 


Supplies- All ore ds ore strictly adher Reference boo 
not 


FOR YOUR 
MASH FEED 


Feeds. 


meal and flour. 


New Rochelle, N. Y. od 


OYSTER SHELL 
MEAL and FLOUR 


99 25/100 PURE CALCIUM CARBONATE 


FOR YOUR 
MASH FEED 


Used by many manufacturers of the Nation's Quality 
We can make prompt shipment of straight cars of 


lf you cannot use a straight car of meal or flour, 
not include some in your next carload of medium 


chick size PILOT BRAND Oyster Shell? 


OYSTER SHELL PRODUCTS CORPORATION 


Morgan City, La. 


St. Louis, 


Mo. 


PROTEIN 


Save money and extend your 
production with dependably 
uniform Florida High-Protein 
Cane Molasses which offers 
you these big advantages: 


1 Exceptionally high in amides and 
* amino acids and with approximately 
three times as much crude protein as 
average cane molasses. 
2 Rich and well balanced content of 
* Vitamins Bi, Bz and Be as well as 
Vitamins C, E_ (fertility factor), H 
 —igaee P-P (Niacin), and Pantothenic 


Acid. 
3 High content of digestible carbo- 
* hydrates in form of various sugars 
‘ and polysaccharides, including the very 
nutritious pectin and soluble gums. 


4 Many minerals and elements essen- 

* tial to animal health including iron, 

calcium, phosphorus, magnesium, potas- 

sium, sodium, chlorine, sulphur, manga- 

nese, aluminum and copper. 

5 Uniformly high quality, plus other 
* advantages of dealing direct with 

producer as we market only our own 

production. 

6 Ideally located to serve customers in 
* the Southeastern territory. 


SUPPLY AVAILABLE for shipment in accordance with W. P. B. regulations 


Inquiries \\NITED STATES SUGAR CORPORATION 


Solicited 


e112 e 


CLEWISTON, FLORIDA 


Dr. Salsbury Plans Big 
Advertising Campaign 


An aggressive large-scale advertising 
program for 1946 has been announced by 
H. G. Bos, sales and advertising director 
of Dr. Salsbury’s Laboratories, Charles 


H. G. BOS 


City, lowa. National advertising in poul- 
try, farm and feed publications and on 
radio stations will be coupled with realis- 
tic store and window displays utilizing 
Kodachrome photography, Mr. Bos said. 
“We believe that 1946 not only affords 
the greatest sales opportunity in the his- 
tory of Dr. Salsbury’s Laboratories but at 
the same time our greatest challenge,” he 
stated. Mr. Bos announced the new ad- 
vertising and promotional campaign as an 
attempt to educate and inform dealers 
and consumers on a scale never before 
accomplished. Extensive supplies of litera- 
ture stressing poultry management also 
will be distributed to dealers, Mr. Bos said. 
Two big divisional sales meetings re- 

placed the regular single annual sales 
meeting last fall in order that plans could 
be completed early for the 1946 promotion 
drive. Research and administrative execu- 
tives explained Dr. Salsbury’s product re- 
search and post-war expansion plans to 
sales and advertising men who attended. 
One meeting was held at Kansas City Nov. 
6-8 and the other at Columbus, Ohio, 
Nov. 11-13. 

@ MT. VERNON MILLING CO., Mt. Ver- 
non, Ind., has sold its elevator at New 
Haven, Ill., to G. W. Bates and Thomas W. 
Bates who will continue to purchase corn 
for the Mt. Vernon firm. 

@ EASTHAMPTON GRAIN CO., Holyoke, 
Mass., has moved into one end of the local 
freight house which has been enlarged 
and improved. 

@ FARMERS ELEVATOR, Table Grove, IIl., 
has completed a new steel warehouse for 
farm equipment. 
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Hinck Heads National 
Retail Feed Committee 


John Hinck, Corning, Iowa, has been 
appointed chairman of the retail feed com- 
mittee of the Grain & Feed Dealers Na- 
tional association to succeed Fred Kerber, 
Emmetsburg, Iowa, according to an an- 
nouncement by F. Peavey Heffelfinger, 
association president. 

The committee, composed of representa- 
tives nominated by the feed trade groups 
which are affiliated with the National, pre- 
sented a series of recommendations to the 
organization's board of directors at the an- 
nual meeting in Omaha. 

Members of the committee in addition to 
Mr. Hinck include: Emmett D. Brown, Shil- 
lington, Pa.; Elton Kile, Kileville, Ohio; 
Lionel True, Springville, N. Y.; Theo. P. 
Reed, Pennington, N. J.; Joe S. Morris, 
Amarillo, Tex.; Fred H. Pittelkow, Oshkosh, 
Wis.; Frank Stauffer, Chickasha, Okla.; 
Forest Lipscomb, Springfield, Mo. 

Joe Meibergen, Enid, Okla.; Ruby Green, 
Kirksville, Mo.; R. E. Wendland, Temple, 
Tex.; P. R. Quarnberg, Rapid City, S. D.; 
Robert. Wolohan, Birch Run, Mich.; J. B. 
Claypool, San Bernardino, Calif.; L. H. 
Fairchild, Lincoln, Nebr.; Harold Gray, 
Crawfordsville, Ind.; and Lorin Markham, 
Yakima, Wash. 


S. W. WILDER AGAIN HEADS 
COUNTRY ELEVATOR COMMITTEE 


At the request of members of his own 
committee, S. W. Wilder of Cedar Rapids, 
lowa, again has been named chairman of 
the important country elevator committee 
of the Grain & Feed Dealers National as- 
sociation according to an announcement 
by President F. P. Heffelfinger. 

This committee considers country grain 
elevator affairs that are of national scope. 
The committee has been active in wage- 
and-hour hearings, in conferences with 
federal agencies, and in presenting testi- 
mony before Congress. 

Members of the committee are: S. W. 
Wilder, Cedar Rapids, Iowa; N. R. Peine, 


SOMETHING NEW 
IS COMING INTO 
THE CHICK PICTURE | 7 


WATCH FOR ANNOUNCEMENT FROM CARGILL 


Minier, Ill.; Elton Kile, Kileville, Ohio; P. 
R. Quarnberg, Rapid City, S. D.; H. L. 
Kearns, Amarillo, Tex.; Guy Goode, Cen- 
terview, Mo. 

Eugene Myers, Lancaster, Pa.; E. F. Kull, 
Decatur, Ill.; Ray Watson, North Bend, 
Neb.; R. G. Cargill, Minneapolis, Minn.; 
E. B. Evans, Decatur, Ill.; E. E. Allison, 
Indianapolis, Ind.; J. B. Mitchell, Kansas 
City, Mo. 

Grover Simpson, Salina, Kan.; A. F. 
Strobehn, Great Falls, Mont.; C. C. Barnes, 
Winchester, Ind.; Frank Stauffer, Chic- 
kasha, Okla.; A. L. Reidel, Saginaw, Mich.; 
O. M. Kellogg, Denver, Colo.; and N. B. 
Fitzgerald, Mankato, Minn. 


REAPPOINT ALL MEMBERS OF 
FEED DISTRIBUTORS COMMITTEE 


Continued close cooperation with OPA 
during its final months is promised by F. 
Peavey Heffelfinger, president of the Grain 
& Feed Dealers National association, in 
his re-appointment for 1945-46 of ali last 
year’s members of the association's feed 
distributors committee. 

Mr. Heffelfinger noted that many of the 
committeemen are also members of OPA’s 
advisory committee for feed jobbers and 
wholesalers. 

J. P. Parks of Kansas City was renamed 
chairman. Others on the committee are: 
E. F. LaBudde, Milwaukee; A. L. Stanch- 
field, Minneapolis; A. S. Macdonald, Bos- 
ton; Emery Cocke, Atlanta; John Jouno, 
Milwaukee; Glenn Bown, Waterloo, Iowa; 
E. C. Dreyer, St. Louis; Max F. Cohn, Buf- 
falo, N. Y.; John Pepin, Memphis. 

Paul Smith, San Francisco; Vernon 
Green, Washington; C. F. Morriss, Char- 
lotte, N. C.; William Becker, Chicago; W. 
S. Donovan, Omaha; C. J. Martenis, New 
York City; Louis Tobian, Dallas; James 
Ditzler, Jamestown, N. Y.; C. H. Williamson, 
St. Louis; A. F. Miller, Houston, and L. D. 
Toll, Philadelphia. 

Members of this committee have had 
conferences with OPA over distribution of 
feed during the past year and once peti- 
tioned OPA for a change in the provisions 
covering feed jobbers. 
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from Armour 


Conservation is still the order of the 
day. Feed dealers and poultry raisers 
must give attention to the problem 
of making the available supply of 
meat proteins stretch as far as possible. 


* 


While a high protein level 
in the diet is desirable for 
poultry of all ages, recent 
work at several leading 
Agricultural Experiment Sta- 
tions has shown that much 
early mortality may be 
averted if special breeder 
mashes and starting mashes 
are used. 
* 


In these mashes the protein content 
may be as high as 24%. After the 
poultry are well on their way the 
protein level may be reduced some- 
what without seriously impairing the 
rate of growth. 


Care must be exercised how- 
ever to maintain some meat 
protein in the diet along 
with the naturally occurring 
vitamins which accompany 
them. 

* 


During scarcity of meat protein, it 
is recommended that Meat and Bone 
Scraps be used first in breeder mashes 
and second in starting mashes. 


* 
We hope that conditions 
will improve in 1946 so that 
it will be possible to supply 
more Armour’s animal pro- 
teins than during the past 
years. Through necessity we 
will be compelled to con- 
tinue allocating our feeds. 


* 


Our sincere wishes for a prosperous 


New Year. 


ANIMAL FEED DEPARTMENT 
CHICAGO 9, ILLINOIS 


ARMOUR 


Armour’s 50% Meat and Bone Scraps 
Armour’s 65% Special Steamed Bone Meal 
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With present help-shortage and uncertainties 
in getting ingredients, both dealers and feeders 
recognize the advantage of handling and feed- 


WISCONSIN EGG MAKER 
IG F UR MASH 


Ready-to-sell 
Ready-to-feed 


Quick turnover 


Less work 


More profits 


NORTHERN MILLING CO. 
Since 1883 


WAUSAU WISCONSIN 


Less Work-More Profit! 


Little Elevator 
Rockford, Ohio == — 


Designed and Built to 
Your Exclusive Needs 


FEED MILLS 
ELEVATORS 


For your particular needs, consult us. 
No obligation. Let us help you solve 
your problem. Send for FREE book. 


IBBERSON COMPANY 


Engineers and Contractors Minneapolis, Minn 
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Old Gold 
SEEDS 


The big red "W" distinguishes 
the special WISCONSIN HY- 
BRIDS, developed for the more 
Northern states. 


Write 
for Dealer 
Prices 


L. L. OLDS SEED CO., Madison, Wis. 


We’ve got those 


“Empty shelf blues" — 


NOT MANY FEEDS AVAILABLE NOW-A- 
DAYS. BUT KEEP YOUR INQUIRIES IN 
FRONT OF US ANYWAY ... MIGHT HELP 
YOU SOME DAY. 


GRADE A 16° DAIRYFEED 
molasses added 
GRADE A 32°, DAIRY CONCENTRATE 


GRADE A 33%, POULTRY CONCEN- 
TRATE 


WESTERN ALFALFA MEAL NICE COLOR 
JAN. THRU APRIL SHIPMENT. 


VICLAND OATS—WISCONSIN GROWN. 
ORDER EARLY TO INSURE DELIVERY. 


CANADIAN PULVERIZED OATFEED. 
PULVERIZED OATS AND BARLEY. 


La Budde Feed & Grain Co. 


MILWAUKEE, WIS. 
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Shown above is the new wholesale distributing warehouse recently completed 


at Indianapolis by Vitality Mills, Inc., Chicago. 


The plant has approximately 4,000 


square feet of floor space and can accommodate several incoming cars daily. 
Construction of the new building, which is located at 426 E. Louisiana street, was 
necessitated by heavy demands in the Indiana locality for Vitality feeds and sup- 


plements according to W. N. Jones, vice president of Vitality Mills, Inc. 


@ JOHN MERRIMAN, Vandalia, Ill., has 
purchased the Vandalia Feed store from 
William Beuthien. 


@ LEONARD MYERS and Howard Wright, 
Clayton, Ind., have purchased the Kirk- 
patrick Feed Store. 


NAME FOWLER EXCHANGE MANAGER 
Lewis Fowler has been elected manager 
of the Portland Merchants Exchange to 
succeed the late Stanley Semple. Mr. 
Fowler has been associated with the ex- 
change for 18 years and in recent years has 
been secretary-manager of the Portland 
Grain Exchange. 


@S. G. SMITH, Bethany, Mo., has pur- 
chased the Bethany Feed store from Cleve 
Reece, Eagleville. 


H. O. PHILLIPS DIES 

Herbert O. Phillips, 76, Portland, Me., 
former president of the Eastern Grain Co., 
died Dec. 25. Mr. Phillips purchased the 
company in 1902 and established a chain 
of grain stores throughout Maine which 
he operated until his retirement a few 
years ago. .He began with Norton-Chap- 
man, a flour and feed company, as office 
boy, working his way up to general man- 
ager in 1898. Survivors are his wife, a 
brother and three sisters. 


“CREAM QUALITY 


For Particular Calf Raisers’’ 


RYDE’S 


CREAM CREAM 
CALF MEAL ae CALF FLAKES 
(for gruel feeding) Bag (for dry feeding) 
It Pays to Recommend Ryde’s Calf Feeds 


5425 WEST ROOSEVELT ROAD 


RY DE & COMPANY J) 


CHICAGO 50, ILLINOIS 


Brokers 


FEED 


INGREDIENTS 


KOELSCH 
Grain & Flour Exchange 


BOSTON 
HANcock 3115 


Dj) \fChamber of Commerce \\ 
BUFFALO 
MAdison 2323 


3832 Bd. of Trade 
CHICAGO 
WABash 7322 


[FEED CO. 


501 Grain Exch. 


OMAHA 
HArney 1011 
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Easier... Faster... Better...our 
Aim in Sacking Seales... 


EXACT WEIGHT 
Sacking Scales have 
a reputation of be- 
ing sound, profitable 
packaging equipment 
today, yet they are 
constantly being im- 
proved for easier 
operation, +f 
speed and lower cost , 
packaging. Such “ 
features as lockjaw 
bagholders; com- 
pletely protected 
dashpots; foolproof flow valves and 
revolving dials, visible from any 
working angle have made_ these 
scales preferred equipment in many 
industries. Further new features are 
in the making and they will be 
added for feed processors for further 
savings. Wherever free flowing feed 
products are packaged in volume you 
will generally see these famous 
scales. Users all give the same 
answer: ‘‘The lowest cost sacking 
operation we have ever had.’’ 


Write for details today. 


THE EXACT WEIGHT SCALE CO. 


701 West Fifth Avenue Columbus 8, Ohio 


GREAT BUILDERS 


The Bee is a Great Builder. He 
builds 6-sided comb cells of tissue- 
thin wax. Each cell is the size of 
a bee's body. They are constructed 
so mathematically precise that they 
Fit perfectly together to form 
“combs that will support many 


pounds of honey. 


SHELLBUILDER, too, Is a GREAT BUILDER! 


This pure reef oyster shell has perfect 
“selling angles,” is economical in cost, 
strong in quality and builds EGGS for 
your customers - - - PROFITS for you! 


Sold on a Money Back Guarantee 


SIZES 
HEN, CHICK, PULLET 


BAGS 
25-50-80-100 Ibs. 


Shell builder Co. 


CEXAS... 
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For > FAST GRINDING = 
at Low Cost on Low Power 


W-W GRINDERS 
Meet Every Demand 
Of Large Users 


The model illustrated is 
ideal for the small mill or 
for the many small, quick 
jobs not suited to your 
heavier equipment. 
eleven modern models, you 
can select a W-W to best 
meet each need of your 
Note these features 
of all models. 


mill. 


W-W GRINDER CORP. 


From 


Model F-22-M, 15 to 25 hp. 
18” feed opening for fast grinding. 


Grind to any fineness or pulverize. 
Adaptable to dry, wet, greasy or stringy material. 
Exclusive and famous W-W Star Cylinder. 


Heavy, rigid cast frame, shaft, bearings—all built 
oversize according to horsepower requirements. 


Big feed openings for fast easy work, up to 36” wide. 


Built for low power and low upkeep costs in relation 
to big capacity, and reasonably priced. 


Less friction, providing lower moisture loss, cooler 
grinding. 


Use W-W equipment for bigger profits and 
satisfied customers in all grinding work. 


Write for literature on any type of grinding. 
Dept. 313 Wichita, Kansas 


need. 


OLASSES 


telegraph, telephone or write 
our nearest office for prices. 


PACIFIC MOLASSES 


COMPANY, LTD. 


NEW YORK SAN FRANCISCO 
120 Wall St. (Zone 5) 215 Market St. (Zone 5) 


NEW ORLEANS 
913 American Bank Bldg. (Zone 12) 
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—bethke 


(Continued from page 15) 


hatchability of the eggs and the quality 
of the chicks that hatched. In other 
words, there appeared to be “something” 
in milk products and green feed which 
was favorable to the production of eggs 
that hatched well and chicks with vigor 
and vitality. Science in the past decade 
has shown that part of the “something” 
in the milk products and green feed 
which proved beneficial was riboflavin. 
The effects of riboflavin on hatchability 
are rather dramatic in that the hatch- 
ability of eggs can be increased or de- 
creased by 75 per cent in the course of 
two or three weeks. 

For example, birds on a ration deficient 
in riboflavin may produce eggs very few 
of which will hatch and the addition of 
adequate amounts of natural or synthetic 
riboflavin may increase the hatchability 
to 80 per cent in the course of two or 
three weeks. The needs for riboflavin are 
greater for good hatchability than for 
egg production. A level of 1.3 milligrams 
of riboflavin per pound of total feed should 
prove adequate for good hatchability and 
a good quality chick; whereas around 0.9 
milligrams per pound of total feed is re- 
ported to be adequate for egg production. 

In recent years it has also been 
shown that other factors of the vitamin B 
complex in addition to riboflavin are in- 
volved in hatchability. Amongst these fac- 
tors are pantothenic acid and pyridoxine 


Tonnage builders 
specialties 


stock Feeds. 
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THE COMPLETE LINE... 


. priced to win your 
market, built to hold it 


VITALITY MILLS INC., Board of Trade, Chicago 4, II 


Manufacturers of famous VITALITY 
Poultry, Turkey, Hog, Dairy and Live- 


(vitamin Bs). From the available informa- 
tion on the distribution of these factors in 
feedstuffs and their requirement by poul- 
try, it is my judgment that the average 
poultry ration made from the more com- 
mon feedstuffs will not be found deficient 
in these two vitamins. 

Another factor concerned in hatchability 
is a substance (or substances) present 
in certain animal products. The nature 
of this substance is not known. Neverthe- 
less, it is apparent from the reports of 
several investigators as well as our own 
experience that animal products such as 
dried milk, meat scraps, fish meal, liver 
meal, etc., contain a substance (or sub- 
stances) which is partially lacking in a 
presumably complete all-plant ration in 
which soybean meal serves as the chief 
source of supplemental protein. 

For example, in an experiment at our 
institution involving duplicate pens of 
birds, only 70 per cent of the fertile eggs 
produced on the soybean oil meal ration 
hatched in comparison to 88 and 89 per 
cent hatchability when the soybean oil 
meal was replaced either by an equiva- 
lent amount of meat scraps or menhaden 
fish meal protein. The inclusion of 5 per 
cent of dried skim milk in the meat scraps 
or fish meal ration did not improve hatch- 
ability, whereas in case of the soybean 
oil meal ration, the milk accounted for a 
14 per cent increase in hatchability. 

Further work has shown that the in- 
clusion of 5 per cent meat scraps or fish 
meal in an all-mash soybean oil meal 


profitable 


ration containing fermentation solubles as 
a source of riboflavin and other vitamin B 
complex factors was more effective than 
an equal amount of dried skim milk in 
maintaining good hatchability. The use 
of more than 5 per cent meat scraps or 
fish meal in the soybean oil meal ration 
did not show any further increase in 
hatchability. 

It has been long recognized that the 
minerals, calcium, and phosphorus are im- 
portant in egg production and in hatch- 
ability. A good breeder ration or a sound 
feeding program should make certain that 
these two mineral elements are not lack- 
ing. During the past few years, it has 
also been shown that a deficiency of man- 
ganese in the ration will affect hatchability 
adversely and make the chicks more sus- 


BUTTERMILK BILL 


Milk-fed 
Chickens 
Are Tops! 
The Roost 
or on 


The Tablel’’ 


SUPREME BRAND 
CONDENSED 
BUTTERMILK 


A priceless boon to chickens and 
chicken raisers! It's got every- 
thing for Poultry of all ages, as 
the analysis shows ... But it goes 
beyond all that, and steps up the 
nutritional values of all cereal 
proteins, and makes all feed 
mixtures more palatable and 
tempting to the birds. 


ABSOLUTELY FRESH 


in all 


. Keeps a long time, 
seasons... 


SUPREME 
QUALITY 
GUARANTEED 


Write for full information. 
quotations will surprise 
please you! 


Our 
and 


Prompt service and perfect quality 
prices on any size shipment. 


Largest Distributor of Milk By- 
Products in the U.S. A. 


Hersert K:CLorine 


Bulletin Bldg., 
Philadelphia 7, Pa. 
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ceptible to perosis. Although the common 
poultry feedstuffs contain some manga- 
nese, it is good insurance to include some 
effective manganese mineral in the breeder 
mash. 

Science and practical experience have 
established that proper nutrition of the 
breeding flock is reflected in the perform- 
ance of the chicks during the early stages 
of growth as well as in hatchability. 
Chicks hatched from eggs which contain 
only enough of the vitamins to meet the 
needs of the growing embryo up to the 
time of hatching will not carry a vitamin 
reserve and must depend entirely upon 
the adequacy of the man-made ration sup- 
plied them. 

On the other hand, if the breeders are 


THAT 
KEEPS!” 


Your customers know 
they can depend on 


WISCONSIN 
HYBRIDS 


One grower tells another about the extra 
bushels per acre he gets from Wisconsin 
Hybrids. Extra bushels of good, solid 
ears with deep kernels and small cob. 
Extra bushels of corn that keeps in the 
crib without molding. This story is 
emphasized by consistent advertising in 
leading farm papers. Other proven Wis- 
consin Varieties you will be interested 
in: Vicland Oats, Henry Wheat (Spring), 
Blackhawk Wheat (Winter), Wisconsin 
“38” Barley, Redson Flax, Rex Orange 
Sorghum, Wisconsin Soy Beans. Write 
today for literature and dealer list. 


EVERY SACK 
IS TAGGED 


Look for this tag 
on your bags of 
Wisconsin Hybrids. 
It guarantees this 
seed corn is de- 
veloped from new foundation stocks 
supplied each year by the Wiscon- 
sin College of Agriculture . . . and 
that it has been field inspect ed, of- 
ficially sampled, tested and tagged 
by the Wisconsin Agricultural Ex- 
periment Association. 


WISCONSIN AGRICULTURAL 
EXPERIMENT ASSOCIATION 


Agronomy Bldg. * Madison 6, Wisconsin 
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fed so that they can produce eggs which 
are rich in vitamins, then the chicks 
hatched from such eggs will carry a “vita- 
min reserve account” on which they can 
draw if necessary. Inasmuch as the chick 
cannot add any nutrients to the egg from 
which it is hatched, it is obvious that it is 
the responsibility of the feeder to make 
certain that the breeders are supplied 
with all the necessary nutritive essentials 
so that they can produce eggs which 
contain all the nutrients essential for good 
hatchability and the production of “re- 
serve account” chicks. 


Toledo Board of Trade 
Re-elects Atkinson 


Paul Atkinson, manager of the Norris 
Grain Co., Toledo, Ohio, was re-elected 
president of the Toledo Board of Trade at 
the organization's annual meeting held 
Jan. 7. 

Other officials re-elected were D. L. 
Norby, manager of Cargill, Inc., to a fourth 
term as first vice president; L. J. Schuster 
of L. J. Schuster Co. as second vice presi- 
dent; and Paul M. Barnes, treasurer. Al- 
fred E. Schultz was chosen again as secre- 
tary for his 15th term after his recent re- 
lease from the navy. 

Board officials reported 1945 grain move- 
ments as the heaviest in 65 years. They 
foresee a continued strong grain trade in 
Toledo, now a leading grain market. 


@ BERNARD BRADLEY, Bridgeport, Ind., is 
building a new feed plant at Avon, Ind. 


JOINS DAVIS ENTERPRISES 

Burt Ward, Bedford, Ind., has been ap- 
pointed northern Indiana representative 
for Davis Enterprises, Dayton, Ohio, the 
company has announced. Mr. Ward was 
formerly an assistant branch office man- 
ager for the Quaker Oats Co., with whom 
he has been associated for the past 32 
years. 


Bunge Elevator Corp. 
Buys Hallet & Carey 


The Hallet & Carey Co., Minneapolis, 
has been purchased by the Bunge Eleva- 
tor Corp. and the Hixon-Gannon Co., Inc., 
both of Minneapolis, according to an an- 
nouncement by William G. Kellogg, vice 
president of both firms. 

L. P. Gannon, president of Hixon-Gan- 
non, will be in charge of the Hallet & 
Carey grain commission business and Mr. 
Kellogg will direct terminal and mer- 
chandising operations. The company will 
continue under the same name and all 
personnel will continue with the organiza- 
tion, Mr. Kellogg said. 

Hallet & Carey operate a cash grain 
business and a terminal elevator at Min- 
neapolis, handling facilities at Superior, 
Wis., and a general merchandising busi- 
ness in grains and grain screenings. 


J.D.Turner, sr., Kentucky 
Control Official Dies 


Job D. Turner, sr., past president and 
former secretary of the Association of 
American Feed Control Officials, died Jan. 
1 of a heart attack. He headed the feed 
and fertilizer department of the University 
of Kentucky experiment station, Lexington, 
Ky. 

Mr. Turner was a leader in drives to 
make and enforce rules and regulations 
under which feed sales were controlled in 
Kentucky. He constantly emphasized to 
farmers the importance of knowing the 
value of feeds they raised or purchased. 
He was president of the feed control as- 
sociation in 1913 and served as secretary 
from 1909 to 1912. 

@ MERTLE BROS., Utica, Ill., have pur- 
chased a feed mill at Lostant, Ill., from Mr. 
and Mrs. William Dose. 


EXTRA PROFITS 


Spotting extra profits is easy if you 


depend on Hayes Bros. Supreme 
Chicks. Your best proof is to inquire 
into the success of other wholesalers 
who depend on this hatchery year ov 
after year. As a reliable, successful, "a 
long-established firm, doing volume 
business, it gives you prompt service, ¢ 
without headaches. 

90% accuracy guaranteed for sexed 
chicks; actually it has always been 
higher than that. 


50,000 Hayes Bros. Supreme 
Chicks hatched daily during the 
season. 20 varieties. Ask for confi- 
dential price list. 


HAYES BROS. HATCHERY 


Ralph M. Colburn 
Decatur, Illinois 


Vere Cochran 


Portland, Indiana 
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One of the most expensive dressed tur- 
keys on record was recently auctioned off 
at the Northern States turkey show at 
Alexandria, Minn., when Hilltop Labora- 
tories of Minneapolis paid $9 a pound for 
the grand champion, a white Holland hen 
grown by Herbie Olson, Bergen, N. D. 

After purchasing the prize turkey at the 
highest price on record, Hilltop donated 
the bird to the Minnesota Baby Chick 
Co-op association for use at the banquet 
session of the organization’s annual con- 
vention which was held in Minneapolis, 
Dec. 4-6. 

The photo above shows W. A. Derse of 
Hilltop Laboratories, left, receiving the 
grand champion turkey from Prof. O. A. 
Barton, Fargo, N. D., who judged the prize 
winner. 


Nopco Names Three New 
Wisconsin Distributors 


Three Wisconsin feed firms have re- 
cently been appointed as authorized dis- 
tributors in the state for the National Oil 
Products Co., Harrison, N. J., according to 
an announcement by Perc S. Brown, 
Nopco vice president. They are: Ori- 
ental Milling Co., Manitowoc; Fox River 
Valley Wholesale, Inc., Appleton; and the 
Badger Feed Co., Madison. 

The new distributors will handle Nopco 
fortified oils and vitamins A and D feed- 
ing oils and will supplement the service 
given Wisconsin customers by Maney 
Bros. Mill & Elevator Co., Minneapolis, and 
Waterloo Mills, Waterloo, Iowa. All five 
distributors have full stocks of Nopco oils 
on hand and can make immediate ship- 
ments, Mr. Brown said. 


@ RICHARD H. NEWSOME has been re- 
leased from military service and is again 
associated with the Newsome Commission 
Co., Minneapolis, the company has an- 
nounced. 
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@ QUENTIN WEAKLEY, Onarga, Ill., has 
purchased the W. E. Yocam coal and feed 
business. 


@ FARMERS’ UNION, Menomonie, Wis., 
recently completed a 95-foot elevator ad- 
dition to its soybean processing plant. 


@ JOSEPH WICKENS, Plymouth, Mich., 
has purchased the Thomas Read Elevator, 
Pinckney, Mich., which he will operate in 
conjunction with his Specialty Feed Co. 
at Plymouth. 


PARALYSIS 


MANARD MOLASSES CO., Inc. 


Phone RAymond 9741-42 
532-34 Audubon Bldg. 


MANARD QUALITY 
Sugar Cane Blackstrap 
MOLASSES 


* 


TANK CARS & BARRELS 


Use more MOLASSES — and you will save money. 


Use MANARD QUALITY in YOUR FEEDS, and you get extra 


nutritive value. 


JOIN THE 
INFANTILE MARCH 


of DIMES 


The National Foundation for Infantile Paralysis 


New Orleans 16, La. 


Our Service Includes 


Dust Collectors 
Malt Cleaners 
Reels, Bins, Tanks 


Feed Hoppers 
Elevator Casings 
Elevator Legging 


Spark Choke Damper Elevator Heads 


Fire and Dust-Proof Elevators 
Conveyors and Fittings 
General Sheet Metal Work 
Building Special Machinery 


4535 W. MITCHELL ST. 
MILWAUKEE 14, WIS. 


MILL AND ELEVATOR EQUIPMENT 


L. BURMEISTER COMPANY 
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—helping farmers 
(Continued from page 17) 


tion to his costs of raising hogs, cattle 
and poultry,” says Mr. Fagen. “That is 
a fine thing for them and for us. We 
feed men know that it is profitable to 
use quality feed to produce pork, beef, 
milk and eggs. But the farmer will not 
believe it until he sees it in black and 
white. When the farmer begins to keep 
an accurate record of his costs, then most 
certainly he is going to see that good feed 
is a profitable investment for him.” 

Mr. Fagen reports that in his area just 
about 80 per cent of all his customers will 


check with him on their feeding programs. 
The farmers like to make certain that the 
dealer's feeding recommendations are the 
same as their own. This is a fine ten- 
dency on the part of farmers, too, be- 
lieves Mr. Fagen. It shows that they want 
to be right. 

“At our branch we have many farmers 
who come to us and ask us to make up a 
mix for them which we think will fit their 
needs,”” says Mr. Hagen. “This shows that 
they have confidence in us. I am told 
that many farmers do this at our two 
other places of business, too.” 

Mr. Fagen points out that feed manu- 
facturers have for years been advertising 
nationally to the effect that farmers should 


WHEAT MIXED 


for 


CAMEL 


Poultry-Dairy Cows-Pigs 


FEED 


“All in 
one bag” 


EXCELSIOR MILLING COMPANY 


Minnesota 


oe SALES: 10 TONS 


Retail dealers! Interested in a fast-selling, year 
‘round source of EXTRA PROFITS over your 
regular business? Then be guided by the profitable 
experience of W. M. Hinkle, Dover, Del., who says: 


“T’'ve sold WAYNE DOG 
FOOD ever since it came on 
the market. No other Dog 
Food I’ve handled has re- 
peated like WAYNE. It sells 
itself, and is fed and recom- 
mended by our leading 
“vet!’’ I sell about 10 tons 
monthly. WAYNE is tops!"’ 
WAYNE DOG FOOD is 
making exira money for hun- 
dreds of. dealers, month in 
gy and month out. Investigate 
now its profit possibilities in 
YOUR store. For full in- 
formation on dealership, 
WRITE TODAY TO— 
Department FB 


ALLIED MILLS, Inc. 


Dog Food Division, Fort Wayne I, Ind. 


When Birds are 
OFF THEIR FEED 


You Need 


HILLTOP 
Laboratories’ 


| POULTRY 
\MEDICINALS 


_ to help 
them back 


to full production 
EVERY DEALER 


should stock the profitable 
Hilltop line of products for 
Poultry Health and Sanita- 
tion. The Free Service that 
goes with them and our 
consistent Advertising Cam- 
paign make it worthwhile. 


WRITE TODAY 


LABORATORIES 
ids to Poultry Health 


718 Washington Ave. No. 


Minneapolis !, Minn. 


consult their local feed dealers about feed 
problems. This has helped to build con- 
fidence in the dealer and is one addi- 
tional reason why the feed dealer is highly 
respected in his community. 

Each Huibregtse plant is well equipped 
with mixers and grinding machinery. There 
are several loading entrances at each 
mill which helps to facilitate service to 
farmers during rush periods. At Monti- 
cello, Mr. Huibregtse bought several old 
box cars and placed them on his mill 
property for additional feed storage. These 
cars have helped to solve the storage 
problem very nicely. 

In addition to selling feeds and seeds, 
the Huibregtse organization also whole- 
sales flour to a sizable territory, mostly 
to grocers and bakers. 

Mr. Huibregtse also takes considerable 
interest in state, regional and national 
feed associations. He has served on the 
board of directors of the Western Grain 
& Feed association and is always willing 
to do his share in any movement which 
will benefit the feed industry. What he has 
done in establishing three fine feed mills 
in lowa shows what progressive business 
leadership can accomplish. 


California Convention 
Set for April 25-27 


Dates for the convention of the Cali- 
fornia Hay, Grain & Feed Dealers as- 
sociation to be held at Los Angeles have 
been changed to April 25-27, according to 
an announcement by Welles T. Ross, presi- 
dent of the organization. Originally set for 
a week earlier the dates were changed be- 
cause of conflict with the Easter holiday. 

Association conventions have been short 
and streamlined during the war but of- 
ficials are planning an all-out peacetime 
meeting this year. Committees are now 
at work planning a complete schedule 
for visiting members. 

Members of the convention committee 
are: Harold W. Bell, National Oil Products 
Co., chairman; Harry N. Laine, Globe Mills, 
Los Angeles; Dave Glesby, Glesby Grain 
& Milling Co., Van Nuys; and H. W. Ame- 
lung, Western Consumers Feed Co., Hynes. 


@ GEORGE CHRISTENSEN, Fort Dodge, 
Iowa, has sold his grain business to 
George C. Boyd and Howard Helgevolts. 


@ DIAMOND V MILLS, Cedar Rapids, 
Iowa, has been incorporated with C. W. 
Bloomhall, M. D. Bailey and B. B. Stauf- 
facher as officers. 


INFANTILE 
PARALYSIS 


JANUARY 14-31 


The National Foundation for Infantile Paralysis 
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What is believed to be the oldest Bemis 
bag in existence is shown above being 
held by Miss Peggy Englesing, editor of 
the Bemis Bro. Bag Co. house organ, Bem- 
istory. The 77-year-old bag was sent to the 
company by B. P. Ashby of Ashby & Sons, 
Leavenworth, Kan., whose father Thomas 
Ashby filled it with flour in 1868 when he 
was head miller at the Phillip Koehler 
Flour Mill, Lawrence, Kan. The bag is 
yellowed with age but the following print- 
ing is still legible: “Lawrence Mills, % 
Bbl., Best Family Flour from Choice Winter 
Wheat. Tenney & Crocker, Lawrence, 
Kan.” Beneath the brand name is the 
name of Bemis & Brown Bags, St. Louis, 
predecessor of the present Bemis Bros. Bag 


Co. 


Henry J. Alsted Joins 
Sprout-Waldron & Co. 


Harold J. Alsted has been appointed 
Chicago area representative by Sprout- 
Waldron & Co., Muncy, Pa., manufacturing 
engineers, according to an announcement 
by the company. Mr. Alsted will operate 
from Kenosha, Wis., although the firm 
plans to reestablish a Chicago office later. 

He was the company’s southeastern 
tepresentative for three years and has 
spent two years in the main office at 
Muncy. Before joining Sprout-Waldron Mr. 
Alsted was associated with B. F. Gump 
Co., Chicago, and with his father in the 
Alsted Manufacturing Co., manufacturers 
of attrition mill plates and white iron spe- 
cialties. 

@ BEN PARSONS, Hugoton, Kans., will 
build a 75,000 bu. concrete and steel ele- 
vator. 

@ BLOOMINGDALE MILLING CO., Bloom- 
ingdale, Mich., has merged with the Bair 
Feed Mill. 
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The Feed Bag Magazine 
Really Gets Around 


The Feed Bag and The Feed Bag Red 
Book are read far and wide. Recently we 
received reply cards from the 1945 edition 
of The Red Book from Charles Pollock 
in Casablanca, French Morocco. 

Mr. Pollock thought a great deal of the 
article on the Illinois swine feeding pro- 
gram by Dr. J. L. Krider published in 
the 1945 edition. He asked for reprints 
of the article and also permission to 
have it translated into French and re- 
printed in that language. 

Evidently Mr. Pollock is going into 
the feed business in a big way in Casa- 
blanca since he says he is in the mar- 
ket for a complete dehydrating plant 
and also wants to buy a good commer- 
cial feed concentrate for use in “hog 


and cattle feed in a country where 
nothing green has been seen for a 
year.” 

Mr. Pollock reports that he is building 
a modern feed mill and is interested in 


buying grinders and mixers. He re- 
ports that his grinding equipment will 
have to handle such hard materials as 
the kernels of date and locust beans which 
are used in feeds. In case any of our 
readers want to write Mr. Pollock his 
complete address is Huileries Marocaines, 
60 Rue Chevandier de Valdrome, Casa- 
blanca, French Morocco. 


@ BRUCE SHAFFER, Kent, Wash., has re- 
joined Shaffer Bros. feed concern, which 
his brother Neil heads, after four years in 
the navy. 


@ LOUIS FREEHILL, Melvin, Ill., has pur- 
chased the Arends & Son Grain Co. eleva- 
tor, offices and adjoining property. 


VITAMINS A-D 


AND 


RIBOFLAVIN 


CLO-TRATE 

Vitamin A&D 

Feeding 
Oils 


White's LIVEX 
Natural 

Riboflavin 

Supplements 


CLO-TRATE . 
“Dry Dp” 
(D-Activated 


Animal Sterol 
Powder) 


NEWARK 7, NEW JERSEY 
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More Lambs Being Fed 
In Corn Belt States 


Lamb feeding this winter will be about 
the same as a year ago, the department 
of agriculture estimates. The number 
finished on wheat pastures in Kansas, 
Oklahoma and Texas will be sharply re- 
duced and production in the Western 
states may also be smaller. However, 
lamb feeding in the Corn Belt this winter 
is expected to be greater than last year. 

October shipments of feeder lambs to 
the lot feeding areas in the Corn Belt 
were the second largest on record for the 
month. Shipments were 6 per cent higher 
than October, 1944 and only slightly less 


stock NOW 


for 


SPRING SALES 


KRITTER 


than the record 1940 movement. Total 
July-October shipments into Corn Belt 
states were 13 per cent above 1944. Re- 
ceipts in all five eastern Corn Belt states 
except Michigan were higher in the 1945 
period. Increases were also noted in Min- 
nesota and Nebraska but shipments were 
off slightly in Iowa. 

About 25 to 35 per cent fewer lambs 
probably will be fed on wheat fields of 
Western Kansas this winter than in 1944-45. 
Less favorable winter wheat pastures in 
Oklahoma and the Texas panhandle are 
expected to cut lamb feeding considerably 
there also, the department reports. 


@ R. L. PUTNAM, Rushville, Ind., has been 
appointed manager of the Orme elevator. 


N 


NO FOOLIN’ 


EAGLE 
FEEDS 


DO THEIR STUFF 


wa BIG way 
AT SMALL COST 


EFFICIENT 
ECONOMICAL 
EXPERTLY MADE 


6 
In Mash or Pellets 


& : 
Eagle Roller Mill Co. 
NEW ULM, MINN. 


Quality Manufacturers for 90 
Years 


FEED GRAINS ...FOR THE FEED TRADE 


MULLIN & DILLON CO. 


Reliable Grain Merchants 


Main Offices — Minneapolis 
Telephone Bridgeport 3114 


COMMERCIAL FEEDING STUFFS 
Bulletin 486, Connecticut Agricultural 
Experiment Station, New Haven, Conn. 
GRASS OR GULLIES 
Circular 593, University of Illinois, Col- 
lege of Agriculture, Urbana, Ill. 


SCIENCE FOR THE FARMER 

Bulletin 475, Pennsy!vania State College, 
Agricultural Experiment Station, State Col- 
lege, Penna. 
VARIETIES OF WINTER WHEAT FOR 
ILLINOIS 

Circular 596, University of Illinois, Agri- 
cultural Experiment Station, Urbana, III. 
PRACTICAL LAND CLEARING ON THE 
CUMBERLAND PLATEAU 

Bulletin 198, University of Tennessee, 
Agricultural Experiment Station, Knoxville, 
Tenn. 
BANG’S DISEASE AND YOUR HERD 

University of Wisconsin, College of Agri- 
culture, Madison, Wis. 
COMMERCIAL FEEDS, FERTILIZERS AND 
AGRICULTURAL LIMING MATERIALS 

Issue 195, State Inspection and Regula- 
tory Service, College Park, Md. 
CHEMICAL COMPOSITION OF GRASSES 
FOR RANGE CATTLE 

Bulletin 669, Texas A. & M. College, Col- 
lege Station, Tex. 


John Vandervort Leaves 
Penn State for GLF 


John Vandervort, head of the extension 
poultry department at Penn State college 
since 1928, has resigned to join the Co- 
operative G. L. F. Exchange. He will be 
located at Ithaca, N. Y. 

Mr. Vandervort came to Penn State 19 
years ago after earlier poultry work in 
Illinois and New York. He is a graduate 
of Cornell university at Ithaca and is thor- 
oughly familiar with the territory his new 
work will cover, having spent his youth on 
his father’s poultry and dairy farm in Dela- 
ware county, New York state. 


@ GOODHUE ELEVATOR, Goodhue, Minn., 
is planning to build an addition to its feed 
supply building. 


@ D. G. COHOON & SONS, Midland, Mich., 
have purchased Laur’s Elevator from Clyde 
E. Laur. 


NEW CONKEY REPRESENTATIVE 

Clarence F. Cleeremans, Green Bay, 
Wis., has been appointed by the G. E. 
Conkey Co., Cleveland, Ohio, as repre- 
sentative for Conkey Y-O Feeds in south- 
western Wisconsin and northern Illinois. 
Mr. Cleeremans has been associated with 
his father, August P. Cleeremans, in 
Cleeremans’ Hatchery, Green Bay. 
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N. S. ADAMO 

Nicholas S..“Natey’’ Adamo has been 
discharged from the navy and has been 
appointed to direct production and sales 
of poultry specialties for The Fox Co., 
Newfield, N. J. Mr. Adamo was in charge 
of service work for the company for 19 
years before entering service. During 
the past three and a half years he has 
served aboard the USS Alabama, traveling 
over 200,000 miles on duty from the North 
Atlantic to Tokyo Bay. 


Bemis Bag Co. to Open 
Plant in Los Angeles 


To meet expanded packaging needs in 
the Southern California area the Bemis 
Bro. Bag Co., St. Louis, has announced 
the opening of a new bag plant at Los 
Angeles. C. H. Dekker, who has headed 
the Los Angeles sales office, has been ap- 
pointed manager. 

The plant will occupy a building 415 by 
145 feet, equipped with spur track to facil- 
itate direct unloading of supplies and 
shipment of finished bags. Establishment 
of the Los Angeles branch will give Bemis 
complete coverage of the entire Pacific 
coast with plants at Seattle, Wash., St. 
Helens, Ore., San Francisco and Wilming- 


ton, Calif. 
@ BARNES FERGUSON, Mellott, Ind., has 


been appointed manager of the Knowles 
& Sons elevator at Tab, Ind. 


@ RALPH DOUD, Le Mars, Iowa, has 
leased the Farmers Elevator which he will 
operate as the Farmers Grain Co. 


@ PAUL SCHMIDT, Spearville, Kans., has 
succeeded George W. Umbach as manager 
of the Bowersock Elevator. 


@ ALVA ADAMS, Paris Ill., has purchased 
the W. E. Wade elevator and feed mill and 
is operating it as the Farmers Elevator & 
Supply Co. 
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HEADQUARTERS FOR 


Pilot Brand Oyster Shells 

Mt. Airy Gran-l-Grit 

Nopco A & D Feeding Oils 

Vada-Zorb Poultry Litter 

Clear Quill Livestock Mineral 

Blatchford's Vitadine 20 

Clear Quill Poultry Concentrates 

Leader Peat Litter 

Small's Dehydrated Alfalfa Meals 

Waterloo Hog Feeds 

Servall-Stazdry Poultry Litter 

Marblehead "98" Calcium Carbonate 

V-C Phospho-Tobacco Fertilizers 

Royal Oak Charcoal 

Anderson Chick Boxes and Hatchery 
Supplies 


Waterloo Mills Company 


Manufacturers and Whelesale 
Distributors 


WATERLOO IOWA 


ALFALFA 
MEAL 


The Denver Alfalfa 
Milling & Products Co. 


LAMAR, COLORADO 


Merchants Exchange 
ST. LOUIS 


Order a Mixed Car of 


Golden Loaf Flour 


(The Flour with the Vim and Pep left in) 


Bran an Middlings 


(Higher in Protein) 


TENNANT & HOYT CoO. 


LAKE CITY, MINN. 


FOR 


L 


FEED MIXING 


Rejoins You Co 
q 
a — 
Ae 
| 
e : 
(Olden 
loaf 
OU : 
ts 
S 
TANK CARS - BARRELS- DRUMS 
QUALITY. AND SERVICE UNENCELLED 
NATIONA MOLASSES CO. 
At PENNS YLVAN 
123 


THE 
STANDARD 
OF THE 
BRINGS YOUR ELEVATOR LEGS UP TO 
THEIR HIGHEST POTENTIAL CAPACITY 


PATENTED 


The scientifically built 
“Nu-Hy” grain bucket has won an 
enviable reputation among grain 
elevator operators. It has saved 
many vital man hours, cut costs, 
and has increased capacities where- 
ever installed. 


Let us makea free 
capacity analysis 
of your elevator 
leg. Write for our 
Form 


Screw Conveyor Corporation 


HAMMOND 
PRODUCTS 


719 Hoffman St. Hammond, ind. 


BUYERS 


Bran, Shorts, 
Middlings, Red Dog 
and Mixed Feeds 
In Any Size Quantities 
Wire Us Your Offerings 


C. J. Martenis Grain Co. 


Produce Exchange * New York City 


ANIMAL-POULTRY 
YEAST FOAM 


REGULAR and FORTIFIED 
with VITAMIN B, ; 


NORTHWESTERN YEAST CO. 
1750 N. Ashland Ave. Chicago 22, Ill, 


Gopher State 
Feed Co. 


M. J. AND MARSHALL BEAUBAIRE 
Minneapolis, Minnesota 


Reliable Shippers for a Quarter Century 


Linseed Millfeeds 
Meal 

Soybean Pulverized 
Meal Oats and 


Barley 


MACHINERY 


anp SUPPLIES ror 
FEED PLANTS 
CEREAL PROCESSORS 


R. R. HOWELL CO. 


MINNEAPOLIS, MINN. 


CABLE ADDRESS "'RAYBAR" 


TIDEWATER GRAIN 
COMPANY 


ESTABLISHED 1927 


Receivers ° Shippers 
Exporters 
Export and Domestic 
Forwarders 


Members All Leading Exchanges 


Bourse Building 


Baltimore 2, Md. 
Philadelphia 6, Pa. 


Chamber of Commerce 


SWIFTIDE Blended Fish Oil 

BIG CHIEF Meat Scraps 
Brewer's Dried Grains 

Linseed Meal * Malt Sprouts 
s Mill Feeds 

CORN OIL MEAL 

CORNGLUTENMEAL @ 


CORN GLUTEN FEED 
SOYBEAN OIL MEAL 


Deutsch & Sickert Co. 


741 N. Milwaukee St., Milwaukee, Wis. 


Pa 


ORDER 
YOUR 

CAR 

NOW! 


Minnesota Girl Flour 


AND MILLFEEDS 


Capital Flour Mills, Inc. 


General Offices ° 


Minneapolis 


FERTILIZER 


for the 


FEED TRADE 


write 


UNION SERVICE 
COMPANY 


117 E. Wilson Madison, Wis. 


Fine for Starting Pigs and Calves 


DEMON 


Steamed 
Rolled Oats 
Full Oat 
Line of 1 fj Products 


Des Moines Oat Products Co. 
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CORN MEAL 
GRAIN PRODUCTS 
ANIMAL and 


Walter Berger, Pres. Des Moines, Ia. 


POULTRY FEEDS 
STALEY MILLING CO. 


KANSAS CITY 16, MO. 


SAVE FUEL! 


Clean your fur- 
naces, stoves. 
brooder stoves, flues 
and chimneys with 


SOOTOFF 


A scientific prepara- 
tion designed to elimi- 
nate costly fire scale and soot. 


Non-Inflammable — Non-Explosive 
Write today for trade prices. 


VAL-A COMPANY 


700 W. Root St., Chicago 9, Ill. 
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Service department for our readers. 
Low Rates: 50c per line; minimum, 
four lines including heading. 


FEED MIXER FOR SALE 
One ton capacity—floor level feed—has motor 
—latest style machine—used short time. Write 
KD-15, c/o The Feed Bag, Milwaukee 2, Wis. 


HAMMER MILL FOR SALE 
Has 50 H. P. motor—used only short time. 
Like new. Bargain for cash. Write BA-120, c/o 
The Feed Bag, Milwaukee 2, Wis. 


CORN CUTTER FOR SALE 
Cutter—grader—polisher—aspirator, 3000 Ib. 
per hr. A-1 condition, guarantee. Write LE-21, 

c/o The Feed Bag, Milwaukee 2, Wis. 


MILL MACHINERY FOR SALE 
Hammer mill, attrition mill, feed mixer eleva- 
tor legs, screw conveyor, cob crusher magnets. 
a Box SS- 621, The Feed Bag, Milwaukee 
2, is. 


UNIVERSAL YEAST 
Yeast enzymes are a great digestive aid in 
hog, poultry and daily feeds. Rice Laboratories, 
Dassell, Minn. 


patching Year 'Round— All Popular Breeds 

* U.S. Approved — Pullorum Tested. Re- 

liable Source For Nutritional Research Labora- 

tories. Morris Hatchery, 860 West Jackson St., 
Morris, Ill. 


FOR SALE 
Sprout Waldron Pneumatic system with B. B. 
motor used ov little and new dust collector 


complete. W. J. Spry Sons, Granton, Wis. 
FOR SALE 
24” Robinson attrition mill with 2-20 H. P. 


G. E. Motors, starter, magnet and pneumatic 
blower system, complete. 1 ton Robinson ro- 
tary feed mixer, with motor, complete. 

Both in. A-1 condition. Call or write C. S. 
Morris Co., Berlin, Wis. 


FOR SALE 
One ton and 1% ton mixers. Complete with 
motors. Floor level feed. Late models. Available 
in approximately sixty days. Write Box JM-111, 
The Feed Bag, Milwaukee 2, Wis. 


FOR SALE 
WHOLESALE CHICKS backed by 25 years’ 
experience handling wholesale trade. Write for 
bulletin. Price’s Hatchery, Watseka, 
inois. 


WANTED 

Account that can use 50 to 100 ton of egg 
mash, chick grower or chick starter. Will pack 
it in Wildwood bags or if prefer will pack in 
customers’ bags. We have available up to 100 
ton poultry mashes. We use meat scraps, soy 
bean meal, distiller solubles, gluten feed, gluten 
meal, oil meal for protein base. Anyone inter- 
ested write us for price. It will be right. H. H. 
Van Gorden & Sons, Black River Falls, Wis. 


@ GROVER FISHER, Galesburg, Ill., has 
been appointed manager of the Ozier- 
Kelsey Grain Co., which is now owned by 
Cecil Ozier, Champaign, who bought out 
Paul Kelsey. 


NOPCO PLANS EXPANSION 

The National Oil Products Co., Harrison, 
N. J., has purchased a tract of waterfront 
property adjoining its present plant and 
will spend more than $1,000,000 on en- 
larged production facilities, research 
laboratories and administrative offices, 
according to an announcement by Charles 
P. Gulick, president. The 150-foot frontage 
was purchased from the United States 
Gypsum Co., adjacent to the Nopco plant 
which now comprises two full city blocks 
in Harrison. 


ERGOTY RYE SCREENINGS 
Send us a sample of your ergoty rye screen- 
ings or mill oats for an arbitration and offer. 
Universal Laboratories, Dassel, Minn. 


FOR SALE 


18” Robinson Burr mill, (1) corn sheller, 
pulleys and shafts. Write Ves Price, 19 N. 
State St., Chippewa Falls, Wis. 


FOR SALE 
1—20” used Diamond attrition mill with motors 
and electric control; 2—cob crushers; 1—used 
Sprout Waldron 20” attrition mill with con- 
trols; 3—cyclone collectors; New Gruendler 
mixers and hammer mills. Write Bernard M. 
Hinske, 1017 W. Wisconsin Ave., Appleton, Wis. 
FOR SALE 
Prater No. 1 feeder crusher. Will operate with 
either hammer mill or attrition mill. Priced for 
immediate sale. Either with or without motor. 
Has V pulley with shear pin feature. Write 
S. A. Meier Co., Milwaukee 13, Wis. Phone 
Bluemound 2240 and Bluemound 7380. 


FOR SALE 
If you are interested in a good attrition mill, 
24”, equipped with 2-20 H. P. motors and 
starter and Stearns Magnetic separator, phone 
us immediately. Exceptionally low priced. Write 
S. A. Meier Co., Milwaukee 13, Wis. Phone 
Bluemound 2240 and Bluemound 7380. 
FOR SALE 
1—45 H. P. Allis-Chalmers gasoline engine. 
Write S. A. Meier Co., Milwaukee 13, Wis. 
Phone Bluemound 2240 and Bluemound 7380. 


SNOW WHITE Order NOW! 
WRITE 
WIRE 


SHELL) OR PHONE 


SNOW WHITE is in new cloth 
100's Clean-Odorless-Sterile- Easily 
assimilated Straight or assorted 
cars: Hen-Chick-Meal-Flour. 
EDWARD R. BACON GRAIN COMPANY 
Sales Agents: White Shell Corporation 
177 MILK STREET, BOSTON. MASS. 


PURE OLD PROCESS 
LINSEED OIL MEAL 
A. L. Stanchfield & Co. 


Wholesale Grain and Feed Merchants 


500 Corn Exchange Bldg. Minneapolis 


FARTHING'S CHICKS—A Dependable 
Wholesale Supply—All Popular Breeds— 
Sexed or Straight Run 

SHIPMENTS on DATE PROMISED 
Year ‘Round Service 
Write — Wire or Phone 


FARTHING'S HATCHER 


ODIN 


@ FARM BUREAU ELEVATOR, Treaty, Ind., 
was destroyed by fire Dec. 28 with a loss 
of $50,000. 


@ PARKER FARM & SUPPLY, Danvers, 


Mass., has purchased the W. J. Walker 
grain and feed business at Wakefield. 


@ R. F. BUTZLAFF, Aplington, Iowa, has 
purchased Harvey Sietsema’s interest in 
the Moorman feed store at Ackley. 
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JOIN THE MARCH 
OF DIMES 


The National Foundation for Infantile Paralysis 


LOOK 


TO 


GO 


TO LOWER FEED COST 


and 
TO RAISE FEED QUALITY 


THE AMBURGO COMPANY 
1421 CHESTNUT ST. - PHILA. 2, PA. 


WHEN IN THE MARKET FOR — Poultry Wheat, Feed 
Oats, Wheaty Barley, Feed Barley, Corn, Feeding Screenings, 
Ground Screenings — write or wire for quotations. 


HIAWATHA GRAIN COMPANY 


MINNEAPOLIS, 


MINNESOTA 


FISH OILS” 


Sor Poultry Feed 


MARDEN-WILD CORP. 


COLUMBIA STREET-SOMERVILLE, MASS. 


STATE BANK BLDG. 
75 STATE STREET 


MERCHANTS FEED CORP. 


Representing Reputable Sellers to Responsible Buyers 


ALBANY, N. Y. 
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DISTRIBUTORS OF 


®@ Cream of Corn Gluten Feed 

® SMALL’'S Dehydrated Alfalfa Meal 

@ VICO Meat Scraps and Steam Bone Meal 
@ BLATCHFORD’S Calf Meal and Pellets 

BLATCHFORD’'S Vitadine 


Inquiries Solicited 


GREEN-MISH CO 


FEED AND GRAIN 


613 — 15th St., N. W. 
Phone National 8390 


INC. 


Washington 5, D. C. 


FISH MEALS 


VITAMIN A — VITAMIN D OILS 
VITAMIN A AND D OILS 
VACUUM DRIED PEAT MOSS 


SPECIALTY FEED PRODUCTS CO. 


PLYMOUTH, MICH. 


HAMMERMILL 
CORN CUTTER 
AND GRADER 


VERTICAL FEED 
MIXER 


One Machine or Complete 
Feed Mill Equipment 


* Kelly Duplex, with more than 
60 years’ experience, is well 
equipped to help you plan and to 
build the mill machinery you need. 
They will be glad to help you with 
your problems. Whether you are 
purchasing only one machine or 
equipping a mill complete, get 
suggestions and esti- 
mates from Kelly 
Duplex. 


cATALOS 


The Duplex Mill and Mfg.Co. 


Springfield, Ohio 


CEREAL 


GRADING CO. 
MINNEAPOLIS 


Specialize in 


GOOD 
CORN and OATS 
For 
WISCONSIN TRADE 


Prices Right — Service Prompt 
TRY US 


Order Monday-Get ItFriday; 
Rubber 


NOW! ‘‘Han- 
dee Andy”’ all$ 
tube 
steel 600 Ib. 
cap. Full rae. 
> size, first 
quality. Not a 


wartime nye Light wt. Lots 3, $11.95 
very easy to handle. Ht. 44”. 14” wide at nose. 
Curved cross pieces. Nationally known. thou- 
sands in use. Fully guaranteed. Send back 
express collect, if not best truck buy you’ve 
seen in years. Clip this. 


The HANDEES CO., Dept. 16003 Bloomington, Ill. 


Farmers Urged to Place 
Fertilizer Orders Early 


Farmers have been requested by the 
department of agriculture to do their fer- 
tilizer buying early. 

In advising farmers to make sure they 
will have their fertilizer on hand when 
needed, L. B. Taylor of the productior 
and marketing administration, stated tha‘ 
“while supplies of raw materials to make 
fertilizers are estimated to be slightly more 
than in the 1944-45 season, there is the 
possibility of production and delivery con- 
gestions which will be more acute i: 
farmers wait to the last minute to order ou! 
their fertilizers.” 

“Early purchase and farm storage o! 
fertilizer provide insurance against the 
possibility of running short at planting 
time,” Mr. Taylor stated. “The early move- 
ment of fertilizer is the key to a plentifu! 
and satisfactory distribution of plant food 
in 1946 just as it was in the previous 
years.” 

Although started as a wartime neces- 
sity, the practice of farmers storing fer- 
tilizer during the winter months has 
demonstrated its practicability and ad- 
vantage to the user. Last spring about 
30 per cent of all the fertilizer used had 
been in farm storage for at least a part 
of the winter. Anticipating that many 
farmers will follow this practice this year, 
the department offers these suggestions: 

(1) Be sure to store fertilizer in a dry 
building where the flooring is above the 
ground. Never store fertilizer on the earth 
itself. (2) Stack bags close together to 
reduce the absorption of moisture from the 
air. (3) Exercise care in handling fer- 
tilizer so as to avoid breaking bags, as 
loose fertilizer would damage the good 
bags. (4) Make separate stacks of mixed 
fertilizer, super-phosphate, ammonium 
nitrate or any other type of material. This 
makes it easier to clean up and keep 
separate if accidentally spilled. (5) Asa 
precaution keep sodium nitrate and am- 
monium nitrate away from hay, feeds and 
organic meals to prevent fires and be sure 
to burn all empty bags from which the 
sodium and ammonium nitrates are 
emptied. (6) Protect farm animals by 
keeping them away from stored sodium 
nitrate and ammonium nitrate which might 
be injurious if eaten. 

@ LYLE ELEVATOR & MILL, Osage, Iowa, 
has installed .a-new pneumatic system 
attrition mill. 


@ R. C. TEICHGRAEBER, Eureka, Kan., is 
modernizing and improving his Eureka Mill 
& Elevator Co. adding a hammer mill and 
two-ton feed mixer. 
‘NEW HILLTOP CATALOG 

Hilltop Farm Feed Co., Minneapolis, has 
announced that it is now distributing its 
new 40-page catalog to feed dealers and 
hatcherymen. The catalog lists a large 
variety of poultry supplies and many 
items for the hardware and implement 
trade. -Copies will be mailed on request 
as long as the supply lasts. 
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Now Iu Iudia 


THE FACT 
STILL REMAINS 


that 
SUPERIOR 
ELEVATOR CUPS 
are 
MADE STRONGER 
Pecos Valley Alfalfa Mill G25. will 
LAST LONGER 
| have 
TRY OUR GREATER CAPACITY 
PECOS SPECIAL and will operate more 
IT’S BETTER efficiently at less cost 
F. H. RHODEN Your inquiry would be appreciated than other elevator 
cups. 
Ferdinand H. Rhoden, head of burlap Pecos Valley WRITE TO: 
purchasing for the Chase Bag Co., Chi- “s K. I. Willis Corporation 
cago, left early in January for Calcutta, Alfalfa Mill Co. Moline, ee 
India, where he is investigating jute and HOME OFFICE for names of distributors and capacity 
burlap conditions. Mr. Rhoden served analysis form No. 20 
the war production board as executor of CHANDLER, ARIZONA 


burlap order M-47 and is widely known 
throughout the burlap trade. He joined 
the Chase Bag Co. in May, 1944. 


Argentine Wheat Crop Brokers of ... 


Again Below Normal QUALITY FEED INGREDIENTS 


The 1945 Argentine wheat crop will 


amount in cay 165,704,000 bushels, the U. M. C. Calcium Carbonate — Feed Mixing Limestone 
government of Argentina has estimated. 

This figure is higher than 1944's 150,083,- Limestone Grit — Bentonite — Oil Meals 

000 bushels but less than the 249,832,000 : 

bushels produced in 1943. Normal produc- Mill Feeds — Packing House By-Products 


tion is about 250 million bushels. 
Inadequate November rainfall and local 


locust damage contributed to the small U N ITED FEED PRODUCTS co. 
"Suis production is down to 64215000 | 205 W. WACKER DR. CHICAGO, ILL. 


bushels from 75,721,000 in 1944 but barley 
crops were 46,481,000 compared with 26,- 
318,000 bushels a year earlier. The rye 
crop of 16,338,000 was more than double 
the 1944 figure of 7,441,000 bushels. 


1 womison | Feed & Grain Co., Inc. 


“ALL YOUR NEEDS IN GRAIN OR FEEDS” 


burn, Minn., from the G. D. Packard estate. e FEED JOBBERS o 
CHAMBER OF COMMERCE BRANCH OFFICE 
@ LEON ORCUTT, Mountain Iron, Minn., BUFFALO. N. Y. Distributors of: MIDDLETOWN, X. Y. 
has succeeded Elmer Anderson as man- Hubi (Keokuk) : 
ager of the Crookston Milling Co. Co yo °F - 
m Gluten Feed 


@ MERLE H. GREEN, Ovid, Mich., is re- CLO-TRATE PRODUCTS <ellogg’s Hominy Feed SUNSET BRAND FEED 
modeling the elevator he purchased from Hercules Dried Whey —(an exclusively milk product) 


Fortified Cod Liver Oil and Wheat Germ Oil 

E. C. Smith & Son. Vitamin A & D Feeding Oils Wheat Germ ie Rie, oe ee, 
Calf Manna and milk minerals. 

@ WRIGHT GRAIN CO., Mediapolis, Iowa, 

has been sold to the Des Moines County i 

Co-op. US FOR FURTHER INFORMATION 
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American Dry Milk Institute, Inc.......... 90 
Arcady Farms Milling Co.................. 14 
Archer-Daniels-Midland Co. .............-- 12 
Capital Flour Mills. 124 
Commercial Solvents Corp................. 42 
‘Alfalfa Milling & Products Co...... 123 
Des Moines Oat Products Co.............. 124 
Dreyer Commission 128 
Duplex: Mill Bike: Co. 126 
Bagte Boller Bills. 122 
110 
Golden Eagle Milling Co.................-. 68 
124 
Gruendler Crusher & Pulverizer Co......... 96 
Hayes Brothers Hatchery. ...... 118 
100 
Iodine Educational Bureau................. 129 
Jacobson Machine Works.................. 16 
Kellogg & Sons, Inc., Spencer............. 54 
LaBudde Feed & Grain Co................. 114 
Lindsey-Robinson & 41 
Lipscomb Grain & Seed Co................. 128 
93 
102 
McMillen Feed Mills, Inc................. 66-67 
Creamery Co... . 104 
125 
Minneapolis New Year’s Page............. 79 


128 


National Distillers Products Corp 
National Food Co 


New England By-Products Corp........... 84-85 
Newsome Commission Co.................. 115 
Oyster Shell Products Corp................. 112 
116 
Pecos Valley Alfalfa Mill Co............... 127 
Peat Gorp.. 121 
98 
Dr. Salsbury’s Laboratories................ 48 
Seedburo Equipment Co................... 111 
Specialty Feed Products Co................ 126 
Stearns-Magnetic Mfg. Co.................. 107 
Thompson-Hayward Chemical Co........... 57 
124 
Tobacco By-Products & Chemical Corp..... 89 
Ultra-Life Laboratories, Inc................ 71 
124 
Union Special Machine Co................ 130 
United Feed Products Co................. 127 
U. S. Industrial Chemicals, Inc............ 74 
Virginia- Chemical Corp... 4 
116 
White Laboratories, Inc................... 121 
Whitmoyer Laboratories, Inc............. 53-108 
Wanthrop Chemical Co... 31 
Wisconsin Agricultural Experiment Ass’n 118 


INDIANAPOLIS, IND! Yu, 


GRAIN COMPANY 
1023 CHAMBER OF COMMERCE MINNEAPOLIS. 


MARION, IND. 


Feed Ingredients 
of All Kinds 


North East Feed Mill Company 


Minneapolis 13 Minnesota 


SAVE MONEY 
with 


SEA-COLL 


FEEDSTUFFS 


Both Cash and Futures 
DREYER COMMISSION CO. 


(At it since '92) 
414-415 Merch. Exch. Bldg., St. Louis 2, Mo. 
Board of Trade Bldg. Kansas City, Mo. 


\NIMAL PROTEIN 


REPLACEMENTS 


see 


W. C. PRATT CO. 


53 West Jackson Blvd. Chicago, Ill. 


NOW! -Buy SUPERIOR’S - PURE 


Meat and Bone Scraps 
Digester Tankage J 
Bone Meal — Blood Meal 


Superior Packing Co. 
St. Paul, Minn. 


CHEMICAL 


€ 


Laboratories 


PRINCETON, ILLINOIS 


Pep Up Pigs and Hogs with 


TON-A-POR 


Fed by Hog Men for Many Years 
INGREDIENTS 
Areca Nuts @ Kamala @ Amerti- 
can Worm Seed @ Galangol Root 
@ Quassia @ Mandrake @ Cop- 
per Sulphate @ Sulphur e Nux 
Vomica and Foenugreek. 


LIPSCOMB GRAIN 
MO 


Hay Pr 


& SEED co. 
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83 
National Molasses Co......................123 ARY 
National Oil Products Co.................. 58 ea 
SS “thy 
J pAGS-,” 
Yj 
wor pri TON-A-POB 
IBAG| pean” 
Val-A Company 700 w. root st. chicago 9, itt. 
pre 
BARTON, 
COUNTY. 


General Mills Sets Up 
New Chemical Division 


Expanded activities in the field of or- 
ganic chemistry have prompted General 
Mills to change the name of its vegetable 
oil and protein division to chemical divi- 


SEWALL D. ANDREWS 


sion, it has been announced by Harry A. 
Bullis, company president. Sewall D. 
Andrews, jr., formerly director of pur- 
chases for General Mills, has been ap- 
pointed director of sales for the division. 
The chemical division includes a soybean 
processing plant at Belmond, Iowa, three 
technical soybean oil units under con- 
struction at Belmond, a polyamide resin 
plant at Minneapolis and research on soy- 
bean protein and fatty acids at Minne- 
apolis. 

The new director of sales will have its 
headquarters at Minneapolis, according 
to Whitney H. Eastman, division head. 
Mr. Andrews was a lieutenant colonel in 
the army from which he was recently 
released and won the Legion of Merit, the 
Bronze Star and five major campaign stars. 
He has been with General Mills since 1930 
and became director of purchases in 1937. 

The chemical division correlates its 
activities with the General Mills special 
commodities division which manufactures 
and distributes vitamin D, wheat germ oil, 
wheat starches, proteins and their deriva- 
tives. Other division officers are Walter 
E. Flumerfeldt, vice president and man- 
ager, of Belmont operations and Carter M. 
Dewey, secretary and comptroller. 

® EVERETT WILEY, Greenwood, Ind., and 
his son Julian have repurchased the feed 
store from Marley Lasiter. 

® F. W. AYERS, formerly on the sales and 
service staff of the Bemis Bros. Bag Co. 
at Peoria, Ill., has been transferred to the 
company's plant at San Francisco where 
he will do sales promotion work on multi- 
wall paper bags. 


THE FEED BAG — January, 1946 


“ose 


oe 
oe, 


The importance of Iodine as a nutri- 
tional element in the rations of live- 
stock and poultry is widely recog- 
nized. Farm animals, like humans, 
require Iodine — a very little, it is 
true, but that little is vital. 


In goiter areas the need for supple- 
mentary Iodine is well established. In 
other areas, it may be desirable as 
an insurance measure. Because of 
these recognized facts, nutritionists 
recommend Iodine. It is included in 
formula feeds and buyers look for it. 


lodine Educational Bureau, Inc. 
221 North La Salle St., Chicago 1, Ill. 
120 Broadway, New York 5, N. Y. 


FREE...Helpful booklet, “The Place of 


iodine in the Nutrition of Form Animals” % 


one Copies for each of your representatives if se A 


you wish them. Write us today. 


MILLIGAN & SON, INC. 


Sioux Gity, lowa 
Brokerage Department—C. S. Milligan, Mgr. 


Ingredients—ALFALFA MEAL 
and OYSTER SHELL 


Distributor for 


CELACTO 
The Lactic Acid Concentrate 


Cali CHARLEY for Service! 
Phone 86549 at Sioux City, lowa 


CARUS MANGANESE 
IN FEED 
STOPS 

PEROSIS 


Add Carus 
Manganese to 
Mashes you mix 
and sell. Stock Carus Manganese for those 
who mix their own. It’s the anti-perosis 
element absolutely needed in all growing 
and breeding mashes to prevent Perosis, 
short legs, short wings, parrot beak. Write 
for free bulletin and prices. 


CARUS CHEMICAL CO., fet, 


LaSalle 
Illinois 


RED @ BRAND 


DIGESTER TANKAGE 
MEAT AND BONE SCRAPS 
BONE MEAL 


THE SUPREME TEST 
IS OVER 


“The Ratings are in" 


Our record for maintaining 
uniformly excellent quality dur- 
ing the war adds to your 
peacetime assurance of feed 
QUALITY, for which there is 
no substitute. 


Specify RED W BRAND 
digester tankage, meat and 
bone scraps and special pre- 
pared steam bone meal. 


A 
[WILSON & Co 
Zine. 


City Chicago Oklahoma City 


Omaha Albert Lea Cedar Rapids 


WHEAT, RYE, CORN and OATS 
r FEED WHEAT and FEED BARLEY 
Any Grade—Any Quantity 


x : 
| 
— 
ae 
| 
4 
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ELENA OF 
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‘CHAIN STITCH— DOUBLE LOCKED 
Type 101. One STITCH—Type 401. 
thread stitch, Strongest two- 
locked on one 

side of materia 


fastest in the heavy duty field 


Union Special sewing heads in Class 80600 are the 
latest, fastest types in the heavy duty field. Designed 
for closing heavy bags, such as are used for feed, raw 
sugar, coffee, salt, and similar products, these heads are 
of the enclosed type for protection of parts from dirt and 
foreign matter. Write for Bulletin No. 200. UNION 
SPECIAL MACHINE COMPANY, 448 N. Franklin St., 
Chicago 10, Illinois. 


Voting Ihachines 


STYLES 80600 E AND 80600 F— for closing 
both fabric and paper bags. Filter cord is 
generally used on paper bag closures. Style 
80600 E produces the double locked stitch, Type 
401; Style 80600 F, the chain stitch, Type |! 
Stitch range: 3 to 4 per inch. : 


_ STYLE 80600 H — for making tape-bound clos- — 
ures on multiwall paper bags and simultane- | 
ously running a filter cord. Has automatic 
mechanical tape cutter. Double locked stitch 
ype 401. Stitch range: 3 to 4 per inch. © 


ure we're proud 


though we hate to brag | 
your satistaction 


Sredman 


OA 4114-330 E CLYBOURN 


Company 


MILWAUKEE, WISCONSIN 


IT TAKES FEED TO PRODUCE FOOD 


Our business is milling grain ingredients 
for formula feeds. We offer a wide variety 
of products giving you a mixed car assort- 
ment not available from any other mill. 


ESTABLISHED 


FRUEN MILLING CO. 


MILLERS TO THE FEED TRADE 
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Murphy C 


Needs of Straight-Grain 
Feeders... Double Sales 
Prospects 


Why be satisfied with only one-half the feed busi- 
ness in your locality? Surveys show that one-half 
of the feeders mix their own rations or depend 
entirely on home-grown feeds. These are good 
prospects for you. Many of them are wasting valu- 
able farm feeds because they fail to balance them 
up with needed concentrates. 


MURPHY’S CONCENTRATES are tailor-made for a 

these home-mixers. CUT-COST CONCENTRATE bal- CONCENTRATE 
ances up and vitalizes farm feeds...makesthem into PROTEINS MINERALS VITAMINS 
better, more efficient livestock rations, and enables FOR 

hog feeders to save half their grain over straight 

corn feeding. VIG-O-RAY CONCENTRATE enables LIVE STOCK 
poultry raisers to produce nearly twice as many eggs ee 

with the same amount of farm grains and at the same PROTEIN worstss teen TS 

time keep their flocks in better shape. Why not go CRE woveone ven wi? 


after this one-half of the trade you may now be losing. 
Supply them with what they need. This will increase 
your customer list and greatly improve your profits. 


Oo BY 
URPHY PRODUCTS CO 
BURLINGTON. wiSsc. 


@ MURPHY’S VIG-O-RAY CONCENTRATE for Poultry 
~ @ MURPHY’S CUT-COST CONCENTRATE for Livestock © 
MURPHY’S CALF MEAL @ MURPHY’S MINERALS 


| PRODUCTS COMPANY 


BURLINGTON, WISCONSIN 


Copyright Dec., 1943 
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Quick corres ¢ 
1 teaspoon 
cup 


3 teaspoons boking Pe’ 
sift together dry ingredients. Cut in shortening. Ad 
1 until flour 1s moistened Press dough into well-gre 
Fill with Cherry Filling Sprinkle Almond Streuse 

| erate oven (375° F.) 35 to 45 minutes. 


puna: 2 not cherry 
mond sweetened 
salt and 


constant 

Ye butter, Vc. Ve tep- 

Cream together butter, sugar and extract Cui 


— ad — 
For Prize Winning result: 
use only Enriched KING Mi A 


helping you 


| 
% cup 
cup milk 


King Mides 
wider 

d milk, 
ased pan (8 
1 Topping 
Yo top. sett, 
Ye tep- cherries 
Make paste of cornstarch, water Add to hotc 
ed. Cool slightly Add cherrie: 
extrect 
cin fi 
s with this recipe 
DAS F LOUR 


G MIDAS FLOUR 


anni 
€ only Enriched 
NG A 


Cookies, 


uith this 
DAS FLOUR 


late and additi 


onal n 


= 
recipe 


KING MIDAS FLOUR 


Just let a woma 

n get a co 

recipe, > PY of her ne > 

pe, and she'll act as if she’s 
urie 


treasure! 


paper advertising this year 


tha 
t means extra sales for you 


FLOUR MILLS 


MINNEAPOLIS 


— 
"ae fr OUR Customers 
‘ZB 
sifted En) stitute : 
filling. isp HON an 
1 Bether flour, bakin chopped nuts 
1 ortening and Sugar. Powder, Soda, and sale. 
1 I Mix well Bar. Add eggs Cream to | 
N well. For, Add flour Mixture and beat well. Add 
rolls. Wrap in wax creamed mixture’ hart 
— % inch thick. Boke and chill. When wanted, 
2.dor of ven (400° F) Breased cookie sheets in 
KING MIDAS FLOUR 
Ava 
Silver, “VABLE 
That’s the reason we’re using prize winning FOr y, re Trade 
recipes from the King Midas Wisconsin Women’s IN Our cu Nark 
Prize Recipe Contest in our newspaper and farm E VERy STOMER S 
SACK 
No woman can resist trying out a friend’s prize- I = Ja 
winning recipe. This means extra baking . . . more ~ e? 
| women buying Enriched King Midas Flour. And cmmicnen —_ 
Flour 


